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THE PROBLEM OF THE LARGE CITIES, 

THE companies are still endeavoring to solve 
the expense question in the large cities of the 
West with little evidences of any great inter- 
est. It seems to be agreed among a majority of 
companies that the cost of getting the business 
is too great and an injustice to the public. 
With this assertion the wheels cease to move 
further. The companies hesitate to take any 
action to remove the unsatisfactory conditions. 

As we view it the situation in the large 
cities is not a union or a non-union issue. It 
is a company question to be looked at from a 
broader view than the horizon of any existing 
organization. The non-union companies seem 
to think that the large cities committee of the 
Union is taking too large a part in the attempt 
to get a conference, and the claim is made 
that this committee is endeavoring to deal with 
the non-unioners as an organized body, rather 
than individual companies. Perhaps this is a 
narrow view, but nevertheless it exists. It 
can be obviated. 

The chairman of the large cities commit- 
tee sent the invitation for the conference. He 
also has written to the non-union people for 
suggestions. The non-union contingent take 
exception to this method of dealing with them, 
on the ground that the chairman of the large 
cities committee is thus making the overtures 
seeming to come from the Unron. 

Would it not be well for a self-constituted 
committee of mixed complexion to send out a 
call for a conference, so that no exceptions 
could be taken on either side? The reforms 
contemplated are too much needed to let the 
opportunity for action slip by. Let all tinge of 
unionism or non-unionism be wiped out, so 
that the larger company and agency view can 
be seen. If some move ics not soon made we 
predict that the company authority vested in 
the home office will take up the question and 
demand that something be done. 





WE suggest Merzcer’s as the proper build- 
ing for the Chicago insurance people. 


LET IN THE LIGHT. 

THE recent article in THE WESTERN UN- 
DERWRITER concerning rebating on life insur- 
ance policies at Cincinnati has stirred up pro- 
tests in certain quarters on the ground that 
such publicity is injurious to the business It 
is declared that such articles spread a knowl- 
edge of rebating among persons that were 
unaware of the practice, and thus only in- 
crease the evil. It is also contended that no 
rood is accomplished by bringing such prac- 
tices to light. 

In the first place, it would cost only a very 
small sum to present a-chromo to every life 





insurance agent that has not yet heard of the 
practice of rebating. If there is such an agent 
he would be an interesting exhibit at any life 
insurance gathering in the land. If there is 
a life insurance agent who i$ more scandal- 
ized by the mere mention of rebating than 
he is by the actual sight of it in competition, 
the only inference to be drawn is that he is 
not active in competition. 


The fact is that there has been too mucl 
hypocrisy in dealing with rebating. Com- 
panies of high repute have made virtuous 


declarations for publication, while at the same 
time putting cut contracts that not only al- 
lowed agents to rebate, but made rebating a 
practical certainty. General agents have taken 
bold and mouthy stands at association meet- 
ings, and then gone out and encouraged their 
agents to rebate, or perhops indulged in it 
themselves. A man who will publicly con- 
demn rebating as everything that is immoral 
and vicious, and then go out and practice it 
himself, is about as admirable a creature as 
an embezzler who teaches Sunday school to 
If a man feels it neces- 
sary for him to rebate there is no reason why 
he should publish the fact, but let him have 
the manhood and the decency not to point the 
finger of shame at his fellow sinners. 

The life movement has done 
much good, but it has not been accomplished 
through the pharisaical merhbers who lacked 
the courage to stay out of an _ association 
whose principles they could not honestly sub- 
scribe to. 

As for the good done by publicity, it has 
been demonstrated by every reform that has 
ever been carried to a success. 


cast off suspicion. 


association 


If rebating 
is justifiable there is no reason why it should 
not spread and everybody get the benefit of it. 
If it is not justifiable, then obloquy should be 
brought upon the heads of those that prac- 
tice it. 


Some of the life companies having a total 
abstinence department should now get the in- 
dorsement of Candidate SwALiow. 


CHICAGO TAX PROBLEM. 


The blanks for the tax returns for Chicago 
have been delivered to the companies provid- 
ing for a basis fixed on net receipts by de- 
ducting office expenses, commissions, etc., 
amounting to about 40 or 45 percent of the net 
premiums, also by deducting losses. The 
board of review in Chicago has held that losses 
cannot be deducted. An injunction was se- 
cured by the companies restraining the col- 
lector from collecting taxes fixed on the basis 
of not allowing losses deducted and this case 
is still pending. In the meanwhile the com- 
panies decided to deduct losses as heretofore. 





WAGNER’S TINE ABUUT EXPIRED. 


It is likely- that this will- be the last year 
that D. S. Wagner will serve as secretary of 
the Fire Underwriters Association of the 
Northwest, as it closes his seventh year 
and it seems to be an unwritten law that ‘a 
secretary shall retire at the end of that time. 
A few candidates are already being men- 
tioned. 





INCREASED RATES CAUSE COMPLAINT. 

A recent advance in rates at Beatrice, Neb., 
is causing much complaint among merchants. 
The volunteer fire department and the city 
council have been at loggerheads over the 
purchase of equipments for fighting fires, and 
it is intimated that the increase in rates is 


partly due to the inadequate amount of fire 
hose. 





REWARD OFFERED AT MATTOON. 


The National Board has offered a reward of 
$500 for the arrest and conviction of the sup- 
posed incendiaries who have been at work in 
Mattoon, Ill. The local authorities have of- 
fered a reward of $300. 





WILL APPOINT A JOINT COMMITTEE. 


Manager Littlejohn Is Securing Union and Non- 
Union Men to Solve the Large City 
Expense Problem. 


Manager Littlejohn of:the North British 
& Mercantile is now getting plans in shape for 
securing action on the large cities expense 
question. The recent meeting brought out two 
non-union representatives, only a few having 
been bidden to that conference. Mr. Little- 
john is now appointing a joint committee of 
union and non-union managers and officials in 
order that a scheme may be decided on to pre 
sent to all the companies. The committee will 
consist of six union anda like number of non- 
union men. The joint committee will probably 
hold a meeting early in September. It is 
thought that this plan will be more desirable, as 
a representative committee can be appointed 
that can come to an agreement more easily 
than a general meeting of many companies. 
Mr. Littlejohn is chairman of the large cities 
committee of the Western Union and is now 
endeavoring to get acceptances of managers to 
serve on the joint committee. 





PROGRAM COMMITTEE IS NAMED. 


The program committee of the annual con- 
vention of the National Association of Local 
Fire Insurance Agents to\be held in the Hall 
of Congresses, World’s Fair grounds at St. 
Louis, Mo., October 18-21, is Arthur H. Rob- 
inson, chairman, Louisville; A. W. Neale, 
Cleveland; George D. Markham, St. Louis; 
Fred Guenther, Detroit; F. W. Offenhauser, 
Texarkana; C. S. Pellet, Chicago; W. B. 
Flickinger, Erie; Frank Hanford, Seattle. 





FIRE LOSSES FOR JULY. 


The Journal of Commerce and Commercial 
Bulletin says as to July losses: 

“Fire losses in the United States and Can- 
ada for the month of July show a total of 
$11,923,200. The following is a comparative 
table of exhibits and losses for the first seven 
months of the years 1902, 1903, and 1904: 


1902. 1903. 1904. 
. $15,032,800 $13,166.350 $21,790,200 
21,010,500 16,090,800 90,051,000 


January 
February 





March 12,056,600 9,907,650 11,212,150 
ATT aves 13,894,600 13,549,000 23 
May 14,866,000 16,366,800 
June 10,245,350 14,684,350 
July 10,028,000 12,838,600 
Total ...$97,133,850 $96,593,550 $184,457,650 


“Tt will be seen that July losses this year 
are lighter than those of July, 1903. Fire un- 
derwriters had a disheartening experience 
during the first half of 1904, and any lessening 
drain on their resources is gratifying, even 
though comparatively small.” 





IN HONOR OF PRESIDENT BATTERSON, 


On Sunday, September 18, a public service is 
to be held in Hartford in memory of the late 
President James G. Batterson of the Trav- 
elers Insurance Company. ‘The arrangements 
are being perfected by the Workingmens 
Club, the organization of which was con- 
ceived and begun by Mr. Batterson shortly 
before his death. An eulogy will be deliv- 
ered by Mayor William F. Henney, and Pres- 
ident S. C. Dunham of the Travelers will also 
speak. 





MAY REINSURE IN THE ATLAS. 

It is likely that the business of the Kings 
County, which has decided to retire from busi- 
ness, will be reinsured in the Atlas. In the 
West the company had agencies in Chicago, 
Louisville, Milwaukee, Columbus, Omaha, St. 
Louis and Peoria. Inasmuch as it only op- 
erated in large cities, the Atlas, owing to its 
increased holdings, felt that it could secure all 
the business it desired from these centers. 





SPECIAL AGENT WHEELER RESIGNS. 


E. S. Wheeler of Chicago, special agent 
of the Newark Fire, has resigned to become 
secretary and treasurer of the Noake-Wheeler- 
Clough Company, which has been organized 
and purchased the varnish factory of the Watts 
de Golyer Company, located on Illinois street 
in Chicago. Mr. Wheeler is now in Newark 
at the home office closing up his affairs, 
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WILL po DIRECT CHICAGO BUSINESS. 


Millers Mutual of Alton Will Operate Through 
W.M. Umbdenstock & vo., Who Will Join 
the Underwriters Association. 


The Millers Mutual Fire of Alton, IIL, 
which has been, doing a reinsurance business 
and some direct business through the 
agency of Montgomery & Funkhouser in 
Chicago, will branch out in that city 
taking lines direct from agents through 
the office of W. M. Umbdenstock & Co., who 
have applied for admission in the Chicago Un- 
derwriters Association. The Millers Mutual 
will write a stock policy in Cook County. Its 
statement as cf July 1 shows cash assets of 
$160,510, reserve $55,257, net surplus $102,920. 
‘The company is one of the best mill mutuals 
in the West. Umbdenstock & Co. up to this 
time have been in the surplus line business 
and will continue it in connection with their 
agency of the Millers Mutual. ‘The firm bears 
an excellent reputation and belongs to the pro- 
gressive school. 





DRASTIC ARKANSAS BILL PROPOSED. 


Old Jeff Davis Shows His Teeth and Proposes 
to Saddle a Stiff Anti-Trust Bill . 
on Vompanies. 


Arkansas is to have a drastic anti-trust. bill 
introduced in the next legislature that is said 
to be strong enough to kill an elephant. It is 
being fathered by Goy. Jeff Davis, who has 
had out a long knife for fire insurance com- 
panies. A sweeping bill was passed a few 
years ago but the Supreme Court knocked it 
out, going so far, however, as to suggest thai 
certain wording would be declared constitu- 
tional. ‘The proposed bill has been prepared 
along the lines suggested by the court and 
provides that no company can operate in the 
State whose officers, managers, special -agents, 
adjusters, local agents or any representatives 
belong to associations of any character thai 
have any conirol over making or maintaining 
rates. ‘Lhe bill covers about every rate con- 
tingency and it looks as if Arkansas may have 
to look around for sound insurance if the 
legislators are to be dominated by the Popu- 
listic and trust baiting school. 





NEW YORK LIFE EXAMINATION, 

The New York department has completed 
the examination of the New York Life, on 
which a force of clerks and examiners have 
been engaged for seven months, and _ verifies 
the statement as of January. 1 last, the figures 
being in round numbers: Number of policy- 
holders, 812,711; new business for year, $326,- 
000,000; insurance in force, $1,745,000,000 ; 
total income, $88,270,000. The New York 
Life has received its concession to do business 
everywhere in the German Empire. 





NO CHANGE ON PACIPIC COAST. 


Regarding its reported withdrawal of non- 
participating and term policies from the South 
and the Pacific the Prudential, in reply 
to an inquiry from this paper, says: “No 
change has been made on the Pacific coast. 
This company, as well as others, has felt the 
necessity of restricting non- participating busi- 
ness, and for that reason we have decided 
to discontinue such business in portions of the 


coast, 


South. Our plans in this respect, however, 
are not fully matured.” 
S. H. Lockett, manager of the Insurance 


Survey Bureau of Chicago, will be one of the 
speakers at the meeting of the Fire Under- 
writers Association of the Northwest. 








If you are not entirely satisfied with the 
appearance of your policy labels, you will 
make no mistake in giving us a trial. 

Your printed matter is your representa- 
tive. If it makes a poor or bad impres- 
sion, it has failed in its purpose, and your 
money is spent in vain. 

Prices and samples on application. 

The WeEsTERN UNDERWRITER CoMPANY, 
Cincinnati-Chicago. 

















SPECIAL TRADE MUTUALS. 
HARDWARE MEN SUPPORT EIGHT. 


Plan That These Institutions Follow in Con- 
ducting Their Business—Those 
Now in the Field. 


The Iron 
cle on the 
follows: 

“At the present time there are eight mutual 
fire insurance companies which are being con- 
ducted indirectly by hardware associations, 
and are especially intended for insuring gen- 
eral hardware stocks, as follows: 

The Retail Hardware Dealers Mutual Fire 
Insurance Company of. Minnesota, M. 
Mathews, secretary, Boston block, Minneap- 
olis. 

The Ohio Hardware Dealers 
Insurance Company, George 
tary, Coshocton, Ohio. 

The National Hardware 
surance Company, W. B. 
Huntingdon, Pa. 

The Hardware Dealers 
ciation of Pennsylvania, W. 
retary, Huntingdon, Pa, 

The lowa Hardware 
surance Association, A. 
Mason City, lowa. 

The Hardware 
surance Company 
secretary, Berlin, Wis. 

The Missouri Retail Hardware Dealers 
Town Mutual Fire Insurance Company, Fred 
Neudorff, secretary, St. Joseph, Mo. 

Nebraska Hardware Mutual Fire Insur- 
ance Company (organized June 16), F. T. 
Shepard, secretary, Lincoln, Neb. 

Others Are Being Organized. 

“Several other state associations have com- 
panies in process of formation, and the list 
will probably be enlarged in the course of a 
few months. 

“It may interest hardware merchants who are 
canvassing the question as to placing insur- 
ance. with mutual companies, especially deal- 
ers who are affiliated with state hardware 
associations, for only one or two of the above 
companies accept insurance from nonaffiliated 
merchants, to know something about them, 
their method of insurance, amount of risk, etc. 

The Minnesota Company Plan. 

“Of these companies the oldest and by far 
the largest is that of Minnesota, which is now 
completing its fifth year of existence. The 
plan of this company, which is practically 
the one followed by the others, is to write 
policies for one year only, at the expiration 
of which the insured knows to a certainty 
just the amount of money the mutual plan has 
saved him and just what his insurance has 
cost. Each year’s business takes care of itself, 
the return premiums being based upon the 
losses and expenses incurred during the year. 
At the expiration of a policy the premium to 
which the insured is entitled is returned to 
him if he does not desire to continue another 
year, or is credited to him on renewal of 
policy. 


Age contains an interesting arti- 
hardware mutuals, which is as 


Mutual Fire 
M. Gray, secre- 


Mutual 
Simpson, 


Fire In- 
secretary, 


Asso- 
sec- 


Mutual Fire 
B. Simpson, 


Dealers Mutual In- 
R. Sale, secretary, 


Dealers Mutual Fire In- 
of Wisconsin, C. A. Peck, 


Pays the Board Rate 

“The rate charged for insurance is the estab- 
lished board rate for the town in which the 
merchant is located, or if there is none so 
established the applicant for insurance is 
charged the rate any reliable company would 
ask on the risk. In this way the insured pays 
no more than he would pay elsewhere, while 
the return premium at the end of the year 
puts him that much ahead. The return pre- 
mium of the Minnesota association for poli- 
cies expiring during the present year is 30 


percent, this also permitting a substantial ad- | 


dition to the surplus. The company expects 
soon to be in a position to furnish insurance 
at an actual cost of less than 50 percent of 
old-line rates. 

All Follow a Similar Plan. 

“The other companies, which have all been 
organized within a year or so, some of them 
since the beginning of 1904, all follow the 
same general plan, as already stated. Offi- 
cered as they are by representative merchants 
of high standing, there is every reason to 
suppose that they will duplicate the success 
of the Minnesota company in furnishing safe 
insurance at a substantial concession from the 
usual rate. 

The Minnesota company accepts insurance 











from merchants in any State who are mem- 
bers of their state association (and who, of 
course, are a ‘good risk’), nearly 50 percent 
of their business being with dealers outside 
ot Minnesota. 

Plan of the Ohto Company. 

“The Ohio company is not prepared to ex- 
tend the privilege of insurance to hardware 
merchants in other States, but it does insure 
hardware merchants who are not members 
of the Olio state association. 

“The National company, as the name_im- 
plies, insures dealers anywhere who are affili- 
ated with a state association, this company 
having been organized: for this purpose, under 
the special auspices of the National Retail 
Yardware Dealers Association. The limit of 
insurance is $3,000. 

“The Fennsylvania company accepts risks 
in any of the States contiguous to the Key- 
stone State. It has no absolute rule limiting 
‘nsurance to members of associations, and 
has accepted a few policies from parties in 

tates where there is no association. The 
insurance limit is $3,000. 

Plan of the lowa Company. 

“The Iowa company accepts insurance from 
dealers in adjoining States, and is not yet 
ready to extend the privilege to others. The 
limit on a single risk at the present time is 
$2,000. Where the policy is written for a 
larger cmovnt the same is covered by reinsur- 
ance. It not carry more than $3,000 
in .any one block, but this is a matter which 
again is cared for by reinsurance, where it is 
necessary to accept the insurance for the con- 
venience of dealers. Dividend No. 1 of this 
company entitles holders of policies written 
up to February 15, 1904, to a cash rebate of 
20 pcreent. 

“The Wisconsin company insures hardware 

dealers anywhere, provided they are identified 
with en ascociation. The limit on a single ex- 
posure is $3.000 on either building or stock, 
or divided between ihe two. 

“The Missouri company has not yet com- 
menced taking insurance outside the State, 
except on approval of the executive commit- 
tee. It insures only members of associations 
and limits the risk to $2,000.” 


does 





ReBHAN-BiiveN.—The golf game played by 
President August Rebhan of the Milwaukee 
board and Special Agent Waite Bliven of the 
American Fire promises to bring about inter- 
national complications. It might be suggested 


that “international” is too broad a term, but 
such is not the case. Mr. Bliven represents 
an American company. Mr. Rebhan as local 


agent has dealings with companies of all kinds 
whose habitations reach from Alaska to the 
islands of the southern seas. Now comes in 
W. W. Conklin, special agent of the National 
of Ireland, who jumps in the breach with the 
idea of preserving the balance of power. Mr. 
Bliven declares that in the recent sensational 
gaine in Milwaukee, the doughty park com- 
missioner took a balloon ascension and ex- 
ploded. Mr. Conklin, who was an eyewitness, 
states that the ascension has been exaggerated 
by Mr. Bliven, also a_crack golfist, in order 
to cover up a faux pas which he executed. 
According to the Irishman, Mr. Bliven was 
followed to the third tee by a bevy of beauti- 
ful girls who were admiring his finely de- 
signed drives. At the third tee Mr. Bliven 
was to make an exhibition drive for the bene- 
fit of the soul-piercing eyes of the festive 
onlookers. He squared himself in order to 
show his magnificent physique, made a few 
fancy plays at the ball, took in a prolonged 
breath and made a swing that would have 
sent the ball into kingdom come. Mr. Bliven 
turned a double-back somersault, descending 
to earth eighteen feet from the teeing place. 
The: ball, instead of shooting toward the 
fourth hole, started at a lightning clip toward 
the second station. The demonstration was 
one of the most remarkable ever witnessed on 
the Milwaukee links, and, according to Conk- 
lin, the debonair Rebhan fell to earth with 
laughter. It is said that Mr. Bliven later as- 
cribed Rebhan’s biting the dust to utter 
humiliation over his (Rebhan’s) failure to 
land the ball. 





The Chicago office of the New York Life 
received word yesterday from New York that 
the Central department was a winner in the 
Buckner home-coming contest and that In- 
spector H. T. Holtz would therefore be one 


of the welcoming party. 
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COMPANIES AND THE PUBLIC 


REASONS WHY RATES HAVE ADVANCED 


Sufficient Rates Necessary for Solvency and for 
} Protection of the Public—Boards Main- 
tain These Rates and Safeguard 
People’s Interests. 


The Jefferson Gazette, published at Jeffer- 
son, Ashtabula county, Ohio, has taken up 
the cudgel against the Ashtabula County 
board. It says-that every agent in the county 
is reporting through the stamping office to 
make sure that all charge the same _ rates; 
that this is a conspiracy and contrary to the 
laws of Ohio, and that. the rates have ad- 
vanced from 50 to 100 percent in the past year. 
Finally it advisss business men to unite ta 
combat the greed of the insurance companies 
and to restore rates to a reasonable basis. 

* * * 

The Gazette fooks at this question as do 
many others who know but little about the 
business of fire insuicnce. It takes the two 
facts that all agents charge the same rates 
and that rates are higher than they used to 
be, and from these facts draws the conclusion 
that there is a “trust” bent upon extorting 
from the public exorbitant charges 
purpose of adding to the profits of the com- 
panies. Did those who argue in this way 
have a fuller understanding of the business 
they would have broader views and reach 
different conclusions. 

The public generally will admit that fire 
insurance is a legitmate business and that it is 
absolutely essential to the successful carrying 
on of most other lines of business. Without 
it merchants could not get credit to any great 
extent, and but for its protection owners of 
burnable property would be subject to the 
danger of becoming bankrupts at any time 
by fire. The public, too, will admit that a 
legitimate business is entitled to earn fair 
profits, and that, unless it does so, it must, 
in time quit or be ruined. 

* * * 


For a number of years prior to 1902 the 
fire insurance companies in the aggregate had 
heen losing money on their business. So 
serious were these losses that a large number 
of companies were forced out of business. 
To be sure, only a few of them failed, but 
they sold out to other stronger companies and 
quit rather than remain in a business in which 
failure was staring them in the face. Some 
companies made money, these being for the 
most part those which did a limited business 
‘in the classes on which profits are largest, 
especially dwelling houses, but most of the 
large companies that do a general business 
and are the ones on which merchants and 
manufacturers must depend mostly for their 
insurance, if they paid dividends at all, paid 
them out of the interest earned on their in- 
vestments or the rise in the value of securi- 
ties held by them and not out of any profits 
made on underwriting, for most of them 
made no such profits. 

* M 

The causes of almost continually losing 
business on the part of most of the companies 
for several years prior to 1902 may be looked 
for chiefly in two directions. One was that 
the rates were not high enough and the other 
was that the expenses of the business were too 
high. Rates used to be made largely by 
guess. The local agent made the first guess. 
and, if that was not satisfactory to the com- 
pany, the special agent on inspecting the risk 
changed it, as he had a general idea of the 
experience "of his company with that class of 
risks. In the old days these guess rates were 
generally high enough, but the tendency was 
to hammer them down, the agent desiring to 
favor his patrons. and other companies desir- 
ing to get the business even at a lower rate. 
In time the making of rates was placed in 
the hands of experts, who made them for prac- 
tically all companies, but then there were 
some companies that w ould accept lower ones. 
and in 1899 and a year or two following 
nearly every city in Ohio and in many other 
States was the scene of a rate war. Thus 
rates were beaten down till there would have 
been no profit in them even if conditions 
otherwise had not changed. But conditions 
did change. 

At the same time as rates were falling the 


for the - 





hazard the companies had to meet was in- 
creasing. Gasoline was coming more into use 
every year. Cities and towns and even ham- 
lets were getting electric light plants or trol- 
ley lines and electric power for light manu- 
facturing was on the increase all the time. 
Much of the wiring was done by inexperi- 
enced persons and the electrical hazard was 
continually increasing. As general business 
grew more active up to about 1900 maniu- 
facturers were so busy and crowded that they 
became careless about keeping their premises 
cleaned up, and they had them overcrowded 


with stock. ‘This increased the hazard also. 
Thus the companies were carrying a greater 
hazard for a smaller premium and _ losing 
money. 

During many years the expense of. con- 
ducting the business had been increasing. One 
State after another had laid a tax on pre- 


miums or had increased the existing one. In 


many States a tax. was levied for local fire 
depatts.ents. 
* * * 
Finally in the spring of 1902 after several 


years of losing business, during which many 
companies had been forced out of the field, 
the companies decided upon a general advance 
of 25 percent in rates on most classes except 
dwellings, which were already high enough. 
It was an emergency measure adopted to save 
many companies from cuin. At*the same 
time inspection bureaus, which inspect the 
towns and then advise the companies what 
they think the rate on each risk should be, 
were urged to greater activity to rerate the 
various towns under the new schedules which 
had been prepared by experts after a careful 
study of the experiences of many companies 
with many classes of risks. As fast as towns 
were rerated under the new schedules the 25 
percent advance was done away with and the 
new rates took its place. The new rates were 
higher than those under older schedules as a 
rule. and those towns in which rate wars had 
reduced the rates under the old schedules 
much below what they were originally suf- 
fered a very sharp advance, which gave rise 
to Joud complaints. The new rates, however, 
are necessary in order to cover the hazard 
which the introduction of modern improve- 
ments and increased taxation of companies 
has made necessary if the companies are to 
remain in business as solvent institutions. No- 
body with conimon sense wants the companies 
to risk their solvency for the sake of keeping 
rates down. So-called insurance in companies 
that are not perfectly sound is dear at any, 
price and is an absolute waste of money. 
Property owners can much better afford to 
pay more and have good protection. 
* * * 

The advice of the Jefferson Gazette to busi- 
ness men to unite to get lower rates is almost 
exactly what the companies themselves 
would give. They would probably  sup- 
plement it, however, by the further advice to 
work toward the same end _ individually. 
Under the new schedule rates “every tub 
stands on its own bottom.” A basis rate is 
made for a town according to its fire pro- 
tection, water supply. alarm system, condition 
of streets, etc., and each risk is rated by 
adding to this basis rate for each defect or 
taking from it for each point in which the 
risk is better than that taken for a_ basis. 
Business men can get rates reduced by work- 
ing as a body to bring about improvements in 
the fire protection, etc., and individually by 
improving their own property by having the 
electric wiring properly installed, unnecessary 
openings in walls closed, putting in fire shut- 
ters and fire doors, keeping their back yards 
and basements, clean, etc. The agents who 
place their insurance will gladly give them 
suggestions, and the companies will gladly 
have them carry these suggestions out. 

x * * 

As for organizations of agents, it has been 
found by costly experience that there are fools 
in the insurance business as in every other. 
There are here and there companies and 
agents who are willing to do business at a loss 
in order to do it. The only way for agents 
to protect the interests of themselves and their 
companies is to unite and hold all to the 
rates which experts have determined are neces- 
sary to cover the hazard and give a little profit 
to the companies. The public need not fear 
that the rates will remain permanently too 
high. Experience has shown over and over 
that when there is too great a profit some 





company is willing to make a smaller one 


and will cut rates. These matters regulate 
themselves. 

Another .point in favor of it is protection 
te the policyholders. Agents representing 
“fake” companies would not be admitted to 
‘ocal associations. Agents in organizations 
witch each others’ methods and are sure to 


condemn practices that harm the assured. 

Stamping secretaries watch the forms, 
clauses and permits attached to policies and 
see that they are correct, thus saving the 
assured much difficulty in cases of loss. By 
writing at the same rates, agents save the 
community from rate wars, which, after they 
are closed, result in much higher rates than 
hefore, and the public gets no advantage. The 
pelicyholder wants indemnity that pays an 
honest dollar when a occurs. That in- 
demnity is only secured from successful and 
prosperous companies. “Snide” concerns, wild- 
cats, fake Lloyds and concerns writing at low 
rates do not have their policies passed on by 
a stamping secretary. When a loss comes the 
assured gets just what he paid for—a scaled 
claim. \ Agents’ organizations are just as hon- 
orable as associations of business men, trades 
unions, etc. They have the same purpose— 
the getieral good of all. 


loss 





CALUMET WILL JOIN WESTERN UNION, 


Presidency of the New Chicago Company Will 
Go to a Representative Financier of 
the Western Metropolis. 


The new Calumet Fire of Chicago being 
promoted by Henry Fowler, New York state 
agent of the Home, will apply for admission to 
the Western Union, inasmuch as it will fol- 
low its commission rules. Mr, Fowler has al 
ways with union companies 
continue in the 


been connected 
and hence 
school. 

The presidency of the Calumet will be given 
to a promient official of one of four Chicago 
banking houses which have promised the pro- 
moters liberal support. 

In printing the letter of Ex-President 
Washburn of the Home last week commend- 
ing Mr. Fowler and his new move, the types 
made this paper say the letter was addressed 
to Mr. “Howe.” Of course it should have 
been Mr. Fowler. 


desires to same 





CUNNINGHAM TO MAKE THE ADDRESS. 


The distinguished president of the Glens 
Falls. J. L. Cunningham, will make the annual 
address before the Fire Underwriters Asso- 
ciation of the Northwest. Mr. Cunningham is 
not only an able executive and underwriter, 
but a crisp wielder of the pen. His epigrams 
are well known. 








NOTICE TO FIELD MEN, 


THe WESTERN UNDERWRITER iS now 
handling a new and up-to-date field book 
designed by Loui A. Lent, Ohio, special 
agent of the Pennsylvania Fire. It has 
space for all the information required by 
modern conditions, with useless blanks 
eliminated. A new and valuable feature 
is the classification of business into dwell- 
ings, brick buildings, brick stocks, frame 
mercantile and specials. Printed on tough 


stock and strongly bound in flexible 
leather. Space for 200 agencies. Price; 
$2. 














JUST ISSUED. 


1904 EDITION 
HANDBOOK FIRE PROTECTION 
FOR IMPROVED RISKS. 


By ©. U. CROSBY and H. A. FISKE. 


A text book for the noviee, as wellas a valuable aid 
to the fire protection engineer or im ee risk inspec- 
tor. Serviceable to architects and property owners 
interested in avoiding serious fire loss. ‘This book spect- 
fies and explains the best existing practices in relatien 
to this subject. Le | 

Tt contains 346 pages handsomely bound in leather. 
Price $3.00 per copy, $30.00 per dozen. 

Published and for ‘sale by the Standard Publishing 
Company, 60 India Street, Boston, Mass., to whom;all 
orders should be addressed. 
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AS SEEN FROM CHICAGO. 


MANAGER M’ GREGOR AND CHICAGO BOARD. 

Manager P. D. McGregor of the Queen, in 
discussing the contentions of the suburban 
agents of Chicago for a voice in the affairs of 
the Chicago Underwriters Association, where 
their interests are involved, said to THE WEstT- 
ERN UNDERWRITER: 

“The moderation and fairness with which 
Class 3 agents are urging radical changes in 
the rules and requirements of the Chicago Un- 
derwriters Association argues well for the suc- 
cess of the movement and gives promise of be- 
ing the leaven that will make that organization 
one of power and worth to underwritine in- 
terests in general. The board, as it now ex- 
ists, presents one of those curious instances of 
survival against all ideas of fundamental equity 
that admittedly should obtain among men, and 
unless history is to be reversed, it, too, will 
have to square its practices to the universal 
conception or else suffer disintegration. — It has 
become a political axiom that his own liberties 
are insecure who claims rights for himself 
which he will not grant to others, and it is 
hardly to be exnected that a special dispensa- 
tion of Providence will intervene to make an 
exception in the case of the Chicago Under- 
writers Association. 

“This institution, with its contradictory con- 
stitution, is now an anomaly of the first mag- 
nitude, comprising as it does three unmixable 
elements—the companies which pay the bills 
and are in a minority, Class 1 agents, who have 
a voting majority that gives them an oppor- 
tunity to tell the other two just what they 
may do, and Class 3 agents, who are without 
vote or voice in the organization. On this 
subject of being governed without representa- 
tion in the government, the latter are a unit 
with their forefathers who gave Georgius Ter- 
tius such a jolt, and there is no doubt that they 
will be as successful before the present dis- 
cussion, which is now in the petitionary stage, 
is closed. It is the old question over again. 
The party which is in power and reaping the 
benefits is loth to relinquish its grip, not- 
withstanding it has no further warrant for its 
cause than that might makes right. But class 
3 agents seem to have justice on their side, a 
fact that must be recognized by the board 
sooner or later, if it is preserve a proper degree 
of usefulness.” 








++ ae 
TO HAVE A FITTING CELEBRATION. 

It is likely that the committee on order of 
business will arrange some extra function to 
celebrate the silver jubilee of the Western 
Union at the meeting in September. The 
old timers will be urged to attend and the 
social feature will be emphasized. It is likely 
that a banquet will be held and set toasts be 
arranged to be responded to by distinguished 
past and present members. 

It is proposed to have, if possible, all the 
living ex-presidents in attendance. Three of 
them have retired from business—Charles H. 
Case, former manager of the Royal; ex-Presi- 
dent Washburn, of the Home, and Thomas 
S. Chard, former manager of the Firemans 
Fund. Mr. Chard, however, is abroad and 
will probably not be here at the time of the 
meeting. H. M. Magill, former manager of 
the Phoenix of Hartford, is another old- 
timer who will likely be present. 

++ 


TROUBLE OVER AUTOMOBILE INSURANCE. 

The Chicago Underwriters 
has its troubles over automobile insurance. 
The introduction of the new policy of the 
Boston Insurance Company, through its ma- 
rine department, and a similar one issued by 
London Lloyds, which were not in accord 
with the rules of the Chicago Underwriters 
Association, caused complications because the 
executive committee ruled that members 
could not write automobile insurance in viola- 
tion of the rules. However, owners of auto- 
mobiles found that it was very easy to get 
such policies from the home office of the Bos- 
ton or from any of its representatives outside 
of Chicago or through H. W. Overman & Co., 
Chicago managers of the Maryland Casualty. 
The business was thus diverted from board 
members, and soon the rules were changed to 
allow board members to place this insurance. 

Now a rumpus is raised because Moore, 


Association still 





Janes, Lyman & Herrick, the Chicago agency, 
sends out a circular letter to special agents and 
others not members of the underwriters asso- 
ciation, soliciting the placing of automobile 
insurance in the Boston and offering to di- 
vide commissions. The secretary of the un- 
derwriters association has ruled that this is 
in violation of board rules. The agency 
takes the ground that this does not come 
under the jurisidiction of the board, as the 
policies are issued through the marine depart- 
ment of the company at the home office, all 
applications being sent there.- The Boston 
sent out a circular from its home office offer- 
ing to pay I5 percent commission to anyone 
who would place automobile insurance with 
it, and other agents, who are not connected 
with the Chicago board, are offering to di- 
vide commissions and hence another delicate 
point is raised which the executive committee 
of the Chicago board will have to dispose of. 
++ ++ 
REINSURANCE IN SURPLUS LINERS. 

THe WeEstTEEN UNDERWRITER has received 
an inquiry whether an admitted com- 
pany can reinsure part of its line in surplus 
line companies through a licensed surplus line 
broker under the provisions of the Illinois 
surplus line law. On inquiry of Superintend- 
ent of Insurance Vredenburg of the Illinois 
department he rules that such reinsurance 
cannot be effected, replying as follows: 

“In reply to your communication of the 
4th instant asking whether an admitted com- 
pany can reinsure part of its risk in an un- 
admitted company through a licensed surplus 
agent, will say that this department holds that 
the surplus line law only applies to persons 
acting as agents for the insured procuring in- 
surance for them in unauthorized companies 
when the insurance cannot be procured in au- 
thorized companies. This law is only in- 
tended for the insured and does not in any 
way change the law in relation to reinsurance 
as applying to admitted companies.” 

coed a+ 
PRACTICALLY RETIRED FROM THE FIRM. 

T. G, Otis, Jr., of the local agency firm of 
Lyman, Otis & Co., of Chicago, has practically 
decided to retire from his agency on account 
of the ill health of his wife, which prevents her 
from remaining in this climate. Mr. Otis is 
now located in Los Angeles and will not re- 
turn to Chicago for at least a year. It is 
understood that he has made arrangements 
with his partners to assume his interest. 

+t ++ 
LOSS ON STREET RAILROAD PROPERTY. 

The controversy in Chicago as to whether 
100 percent coinsurance should be required on 
the rolling stock of street railroad property 
brings up again the old question of losses on 
this class. Insurance companies have never 
made money on street railway rolling stock. 
The large losses have been on cars. Even 
outside the barns the losses on cars have been 
heavy. Insurance companies have been tight- 
ening up on forms and rates, hoping to get 
the class on a paying basis. Although the 
Metropolitan elevated road has had no heavy 
barn losses during the last year. yet the pre- 
miums have been wiped out by individual 
losses on cars. 


as to 


++ ++ 
OIL AND WATER DID NOT MIX. 


The attempted consolidation of the agencies 
of the George M. Harvey Company and Early 
& Mayo of Chicago was about as successful 
as the proverbial mixture of oil and water. 
Mr. Harvey represented the Manchester as sole 
agent, and after it was taken over by the Atlas 
he was given the sole agency of the Atlas. 
Early & Mayo were sole agents of the Kings 
County, which is owned by the Atlas. Inas- 
much as the point managers knew the Kings 
County was to be retired, they desired a deal 
to be consummated whereby the local agency 
interests would be merged. A tentative agree- 
ment was made, Early & Mayo giving up their 
offices to join the George M. Harvey Com- 
pany. In a.few days Mr. Harvey left-.on his 
vacation, without having any written agree- 


ment drawn up and signed. Mr. Early fol- 
lowed him to Niasara-on-the-Lake, Canada, 


with the endeavor to get a partnership agree- 
ment signed, but Mr. Harvey demurred for 
several reasons. It seems that Mr. Earlv was 


unable to seeure anv of the stock of the George 
M. Harvey Company, which, he declares, 


was 





promised him. He then saw that the indefinite 
character of the situation exposed his business 
and also the solicitors and brokers that were 
attached to his firm. He then gave’ Mr. Harvey 
notice that if an agreement was not drawn up 
and properly signed on a certain day, the firm 
and all its forces would retire from his office, 
which was done. Early & Mayo have done 
a splendid business for the Kings County, run- 
ning along with a low loss ratio and having 
about 39 percent preferred business. They are 
now seeking another company to take over 
their business. They made $26,000 net profit 
for their companv in four and one-half years. 
ae ++ 


CREDITS FOR SPRINKLERS. 


The executive committee of the Chicago 
Underwriters Association is now considering 
credits for sprinkled lines, and there is a di- 
versity of comment as to the desirability of 
making a low basis rate and liberal credits 
for sprinkler devices. The progressive school 
seem to think that in order to hold the 
sprinkled business in Chicago, a liberal policy 
should be followed as to standard risks. This 
element argues that the mutuals and other 
sprinkler syndicates are keen in competition 
and are very desirous of getting this busi- 
ness on the books if the equipment is up to 
their requirements. The statistics on sprinkled 
business show that it is profitable and hence 
the rate is being reduced, on account of com- 
petition, to a smaller margin of profit. It 
is argued that the Chicago Underwriters As- 
sociation cannot expect to hold up sprinkler 
rates to what they have been in the past, be- 
cause too many companies and _ syndicates 
aprreciate the profit in the business and are 
willing to take it at a smaller margin than 
that at which it is now being written. These 
advocates point out the fact that rates on 
mercantile and manufacturing risks in Chi- 
cago are as high now as the traffic will bear 
and even at the-e high rates companies are 
declining some lines. They declare thot + 
only method to make these risks insurable is 
to equip them with sprinklers. and sufficient 
credit should be given to make it an object. 
The great object now of underwriting asso- 
ciations will be to secure improvements in 
risks. Rates in most instances are at a high 
water mark, and the companies realize the 
fact that the public cannot be charged a much 
larger sum for insurance. 

++ a+ 
WESTERN RAILWAY UNDERWRITERS. 

The Western Railway Fire Underwriters 
has made money on its direct business during 
the last year. Its main losses have been on 
risks it took as reinsurance. This syndicate 
has increased much in its efficiency and pro- 
ductive power since George M. Fisher took 
hold. 

ae ++ 
DIVERSE ACTION ON BLANKET POLICIES. 

There seems to be a diversity of opinion 
among the companies as to the application of 
the rule adopted at the last union meeting, 
requiring in blanket policies either the 90 
percent coinsurance clause, or in lieu of this 
hoth the average and 80 percent clauses. 
Some of the companies seem to be working 
under the old rule, which required only the 
average clause, and there is a vigorous pro- 
test on the part of those companies that are 
strictly adhering to the new regime. 

++ ++ 

SEND PHOTOGRAPHS OF SPECIAL HAZARDS. 

Local agents are recognizing the great ad- 
vantage of the camera in describing risks, 
particularly special hazards, and department 
managers are pleased to note the care taken 
by agents in this connection. The passing of 
the old rough diagram of the country local 
and the substitution of a neat photo of the 
risk to be carried is hailed with delight by 
the daily report examiners. A new form has 








EXPERIENCED CLERK 


Wants situation in Chicago city office 
or Western Department. Understands 
office details, book-keepiog, card sys- 
tems. Best of references. 


Address J. S. P.. care The Western Underwriter, 
Johnston Bidg., Cincinnati, Ohio. 
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just been furnished for the Scioto Canning 
Company at Ashland, Ohio, by Allen W. 
Fritzinger, attached to which is not only a 
very excellent skeleton diagram, showing fire 
walls. and iron doors, but also two clear 
prints, showing front and side of factory, 
rear exposure and elevated water tank. If 
the local agents could realize the advantage 
to them in furnishing prints of this kind they 
would certainly be more in evidence. 


++ ++ 
LIGHTNING LOSSES ARE NUMEROUS. 
The recent storms in various sections of 
the West have been very destructive from 


lightning. Barns and live stock in the field 
have been the main targets, Farm companies 
have been severely hit in some localities. 
++ a+ 
VACATION TIME AT CHICAGO. 

Vacations are on among Chicago offices and, 
as a consequence, who remain at the 
helm are deluged with work. All through the 
winter and spring months employes look for- 
ward to their two weeks outing in the “good 
old summer time.” For several weeks prior 
to the vacation date the employe gets up extra 
steam, clears away the old snags and rubbish, 
putting in extra hours in the effort to leave his 
desk clean, so that he will have a clear con- 
science and a mind free from worry as he 
revels in the delights of the seashore or the 
Wisconsin summer resorts, or perhaps drinks 
in the sights at the World’s Fair. Just about 
the time he begins to have a rattling good time 
he finds he is due at the office, and the home- 
ward journey commences. He returns to duty 
without a sou, finds a new lot of snags on his 
desk, left by his fellow-clerks for his perusal, 
learns that another batch of co-workers has 
gone out, and that he must now pick up the 
tangled threads of his own duty as well as 
help out on the vacant desks for, perhaps, six 
weeks, until all have had their outing and re- 
turned to the fold. “Truly the two weeks’ 
vacation is a fine thing,” says one of the boys, 
“but you must hustle for it ‘before and after 
taking.’ ” 


those 





OO 42ND WEST VIRGINIA NOTES. 


M. L. Alexander of Cincinnati is spending 
a month in the Adirondacks. 


K. F. Benndorf & Co., Cincinnati, get the 
sole agency of the American Central. 

McAninch, Parsons & Co. secure an inde- 
pendent line of the Pennsylvania Fire at 
Cleveland. 

Auglaize county agents have under consid- 
eration a stamping system. It is probable that 
it will be adopted. 

Inspector E. R. Townsend of the Ohio In- 
spection Bureau has been in Sandusky look- 
ing over the waterworks and fire department. 
The council and board of public safety have 
recommended improvements. 

Nelson Reed has concluded his temporary 
contract with N. T. Julian, state agent of the 
Agricultural, retiring on August 1. He has not 
fully decided what he will do. As he is a 
good inspector he will probably not be out of 
employment long. 

W. C. Lyman, special agent of the Royal, 
is at the western department for a month or 
more, taking charge of his old desk during 
vacation season. “Wandering Willie” was the 
.star attraction at “ladies’ day” game of the 
American League in Chicago last week, being 
greatly admired by the feminine fans. 








COMPARATIVE RECORDS. 


One of the most important books for 
local agents is our “Agency Comparative 
Record.” It shows the monthly record 
of the business of each company for a 
period of ten years. It gives at a glance 
the standing of an agent with each com- 
pany, his pro rata expense and loss ratio, 
record of losses paid, etc.; also general 
sttmmary bv years. For one to six compa- 
nies a book costs $3; for six to twelve, 
$3.75; for twelve to twenty-four, $4.25. 
Bound in red flexible leather. 

Johnston Bldg. 164 La Salle street, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chi 


cago. 
Tel Main 2077. Tel. Main 2914 














OHIO AND WEST VIRGINIA. 


METERING WATER FOR FIRE SERVICE. 








Differences Arise Between Water Boards and 
Underwriters—Recent Case ata Norwood 
Sprinkled Plant. 


The question of meters on private fire serv- 
ice pipes is a source of perpetual controversy 
between underwriters and waterworks boards 
or companies. Underwriters refuse to approve 
fire protective sytsems where the supply pipes 
are obstructed by meters, while there seems 
to be a general impression that manufacturers 
and others will steal water whenever they can. 
At any rate, the practice is so common that 
waterworks authorities usually object to allow- 
ing connection with the city mains unless me- 
ters are installed. Various devices to detect 
theft or leakage have been proposed, but none 
has yet been found that is entirely satisfac- 
tory to both sides. 

The problem has recently come up at Nor- 
wood, a suburb of Cincinnati, where there are 
six large sprinkled plants. The Norwood 
board of public service at first insisted on 
either a meter or a detector valve on_ the 
sprinkler main of the Bullock Electric Manu- 
facturing Company, which has recently  in- 
stalled a complete and perfect system, under 
the supervision of the Associated Factory Mu- 
tuals. The mutuals, however, refused to ac- 
cept any of the devices offered, because of the 
hardness of the Norwood water, which would 
without doubt quickly disable any apparatus, 
either through scale or corrosion. A tempo- 
rary compromise has been arrived at, by which 
the water board allows an ordinary weighted 
check valve with one-inch by-pass and meter, 
on condition that all taps shall be sealed and 
immediate notice given when a seal is broken. 
[he compromise was agreed to, because the 
mutual association informed the board that it 
is perfecting a meter which will detect the 
smallest flow of water and yet not interfere 
with a full stream in case of fire. When this 
is perfected the board will require some sort 
of a device on the mains supplying other 
sprinkled plants, some of which are carried 
by stock companies. The Norwood sprinkled 
risks are those of the United States Playing 
Card Company, United States Lithographing 
Company, Kemper-Thomas Company, Bullock 
Electric Manufacturing Company, Standard 
Millwork Company and the cabinet plant of the 
Globe-Wernicke Company. 





WORKING ON CASH COLLECTION SYSTEM. 

A number of Cleveland agents are still work- 
ing hard on the cash collection system, and it 
is believed they will finally adopt it. One or 
two have already put it in operation in their 
offices. The time favored is about the same 
allowed by mercantile houses, from thirty to 
forty-five days. Agents feel that the system 
will work as well in Cleveland as Buffalo, Erie 
or Milwaukee. 

++ ++ 
LOSS ON COLONIAL DISTILLERY. 

The loss on the Colonial Distillery Company, 
located at Trebeins, near Xenia, recalls the 
fight that was made by the Xenia local agents 
on this risk. An attempt was made to place 
this line through Cincinnati and elsewhere, the 
local agents making an appeal to their com- 
panies, requesting that they refuse to take it 
through other than the resident agents. Most 
of the companies stood by the Xenia agents, 
but it was a difficult line to place. 

te ae 


CLEVELAND EXCHANGE MEETS. 

The regular quarterly meeting and luncheon 
of the Cleveland Insurance Exchange took 
place at the Chamber of Commerce, Tuesday. 
F. S. Hoskins and A. W. Henry were chosen 
to succeed Henry M. Brooks and Albert W. 


WANTED 


One experienced in the sale of Mutual Fire 
Insurance who will take a working interest 
in an agency in a city of 50,000. A rare 
chance for the right party. Address M.O. U., 
care of Western Underwriter, Johnston Bldg., 
Cincinnati. 








Parsons on the governing committee. This 
committee will not meet again until the first 
meeting day in September. 

An amendment to the constitution was pro- 
posed, allowing agents to pay non-resident 
brokers 20 percent on preferred business of 
non-resident owners. The rules at present al- 
low 10 percent on all classes of business, 

++ ++ 
CINCINNATI LOSSES FOR SIX MONTHS. 

Fire Chief Archibald of Cincinnati reports 
that the total fire losses in that city for the 
six months ending June 30 amounted to $78s,- 
932.77, with a loss to insurance companies of 
$710.469.56. While the insurance loss is almost 
half of the annual premium receipts of the 
companies in Cincinnati, it is somewhat less 
than that for the same portion of 1903. The 
losses by months were as follows: January, 
$129,152.94; February, $462,881.68; March, $50,- 
043.72: April, $11,219.88; May, $41,554; June, 
$15.616.36. 

The premium receipts, on account of in- 
creases in rates, have shown a steady increase 
in spite of a general decrease in insurable val 
ues. 


HE LET ALU HIS INSURANCE EXPIRE. 
Refused to Make Improvements and When 
Rate Was Raised Refused to Renew 
Policies—Lost $100,000. 


The loss of $100,000 sustained by the Forest 


City Bedstead Company of Cleveland, caused 


by a recent fire, will fall upon the owner, 
who refused to carry insurance because of 
what he considered excessive rates. The 


plant was located in a place remote from city 
protection and was not provided with any of 
the private means of extinguishing a blaze 
Insurance had been carried until, some time 
ago, after repeated requests to make improve- 
ments, the rate was increased to 4 per cent 
rhis he would not pay, and allowed the in- 
surance to expire. Neither would he pay any 
attention to needed improvements called to 
his attention, even after he began to carry 
his own risk. The fire is supposed to have 
caught in the woodwork above the boiler 
breeching, one of the things that the owner 
was requested to remedy, 

Some of the improvements suggested in or- 
der to have the insurance rate reduced and 
to which the owner paid no attention, were as 
follows: Overhaul electric wire equipment; 
wood constructed dryers unsafe; boiler 
breeching very close to woodwork; main sup- 
ply of paints and oils should be stored ‘out- 
side in detached oil house; dispense with 
gasoline soldering pots; supply standard me- 
tal waste cans; install approved conveyor and 
blower system to buffing stand; remove saw- 
dust cuspidors; remove sawdust from floor 
under metal working machines and protect 
the floor with sheet metal or receptacles to 
catch oil; install standpipe and hose system, 
chemicals or pails; make all steam pipes free 


from woodwork; erect brick chimneys in 
forge room; remove wood ash_ receptacles 
from under furnaces. These suggestions 


should have appealed to anybody as practical 
and reasonable, and the result shows that 
they were. 





OHIO RESULTS FAIR SO FAR. 

Field men say that as a rule the first half 
of 1904 in Ohio has not been unfavorable to 
the companies. Not all the companies have 
made a profit, but it is said that the majority 
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of them have no reason to complain. July 
has started the second half of the year with 
a favorable loss ratio. It is also said that 
few companies have had an increase in pre- 
miums, while the majority have collected less 
than last year. The falling off is ascribed to 
a decrease in insurable values. 

++ a+ 

LEAGUE TO MEET AUGUST 18. 


The midsummer meeting of the Ohio 
League is called for August 18 at Hotel 
Victory, Put-in Bay. A large attendance is 
desired as important business is to come be- 
fore the meeting. 


MAN CHARGED FOR ARSON. 


SALOON 


Dispenser in Cincinnati Bottoms Said to Have 
Been Ready to Sell Out to Fire In- 
surance Companies. 
Deeken, a 
was arrested on 
charge of arson, 


Joseph Cincinnati saloonkeeper, 
Tuesday of this week on a 
preferred by Deputy Fire 
Marshal John Ambrose. A_ lighted candle, 
surrounded by matches, oily rags and paper, 
are said to have been found by the bartender 
under a pile of baskets in a dumb-waiter shaft, 
after the flame had ignited some of the paper. 
The bartender, who lives near the saloon, 
claims he was attracted by the odor of the 
burning paper and alleges he discovered the 
preparations in time to put out the blaze. An 
investigation resulted in the arrest of the sa- 
loonkeeper. It appears that he carried $1,000 
on his saloon fixtures, which, it is said, could 
be purchased new for $175. A motive for 
the alleged crime is said to be in the fact that 
Deecken’s premises must be vacated in a short 
time, as the building will be torn down shortly 
to make room for the new railroad terminal. 





OHIO AGENCY APPOINTMENTS. 


Mina—John PD. Hummell, Circleville. — - 
American, Mass.—Carl M. Wall, Gallipolis. 


American, N, J.—Henry H. Thorp, Sabina. 
Continental—George D. Harvey, New Mata- 


moras, 
Equitable F. & M.—Chas. F, Leiper, Marietta. 
German, Ill—Earl Dl. Fisher, Bolivar. 
Hanover—Thomas J. Kennedy, Bucyrus. 
Home, N. Y.—-Wm. H. Wooley, West Newton; 
Ernest F. Walkins, Lyons. 
L. & L. & G.—Harry R. Henderson, Upper San- 
ironton. 
Edward J. Worcester, 


Cresap Ringo, 


Hampshire Cleve- 


German Dorman 


& Pitcher, Conneaut ; 
Nicholas F. 


Killing, Elyria; Clark E. Daniels, 
Lorain; Henry Means, Geneva; Edwin G. Hun- 
tington, Painesville; W. G. Shannon & Co., Eaton. 

Queen—J. FF. Greenwood, Malvern; John R. 
Minton, Seville: O'Connor Bros. Co., Lima; W. W. 


Scott, Senecaville. 
Royal—John D. Circleville; A. H. 


Dittrick, Hudson. 
Security, Conn.—Stewart & Rundell, 
Springfield Joseph HI. Storer, 
M. Boon, Hicksville: John W. 
Angus G. MeBane, Bergholz; Newman 
Ironton: Jacob L, Hart, Gibsonburg. 
W'msburg City—Charles Dee & Co., Marion. 
++ ++ 


STUDEVANT & KINGSEED SEPARATE. 

Studevant & Kingseed of Sidney have 
“split up,” L. M. Studevant unionizing, while 
his former partner cast his lot with a mixed 
agency. Unfortunately, they both office in 
the same bank, hence Studevant’s companies 
are not yet conceding that he is entitled to 
graded commissions, 

++ ++ 

WELLSVILLE AGENTS MAY LOSE THE LINE. 

The Smith & McNichol pottery at Wells- 
ville is being equipped with automatic sprink- 
lers, and the local agens are threatened with 
a loss of the line, as the plant is owned by 
parties in East Liverpool, and agents at the 
latter peint are hot after the Business. The 
companies have been appealed to. 


Hummell, 


Norwalk. 
Cleveland ; Isaac 
Upton, Chicago ; 





Our Chicago grain books are $1 each, $11 per 
dozen. 
We carry 


a full line of customers’ expiration 
books. 








By an estab- 
WANTED & 83 
in a large Ohio 
town, an experienced solicitor on salary for fire 
insurance, etc. Must be of good c bararter, habits 
and address. State age, past success, present salary, 
references, and full particulars. 
Address T. 


1A 
care of Western Underwriter co” c incinnati, Ohio. 





& Ringo, ' 











UNDERWRITING IN MICHIGAN 


DETROIT SITUATION 








IS UNCHANGED. 


Committee of Club Will Meet Managers—Gauk- 
ler Sends Reports Through Stamping 
Office as Usual. 


Nothing new has developed in the local 
agency situation in Detroit involving the dif- 
ferences between the Fire Underwriters Club 
and the Detroit Insurance Agency. At the 
last meeting President Guenther was em- 
powered to appoint ‘a committee with power 
to act, which committee was supposed to in- 
vite the managers of the companies repre- 
sented by the Detroit Insurance Agency, with 
a view to effect a settlement of the question. 
President Guenther has said that he has ap- 
pointed his committee, but he has not pub- 
lished the names of those representing the 
club. It is expected that the conference will 
take place within the next few weeks. 

It was expected that when the Detroit In- 
surance Agency was expelled from the club, 
it would at once begin to make an active cam- 
paign for business at the best rates obtainable. 
In this the club has found itself. mistaken, as 
the agency has sent all of its reports through 
the Michigan Inspection Bureau to be stamped 
and has consistently refused to write business 
at rates other than those promulgated by the 
Michigan Inspection Bureau. Mr. Gaukler of 
the agency has stated that his agency has 
turned down about $5,000 in premiums for 
business offered at less than the tariff. 





UNAUTHORIZED COPPANIES WERE ON. 


Detroit Loss Shows That Outside Concerns 
Were Interested and Commissioner 
Barry Will Investigate. 


The fire at the J. D. Widman Company's 
mirror manufacturing plant at Detroit devel- 
pos the fact that three companies unauthor- 
ized to do business in the State of Michigan 
are covering on the plant. The companies are 
the Ozark of Fort Smith, Ark., Unity Fire 
Association of Chicago, and the Seaboard of 
New York. Insurance Commissioner Barry 
has been notified of the circumstances, and it 
is understood that he will pursue a rigid in- 
vestigation as to who placed the insurance. 
It has been said that a Chicago broker so- 
licited and placed the line for these companies. 
It has been found that a Chicago broker has 
personally been soliciting business in different 
parts of the State. Agents, are awaiting de- 
velopments with interest and whether or not 
these companies pay up is another one of the 
features that are interesting the local public. 





HAS ITS OWN DEPARTMENT. 

A large Detroit concern has a regularly or- 
ganized corps among its employes, whose duty 
it is in case of fire to locate same and help the 
occupants of the building to escape. Of this 
corps ten are employed for this work alone, 
while the others, numbering upwards of forty, 
are employed in the buildings. 

++ ++ 
MIGHIGAN AGENGY APPOINTMENTS. 


Agricultural—James H. Molloy, Ishpeming. 

Atlanta-Birmingham—0O. A. Doans, Muskegon. 

American Central—Scott & Brown, Mass City. 

Etna—Fremont F. French, East Tawas. 

Cooper—A. R. Boerner, Delray. 

Detroit—Thomas Milet, Detroit; F. P. 
Ypsilanti. 

Federal—William B. Hatch, Ypsilanti. 

Girard—C. C. Fuller, Big Rapids; Wm. Shoe- 
maker, Cheboygan; O. V. Linden, Escanaba; G. J. 
Van Duren, Holland; Hans Gunderson, Ishpeming ; 
Menominee Insurance Agency, Menominee. 

Germania—Fred M. Porter & Co., Alpena. 

Indianapolis—Wallace & Hart, Manistee; Chas. 
F. Howe, Coldwater. 

London & Lancashire—F. F. 
Tawas. 

Law Union & Crown—G. 

L. & L. & G.—James A. ee Agency, Detroit. 

London—Finley & Coughlin, Hancock; Cleaphas 
Meilleur, Ontonagon. 

Michigan—Bowen & Bowen, Mt. Pleasant. 

Mercantile—Scott & Brown, Mass City. 

Milwaukee Mechanics—Harry EF. 

National, Conn.—D. B. Oviatt, Alden; W. 
Stevens, St. Louis 

North B. & M.—A. J. Tuttle, Leslie. 

North River—Albert S. Damskey, Grand Rapids: 
E. F. Smith, Grand Rapids; C. C. Augur, Grand 
Rapids, 


1 
Wilber, 


East 
Ames, Bay City. 


French, 


Allen, Morenci. 
a 





Prussian National—Edward Carroll, 
Star—J. J. Cooney, Escanaba: 
Ishpeming ; Wachtel & Barnum, 
Santo, Traverse City. 
State, Eng.—G. Ww. 
Union, Eng.—G. 


Ontonagon. 
William Peters, 
Petoskey ; John R. 


Ames, Bay City. 
W. Ames, Bay City. 
++ ++ 


CONTROL MOST OF RESIDENT LINES. 


Local agents in Michigan are perhaps as 
free from the ravages of the outside or large 
city brokers as any other State. There is not 
as much “trust” business in Michigan as many 
States and the local agents have been able 
to hold their risks fairly well. Chicago and 
New York brokers have been able to make 
some headway in the State, especially with 
the more hazardous class of woodworkers 
that are attracted by lower rates, but on the 
whole Michigan agents can be congratulated 
on the fact that they control the business in 
their midst. 





CLAIMS THAT ACTION IS REBATING. 





American Agency Bulletin Holds That the Fur- 
nishing of Surveys by the Detroit In- 
surance Agency Is Unfair. 


The American Agency Bulletin reters to 
the furnishing of appraisals on the system 
employed by the Detroit Insurance Agency is 
“rebating by indirection.” Its comment is: 

“A good deal has been said about the atti- 
tude taken by the Detroit Underwriters Club 
in fining a member for furnishing surveys of 
risks without cost, the contention being that 
this is a rebate and a reduction in the rate. 
The association is criticised for this action 
because it is alleged to stand in the way of 
‘merit’ and scientific progress in the business 
and for the betterment of fire insurance risks, 

“It is perfectly clear, however, that the 
Detroit Club does not stand in the way of 
merit, nor does it oppose the use of scientific 
surveys. On the contrary, it holds that merit 
shall count and that the surveys should be 
furnished to the assured only at the cost of 
making. In other words, as there is an agree- 
ment between the agents to observe a certain 
uniform rate, anything which tends to reduce 
that rate, directly or indirectly, or that en- 
ables one agent-.to give the assured an advan- 
tage which another cannot give, permits that 
agent to obtain business from others because 
he gives more ‘valuable consideration’ to the 
assured. 

“This is the only point raised under the 
rules. It is a purely technical one. We do 
not believe that the Detroit Club will under- 
take to prevent any agent from furnishing 
these surveys, for it is clearly in the interests 
of good underwriting that they should be 
placed in the hands of the property owners, 
and we have no doubt that a plan will in 
time be devised by which such surveys can 
be furnished to any property owner on his 
application or the application of an agent from 
some central authority not identified with any 
particular agency and not, therefore, giving 
one agent an advantage over another. This 


is the proper way to settle a difficulty of this 
kind.” 





MICHIGAN NOTSS. 


C. F. Knapp has sold his agency at Jackson, 
Mich., to J. J. Bennett. 

The Pacific Fire of New York and Phila- 
phia Fire are entering Michigan. 

A. B. Curtis has bought Allan F. Little’s 
insurance and real estate business at Traverse 
City. 

At Chelsea, Mich., James S. Gorman starts 
in with the Sun of London and Philadelphia 
Underwriters. 

Since the sinking of six’ new tubular wells 
at Holland that city has an ample water sup- 
ply. With the completion of the proposed ex- 
tensions Holland will have 22 miles of water 
mains. 

The Port Huron Chicory Company of Port 
Huron purposes to be in shape to fight fire 
without the aid of the fire departemnt of that 
town, by erecting a number of standpipes near 
the factory. 

After three shutdowns of the pumps at the 
Grand Rapids waterworks, to admit of clean- 
ing out the wells and putting new valves in 
the machinery, the pumps are again working 


and it is hoped that the danger is past. 
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WEEK'S NEWS IN. INDIANA. 


PRESSURE TO GET DEAN SCHEDULES. 








Governing Committee of the Union Wants the 
Indiana State Board Mercantile Sched- 
ules Supplanted. 


Considerable pressure is being brought to 
bear on the Indiana State Board to adopt the 
Dean mercantile schedules, and, although the 
matter came up for discussion at the last 
meeting, further action was postponed until 
September in crder to ascertain the sentiment 
of the non-union contingent. The Indiana 
League, which is the non-union field organiza- 
tion, refused to adopt the Dean schedules sev- 
eral months ago and hence forced the use of 
the state board schedules, which are more 
popular in that State. It is now said that if 
the governing committee of the Union de- 
sires the Dean schedules used, the Indiana 
League will probably yield to the mandate. 
The Indiana State Board schedules for mer- 
cantile business are very popular in the State 
and almost all the field. men perfer them. 
They fear that the Dean schedules will make 
too low rates on outside stores. 





INDIANA AGENCY APPOINTMENTS. 
Commercial Union—A. J. Hoover, 
Connecticut——-Armstrong & Frank 

ville; Oscar M. Burford, Marshall; 
Iludspeth, sooneville; William 

castle; Edward E. Neel, Newport; 
sythe, Odon. 

Girard—Herman R. Miller, Laporte. 
Glens Falls—L. Wade Wilson, New 
J. A. Pfohl & Co., Princeton; A. D. 
Goodland: W. J. MeConnell & Son, 

Smith & Bro., Otterbein. 

National Union—John B. 
burg: Wm. Beck, Washington; Wm. H. Wieding, 
Princeton ; James H. Armstrong. Jeffersonville. 

Nationai—Tr. H. Rice, South Bend; Eli 
Hiatt, Farmland: C. L. Ashly, New Albany. 

Ohio Farmers—-John M. Blocher, Wakarusa. 

Rochester German—Smith & Arthur, Washing- 
ton. 

Westchester—<Aaron M. Weil & Bro. 
ville; Fees & Nunn, Dunkirk; 
Delphi; Orlando S. Douglass, Covington. 

Hitna—Philip C. Braun, Lawrenceburg; James 
M. Wills, Pittsboro: Rider & Livengood, Wayne- 
ton: Richard N. Carding, Wingate; Hitch & Booe, 
Veedersburg. 

American Central—George Bowen, Noblesville. 

American, N. J.—Earle Shular, Hillsboro. 

American, Pa.—E. J. Baldwin. Princeton. 

German, Freeport—Geo, CC, Gregg, Hebron. 

German, Pa.—E. FE. Roney, Richmond. 

Ilanover—Eugene Severin, Aurora. 

Hartford—Fred E. Whitford, Kendallville. 

Ilome, N. Y.—Thomas.E. Rainer, Pine Village. 

Milwaukee Mechanics—A, D. Babcock and Theo. 
Hameton, Goodland. 

N. W. National—Overman Bros., Anderson; W. 
H. Bromley, South Bend; John M. Stewart, South 
Bend. 

Pennsylvania—-A. H. Williamson, Red Key; F. 
L. Wilson, Jeffersonville: A. J. Hoover, Goshen. 

Queen—-Amos J. Iloover, Goshen. 

Security, Conn.—J. W. Bragg. Saratoga. 

Springfield—Hitch & Booe, Veedersburg. 

++ ++ 

CONSCIENCE MONEY RETURNED. 

The Orient and the Scottish Union & Na- 
tional a few days ago received a letter from 
a lawyer enclosing checks for money paid out 
in 1895 to a man named Smutts at Whiting, 
Ind., who now returns it, claiming that he 
received $300 on burned property irregularly. 
The information is given that this man has 
joined the ranks of the Salvation Army and 
became conscience stricken. 

++ 
RATE WAR IS LIMITED. 

The rate war at South Bend, Ind., has sub- 
sided into bushwacking by the Northwestern 
National, the other local agents holding to- 
gether and refusing to meet it. Since In- 
spector H. P. Kelley arrived on the ground 
he has held the board forces as a unit. The 
local agents deny the accusation of the North- 
western National’s representative that a boy- 
cott has been established against the company. 

++ ++ 
TWO INDIANA VETERANS. 

The oldest fire insurance agent in the State 
of Indiana, and perhaps in the United States, 
is Thomas Poe of Rushville, who is now in 
his ninety-second year and still doing busi- 
ness at the old stand. Daily report examin- 
ers who handle “Uncle Tommy’s” business 
say his penmanship is not thoroughly Spen- 
cerian, but he gets it all in without the aid 
ot a typewriter, and it is fairly legible. 

Another octogenarian, and an insurance 


Goshen. 
Jefferson- 
Joseph M. 
Ruppert, New- 
Ernest E. For- 


Harmony ; 
Babcock, 
Oxford; A. \ 


Van Nada, Peters- 


Co., Evans- 
Jas. W. Weidner, 





agent of many years’ standing, is Col. M. P. 
Ghee of Vincennes, Ind., who manages the 
J. L. Bayard & Co, agency. He is widely 
known throughout the State and has many 
warm personal friends among state and spe- 
cial agents. Colonel Ghee and his estimable 
wife recently celebrated the fifty-seventh an- 
niversary of their marriage. 

+e ++ 

SECRETARYSHIP OF STATE BOARD. 

The Indiana State Board will not elect a 
secretary to succeed the late Captain Ash- 
brook for some time. The salary paid the late 
incumbent was small, but as he was well 
along in years and was physically unable to do 
much work, the pay was satisfactory and he 
was allowed per diem for outside work. If a 
more active man is secured, who can do more 
work, the salary may be increased. 

++ ++ 
IMPROV-NG EVANSVILLE PROTECTION. 

Tests were made 

engine 


new fire 
The four 


last week of the 
purchased by Evansville. 
old engines have been repaired, so this makes 
five in commission. A nuimber of new hy- 
drants have been installed and improvements 
have been made in the fire alarm system. The 
city authorities are now taking up the ques- 
tion of reconstructing the water crib, which 
was impaired several months ago. 
+ + 
INDIANAPOLIS AND LOUISVILLE. 


Indianapolis does not suffer in comparison 
with Louisville.- Premiums reported by the 
Louisville Board for the second quarter of 
the year are $264,021, an increase of $12,871 
over the corresponding period of 1903; the 
Indianapolis Board reports $230,779, an in- 
crease of $28,000. For the first half of the 
year Louisville shows a decrease of $6,000; 
Indianapolis shows an increase of $59,878. 
+e ae 
GET THE WHOLE LINES. 


The entire lines of Stone & Webster, Terre 
Haute Electric Company and Columbia Im- 
provement Company, at Terre Haute, have 
passed into control of Kelley & Wagner. At 
the time of placing additional insurance under 
general form in February, the company expe- 
rienced considerable difficult in securing the 
full quota at Terre Haute and decided to give 
the placing of its business to one agency. The‘ 
new power house nearing completion is to be 
the best that money can buy. No expense is 
being spared in making it one of the model 
plants of the country. 

+ + 
ORGANIZING A MERCHANTS’ MUTUAL. 

G. E. Williams of Fargo, N. D., who is 
in Indiana working among retail merchants 
with a view of organizing a mutual fire insur- 
ance company, clzims to be meeting with 
great success in his efforts. He has been in 
Evansville recently, and there appears to be a 
strong sentiment there in favor of the move- 
ment. 





INDIANA NOTES. 


A. H. Allen has established a local agency 
in Lebanon, Ind. 


H. H. Friedley, Indiana state agent of the 


North America and Philadelphia Under- 
writers, is spending his vacation with rod 
and line on Georgian Bay. 

A receiver has been appointed for the 


United Farmers Live Stock Insurance Com- 
pany, which has been operating in Hancock 
Henry, Wayne, Madison, Delaware, Marion 
and Randolph counties, Indiana. It caught a 
number of policyholders. 

The Phenix of Brooklyn has 
Richardson-Kothe Company its first agency 
and the Marion Trust Company its second 
agency, taking up its supplies from T. C. Day 
& Co. and Dyer & Rassman in order to reduce 
the number of its local representatives. 


made the 





ILLENOIS NOTBS. 
Adolf Weinberg secures the Norh British 
& Mercantile at Augusta, III. 
Miss Leo M. Linbarger succeeds Silas Lin- 


barger as agent of the Philadelphia Under- 
writers at San Jose, Ill. 





Write us to explain our loose leaf system for 
conducting a local agency. 





Be a, 


STATE TOPICS OF ILLINOIS. 


HOPE NOW:-TO GET SOME LINES BACK, 








New Elevator Schedules in Illinois Will Lessen 
Competition with the Mutuals and Agents 
Will Have a Show. 


Now that the elevator schedules are being 
applied in Illinois, the local and special agents 
of companies endeavoring to get back 
risks that have been lost to stock companies 
during the last 


are 


account of rate. 
Che mutuals have been making great inroads 
on the country elevators and stock companies 
were powerless to save the business. Already 
the effect has been noticed and local agents 
believe that with the new rates they will have 
an effective weapon in their hands. The new 
rates are being promulgated as fast as possi- 
ble, as most of the data needed in applying 
the schedules are already in the possession of 
the Illinois State Board. 


CLAIM LUMBER RATES ARE TOO HIGH. 


few years on 


Local Agents at Cairo Say That the Insurance 
Companies Are Making Too Many 
Exactions. 


The local agents of Cairo have sent a peti- 
tion to their companies complaining of the in- 
creasing rates and demands made upon the 
lumber interests in that city, stating that these 
actions are driving the insurance to the mu- 
tuals. One yard has already canceled to have 
its line placed by the mutuals. The local 
agents claim that the lumber loss in their city 
has been very low, and the owners are in re- 
bellion against the rates they have to pay and 
the conditions that are imposed upon them. 
The agents say that some of the technical re- 
quirements of the schedules make a hardship. 
The companies are informed that the charge 
made for the subrogation clause is the cap 
sheaf of the onerous burdens, and the lumber 
people will not stand for it. The companies 
are urged to take up the matter with the state 
board and see to it that Cairo lumber dealers 
are treated with more consideration. 


NEW RATES ADOPTED AT KEWANEE. 


A joint field committee visited Kewanee last 
week and succeeded in getting the new rates 
adopted. A local board is already in exist- 
ence there, but there has been some difficulty 
among the agents in getting the new rates. 

++ ae 
MAY CARRY ITS OWN LINE. 

The board of education at Quincy is discuss- 
ing the advisability of carrying its own in- 
surance on school property, amounting to $133,- 
000. 


++ ++ 


TROUBLE ON DECK AT SPRINGFIELD. 

Special agents of compaties in the office of 
John C. Lanphier of Springfield will visit that 
city to make an investigation of the charges 
that were preferred against the agency and the 
fine of $225 that was imposed. Mr, Lanphier 
was charged with rate cutting and failure to 
secure charges for defects or permits. He 
now is out with a large knife and threatens 
to refuse to send his daily reports through 
the stamping secretary. 

There has been more or less complaint from 
Springfield, but it was thought that with the 
disposal of the Grant agency much of the ir- 
regular work in that city would be eliminated. 
The non-board element is rather aggressive, 
and agents who observe the rules declare that 
the outsiders are able to take care of their 
lines by dealing with board offices. This has 
caused more or less dissatisfaction and has 
had its effect in preventing the harmony that 
otherwise would prevail. 








SPECIAL AGENTS’ BOOKS. 
We have several forms of special agents’ 
field, loss asd agency record ks. Sam- 


ple pages sent on application. 
I Tue Western Unperwriter ComPAny. 
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FIELD NOTES OF WISCONSIN. 


INSURANCE COMPANIES AND ARSON. 








Milwaukee Inspector Points Out Mistakes of 
Underwriters Which Tend to Assist 
the Firebugs. 


Police Inspector Riemer of Milwaukee 
thinks insurance companies are responsible for 
many incendiary fires. He says: 

“In a great measure insurance companies 
are to blame in cases of incendiary fires. By 
accepting premiums on policies reading for 
more than the actual value of goods carried 
by the insured, they are putting a premium on 
incendiarism. In my police career I can rec- 
ollect but two instances in which conviction 
followed, in spite of the fact that in innumer- 
able cases the evidence was reasonably strong 
enough to convict. 

“Insurance companies are loath to render 
any assistance in bringing suspected incen- 
diaries to justice, but in the majority of in- 
stances content themselves with holding back 
the insurance money. A law compelling in- 
surance companies to pay the face of the policy, 
even though it is ascertained later that the 
value of the goods insured was less, would 
have a beneficial effect. It would tend to make 
agents a little more careful in ascertaining the 
character of the risk. I know of one instance 
in this city where a man bought $45 worth of 
second-hand goods, shipped part of it away, 
and yet carried a $900 policy. We had a 
strong case against him, but could not even 
get him bound over. 

“Another case coming to my mind concerns 
a woman who came to this city a_ perfect 
stranger, bought $130 worth of second-hand 
furniture, on the instalment plan, took out 
a policy for $1,400, paid a visit to Racine, where 
she stopped at a hotel and inquired as to the 
possibility of renting a house, and while she 
was gone, with no one in the building, fire 
broke out, destroying the contents. Circum- 
stantial evidence all pointed to incendiarism, 
but we had to let her go. I could recite nu- 
merous other cases, but these will suffice to 
indicate the almost impossibility of securing 
conviction.” 





LOSSES ARE NOT PAID. 

Commissioner Holt of Wisconsin has re- 
ceived complaint from Kenosha to the effect 
that property belonging to Leonard Durehas, 
insured for $1,600, was totally destroyed by 
fire. The complainant states that the property 
was insured in the Security Fire Under- 
writers and the Alliance Underwriters, both 
hailing from Chicago, and which are said to 
refuse to pay the loss. Mr. Host informed 
the complainant that in his opinion the con- 
cerns are wildcats and does not believe the 
assured will be able to collect anything. The 
department is powerless to assist him. 

++ ++ 
NON-BOARDERS AT WAUSAU. 

There are three non-board agents at Wau- 

sau, Wis., that are causing considerable 
_ trouble to the board people in their failure. to 
secure the tariff. Several attempts have been 
made to get them in line, but their companies 
refuse to take action. 
at ++ 
WISCONSIN AGENCY APPOINTMENTS. 
American, N. J.—H. H. Trine. La Farge. 


Atlanta-Birmingham—H. J. and J. M. Finch, 
Stevens Point. 
Atlas—Better & Treat, Monroe; John G. Stein- 


man, Monticello; Mayhew Mott, Neenah; S. T. 


Ritchie, New London; E. L. Palmer, Oconomowoc ; 
L. €. Harvey, Oconto; C. E. Mears, Osceola 
Mills: James Jenkins, Oshkosh: W. N. Johnson, 
Oxford: J. M. Bostwick, Port Washington; John 
Barnes, Rhinelander; W. S. McCorkle, Richland 
Center. 

Camden—William T. Thompson, St. Croix 
Falls; Charles J. Borum, Barron: Andrew Ryan, 
Shell Lake; Mahlon P. Barry, Rice Lake. 


German, Ind.—Oscar G. Erickson, Cumberland ; 
R. O. Wipperman, Grand Rapids; Albert L. Bug- 
bee, Shell Lake. 


Germania—Earl M. Pease, Richland Center. 

Hanover—James L. Haile, Crandon; Almon 
Smith, Crandon. 

Hartford—Harmon R. Learnard. Mazomanie. 

Law Union & Crown—Paul Browne, Rhine- 
lander. 

Michigan—Truman T. Parker, Kenosha. 

Milwaukee—-R. E. Gierhart, Argyle; Carl 


Chandler and M. J. Cleary, Blanchardville. 

Milwaukee Mechanics—Jesse D. Carr, Oshkosh : 
Walter Oeflein, North Milwaukee; Augustus BE. 
Dunlap, Ripon. 


-A. Olen, 





New Hampshire—Julius C. 
Orient—Charles N. 
I 
John V. M. 


Graef, Milwaukee. 
Brown, Madison. 
: B. Stair, Greenwood; 
Davis, Pardeeville; Otto L, and Walter 
Clintonville. 
Security, Conn.—W. H. 
Springfield—Henry E. Rohlf, 
M. Worden, Ladysmith; Walter 
kesha; Rudolph F. Topp, 
Peterson, Mellen. 
Star—J. M. Pleasants, Menasha: 
Willinger, Manitowoc; Frederick G. 


waukee. 
Iowa County Mutual—J. 





Collins. 

Hayward; Edgar 
Hartshorn, Wau- 
Columbus; Charles F. 


William M. 
Bogk, Mil- 


Bullesbach, 


Damm, 


Madison ; 


$5. Caldwell, Oconto; J. P. Ehren, Sheboygan 
Falls. 

City of Jefferson Mutual—Frank Chartier, Wau- 
sau. 

City of Oconomowoc Mutual—cC. J. Christian- 


son, Winneconne. 





The Oshkosh local board has published a 
new tariff. 





GENERAL WESTERN NOTES. 


The Atlas will not continue the Manchester 
plant in Kansas and Oklahoma. 

At Cass Lake, Minn., Leiser & Schumaker 
get the North America, succeeding Herbert 
E. Reed. 

George Hill gets the Philadelphia Under- 
writers at Independence, Kan., a new agency 
for that company. 

The Insurance Company of North 
has pulled out of Nicollet, Minn., 
of poor prospects, 


The Insurance Company of North America 
changes at Wisner, Neb., from H. D. Deily 
to Frank C. Evans. 

Cc. me yee of Omaha has taken as a 
partner F. E. Ballard. The firm will be known 
as Seidiionen Ballard & Co. 

J. N. Sterling, who has been in the field in 
Iowa for the Farmers of Cedar Rapids since 
1891, goes with the Iowa State. 

George H. Cobb, West Plaines, Mo., trans- 
fers the supplies of the Philadelphia Under- 
writers to Joseph L. Van Wormer. 

The Insurance Company of North America 
at Bloomfield, Mo., changes from T. R. Turn- 
baugh & Son to Walter W. Walker. 

The Insurance Company of North America 
has established an agency at New Albin, 
Iowa, Lewis H. Gaarder being the appointee. 

At Hannibal, Mo., the Insurance Company 
of North America has appointed The Hannibal 
Trust Company to succeed Thomas C. Wil- 
son. 

Boone & Gill, Okmulgee, I. T., now repre- 
sent the North America and Philadelphia Un- 
derwriters, in place of Seider & Bozarth, re- 
tired. 

Merrill & Braniff of Oklahoma City, Okla., 
have been appointed general agents for Okla- 
homa for the Farmers and Merchants of Lin- 
coln, Neb. 

It is said in St. Louis that a 
mutual will be organized there 


America 
on account 


new town 
under the 


name of Prudential Town Mutual Fire In- 
surance Company. 
At Owatonna, Minn., where the rate war is 


in progress, the Insurance Company of North 
America has appointed Frank A. Dunham to 
succeed Jacob Newsalt. 

The Insurance Company of the 
Pennsylvania, 


State of 
which withdrew from Missouri 
a year ago, intending to cease business, will 
soon make application for readmission to 
the State. 

Atkins & Hinch are the new appointees of 


the North America at Wetumka, I. T., vice 
Skelton & Williams, and at MHoldensville 
Wm. J. Smith takes the supplies formerly 


with Smith & Bowden. 

Henry W. Beltz got the North America at 
Tonkawa, O. T., in place of Chas. H. Perry, 
Burton & Johnson replace James A. Minton at 
Erich, and at Bridgeport, George A. Mohr se- 
cures the company from Chas. S. Goldy. 

The firm of Willcox, Howell & Hopkins of 
Des Moines, Iowa, has purchased the rights 
of the Firemens and Citizens insurance com- 
panies from M. Lucas, who is associated 
with the firm, and will continue to act as 
agent of the National of Hartford. 

J. W. McCarroll of Oskaloosa, Iowa, has 
sold his agency to Edgar J. Vreeland. The 
companies represented are the Atna, Phenix 
of Brooklyn, Niagara, Fire Association, Lon- 
don & Lancashire, Orient, Providence-Wash- 
ingon, American of New Jersey, Federal and 
Insurance Cmpany of North America, 





THE WEST AND NORTHWEST 


WAR ON THE UNLICENSED BROKERS, 














Missouri Department Is After St. Louis Men— 
Heinrichshofen Concluded to Take Out a 
License—May Amend Law. 


Broker Heinrichshofen of St. Louis, who 
was arrested upon the charge of brokering 
insurance without a state license, was dis- 
missed by the judge of the Criminal Court of 
correction, upon the ground that his court had 
no jurisdiction in the matter, as the statute 
prescribed that the case should have been 
brought in a civil court under a civil action 
with a penalty attached for conviction. 
Rather than risk further prosecution in the 
civil courts, Mr. Heinrichshofen immediately 
took out a license with the insurance depart- 
ment and the case was dropped. The con- 
stitutionality of the law was not passed unon 
at all, as is currently reported by some par- 
ties in St. Louis. It is said the insurance 
department will make an effort to have the 
next legislature so amend the law as to make 
the offense a misdemeanor and punishable in 
criminal courts. The insurance department at 
Jefferson City is making a vigorous effort to 
enforce the law and has had James A. McVoy, 
a clerk in the department, in St. Louis look- 
ing after delinquent brokers. 





PUT OKLAHOMA CITY IN ORDER. 
Seventeen state and special agents swooped 
dewn on Oklahoma City last week and found 
that agents of tricn companies had been 
guilty of rate cutting, along with their non- 
union brethren. One agency representing the 
Northwestern National, Milwaukee Mechanics 


,and Continental had been pointed out as the 


source of all the trouble, but the union agents 
were informed that they, too, must put their 
houses in order. A committee was appointed 
to deal with past irregularities, and the agents 
promise to “tote fair” in future. 
ae ++ 
BUSINESS QUIET AT ST. LOUIS. 


Insurance agents report fire business in St. 
Louis as being rather quiet, though the losses 
are very few, and, thus far, this year has 
been the best in the history of the city, even 
showing a better experience than 1903, which 
was a remarkably good year for fire com- 
panies in St. Louis. The companies also 
stand to make some money on World’s Fair 
risks if no large fires should occur from now 
on at the exposition, 

++ ae 
MINNESOTA AGENCY APPOINTMENTS. 


American Central—cC. F. Corey, Hibbing; H. L. 
Kelm, Clauhassen; Peter E. Bouley, Dayton; A. 
Kopperud, Starbuck; A. F. Edwards, Spring Val- 
ley; H. T. Banks, Zumbrota; A. N. Marles, 
Osakis. 

Atlas—M,. M. Jones, Albert Lea; Andrew Jacob- 
son, Alexandria; Harry Stene, Atwater; Shep- 
herd & Catherwood, Austin; F. M. Thornton, Ben- 
son; O. J. Clark, Blue Earth; James R. Smith, 
Brainerd ; Vance & Stone, Crookston ; Cc. H. Sulli- 
van, Dawson ; F. B. Peterson, Fairmonth ; H. 
B. Smith, Faribault ; cS & Hilton, Fergus Falls ; 
Lewis Lobn, Fosston ; Cc. L. Lowell, Hastings; 
William Davidson, Hutchinson; J. C. E. Holmen, 
Kenyon; G. W. Massey, Little Falls; D. G. Wil- 
lard, Mankato; R. B. Daniel & Co., Marshall; C. 
W. Moore, Merriam Park; Budd & "Moyer, Monte- 
video; R. A. Stone, Morris ; Schriener & Maertz, 
New Prague; W. Henningsen, New Ulm; L. A. 
Disbrow, Owatonna; A. P. Pierce. Red Wing; Grif- 
fin & McGovern, Rochester ; Ea. de Rochell, St. 
Cloud; O'Meara & Tonnesson, St. James; A. W 
Austin, Sauk Center; Tobias Hogenson, Stewart- 
ville; F. B. Davis, Walker : M. R. Everett, Water- 
ville; M. J. Pinl & C o., Wells; F. N. Ware, Winne- 


bago City. 
Camden— James E. Melin, Center City. 
County of Philadelphia—Charles M. 
Minneapolis. 


German, Ill.—Theodore Knudson, Breckenridge. 


Morton, 





German, Pa.—O. F. Southwick, Wells; Harry L. 
Bullis, Blue Earth; Sheedy & Cook, Austin; 
George W. Sturtz, Albert Lea; William H. Skemp, 
Cloquet; Bazel Hunter. Anoka. 


Germania—H. Ww. 
Church, Owatonna. 
Hartford—William Espenson, 


Stark, Crookston; Fred E. 


Lonsdale; E. A. 


oo. peat fg wd Ehlers, Watkins. 
Home, Y.—N. Baker, Kister; C. J. Ander- 

son, tA Re ae Garry, Guckien : W. F. 

Hageman, Northrop: Mark Schmidth, W alters. 


Hanover—Alfred Johnson, Parker’s Prairie: Ed- 
ward Florence, Humboldt: Thorwald Christensen, 
Shea, Jr., Mountain Lake. 

W. Newberry. Crookston. 
Mechanics—Hubert Hanson, St. 


Ellendale; W. H. 
London—C. 
Milwaukee 

Cloud. 
gq Tpaneyivania—Thorw ald Christensen, Ellendale ; 
J. LaDue. Brown's Valley 
aah ictor Gilrup, Albert Lea. 
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Rochester German—Henry Cain, Tracy; T. W. 
Allison, a Falls. 

Springfield—F. A. Dunham, Owatonna; F. A. 
Ruenitz, Evan; Thorwald Christensen, Ellendale ; 
F. A. Knoll, Delano; Smith, Nelson & Engbretson, 
2 Valley; W. B. Kiggens, Villard; William 
Wilke, Grey Eagle; E. R. Hedin, Dwanville; M. F. 
Nugent, Glenwood; J. J. Reichert, Long Prairie. 

Star—Don M. Cameron, Little Falls. 

State of LIllinois—Michael Moes, Farmington; 
J. E. Sokol, Montgomery. 


++ ++ 
WILL IMPROVE TRAINING SCHOOL PROTECTION. 


Supt. Frank A. Whittier of the Minnesota 
State Training School at Red Wing has 
answered the criticisms of Labor Commis- 
sioner John O’Donnell on the lack of adequate 
fire protection at that institution. He says 
that heretofore the only water supply at the 
girls’ cottage has been conveyed through a 
14 inch pipe, which did not furnish sufficient 
pressure for any use. This, he says, is the 
reason the building is not equipped with 
standpipes and hose connections. He says the 
board of control, however, plans to construct 
a 4-inch water main to the building, which is 
1,000 feet away from the other buildings, and 
that when this is done adequate fire apparatus 
will be installed in the building. 





MAY PUT IN A STAMPING SECRETARY. 





Field Men Believe That Oklahoma City Needs 
Such an Official—General Conditions in 
the Two Territories. 


It is ‘likely that the Oklahoma and Indian 
Territory Field Club will arrange for a stamp- 
ing secretary in the near future at Oklahoma 
City. This field club was in charge of the 
rates in these two territories until local 
boards were established in five of the larger 
cities of Oklahoma. ‘The field men claim that 
the local boards have not been successful in 
holding rates and practices. A committee of 
special agents recently investigated the books 
of the local agents in Oklahoma City and 
Shawnee, finding several infractions, espe- 
cially in the former city, on part of union 
agents. The field club demanded that these 
be corrected and threatened to disband the 
board unless immediate action was taken to 
prevent similar deviations in the future. A 
system of fines was devised requiring a de- 
posit as a guarantee of good faith. The field 
club, however, thinks it desirable to establish 
a stamping secretary at Oklahoma City and if 
this is successful, the system will probably be 
extended. The proposition a few months ago 
was to have a stamping secretary to cover both 
territories. If the stamping secretary system 
in the different cities is successful, it may be 
extended later on as originally proposed. 

The committee of special agents after vis- 
iting the two towns mentioned postponed 
further work until September, when it is likely 
that other points will be visited and the books 
examined. In Oklahoma City there are some 
non-board agents which cause trouble. The 
union field men complain mostly of the Mil- 
waukee Mechanics. ffl 





BETTER CONDITIONS IN MISSOURI. 

The recent field club meeting in Missouri 
brought out the fact that conditions in that 
State as to practices show a marked improve- 
ment and there does not seem to be any 
occasion now for opening any more rates. At 
one time a scofe or more towns were dis- 
ciplined by having rates thrown open, but most 
of these have been closed and better conditions 
prevail. 

+4 ae 
RATE WAR TO CLEAR ATMOSPHERE. 

The rate war at Owatonna, Minn., has been 
raging very fiercely and it is expected that 
this action of the companies will serve to 
clean up the distributing conditions that have 
een prevalent in this city for some time. 
Stocks of merchandise as well as preferred 

usiness became involved in-the rate war. A 

‘umber of companies took a hand in protecting 

heir business and adding some choice risks to 
‘heir lists even at the low rates. The agents 
vill not have very much to do in Owatonna 

three years. 

The rate war at Owatonna was taken ad- 

antage of by the different public institutions 

i the town, who canceled their insurance and 

id it rewritten at a cut. The board of edu- 
cation, school board, county commissioners and 





library board, as well as the churches, saved 
considerable by this transaction. The local 
agents finally checked the rate-cutting on stocks 
of merchandise, after about one-fourth had 
been written. Practically all the preferred 
business of the town was canceled and re- 
written. 





NEW RATES ON SOFIE STATE PROPERTY 





8t. Paul Board Increases Rates on Stillwater 
Penitentiary and the Minnesota State 
Fair Buildings. 


Rates on the buildings at the Minnesota 
state fair and the state prison at Stillwater have 
been raised by the St. Paul Board of Under- 
writers, through whom $196,000 insurance has 
just been placed. The increase at the state 
fair was I percent to 3 percent, and the amount 
of insurance was raised from $93,000 to $134,- 
000. Owing to the installation of a sprinkler 
system at the state penitentiary and several 
other improvements in the fire protection, the 
rate on the buildings at the prison was in- 
creased only from 83.9 cents to 9I.I cents on 
$62,000 insurance, the same amount as carried 
previously. 

A disastrous fire at the state fair last year 
which destroyed the woman’s building called 
the attention of fire underwriters to the poor 
fire protection and resulted in the heavy in- 
crease in rates which went into affect Aug. 
1. Since the fire the management at the fair 
has made several improvements in the fire 
protection and has adopted resolutions prohib- 
iting the use of wood or gasoline stoves on 
the grounds. This prevented a still greater 
increase in rates, which otherwise would have 
been fixed at 5 or 6 percent instead of 3. 





MISSOURI AGENCY APPOINTMENTS. 

Aachen & Munich—Christian D. Davis, St. 
Joseph, Mo. 

American, N. J.—L._M. Dozier, Centralia 

American Central—De Lisle & Fields, Portage- 
ville; Seaman & Douglas, Galena. 

Atias—Grover & Grover, Warrensburg; James 
G. Coffin, Appleton City; James A. Arbuthnot, 
Brookfield; John M. Eastin, Bucklin; Pierce 
& Allen, Butler; Marion P. Baker, Cam- 
eron; Peltier & Queen, Carrollton; Black & 
Wyatt, Carthage; William A. Wear, Glassville; 
Josiah Hall, Centralia; Willis M. Stevens, Clin- 
ton; F. W. Niedermeyer, Columbia ; Brewen Bros., 
Cow; ill; William J. Gunby, Chillicothe ; Wilson 
M. Russell, El Dorado Springs; John Pace, 
Elsberry; Allen M. Bates, Excelsior Springs; H. 
B. Ledbetter, Farmington; John W. Armstrong, 
4 John R. Funk, Festus; William E. Jones, 
Frankford ; J. T. Holme & Son, Hannibal; Jas. 
F. Buchanan, Independent; Edson L. Burch, Jef- 
ferson City Howard EB. Gray, Joplin; Harry 8. 
Lindsey, Kirksville; George Kk. sw Kingston ; 
Cc. Arthur Wilder, Laddonia ; Van Pelt, 
Lamar; Robert Ty. Gamble, Lancaster; Stillwell, 
Crow & Co., Lebanon; Mrs. Susie H. Winsor, Lex- 
ington; Edward D. Moore, Liberty; Dwight H. 
Payson, Macon; James R. Phillips, Marshall; Guy 
Winslow, Marshfield ; William F. Smith, Maryville ; 
Cornelius L. ;| Clark, Montgomery City; Joel F. 
Short, Mountain Grove; Duncan & Myers, Mexico; 
Levin W. Badger, Monett; George R. Godfrey, 
Nevada; Carpenter & White, New Franklin; John 
T. Grigsby, Paris; George B. Ewing, Pattonsburg ; 
Lewis L. Allen, Pierce City; M. P. La France & 
Son, Perry; Epaminondas Thomas, Plattsburg; 
Hadley J. Alley, Jr., Princeton; John D. Moore, 
Hill & Wilhite, Rocheport: Jones & 
Cleino, Rolla; Albert S. McGhee, St. Joseph; G. 
D. Capen & Co., St. Louis: Gibbon C. Wingo, 
Salem; Frank Knickerbock, Savannah; Frank F. 
Combs, Sedalia; Bryan & Whaley, Springfield; H. 
C. Garlick & Co., Springfield; Roy F. Bane, Tip- 
ton; Jacob Pontius, Trenton; Zachary T. Braw- 
ford, Unionville; Jeremiah N. Fly, Verona; Hub- 
bard & Kavanaugh, Versailles. 

Fire Association—Frank Clark, Lawson. 

Hartford—Fred W. Webb, Steelville ; Benj. F. 
Spaulding, Belle. 

London & Lancashire—Amos L. Colman, De 
Soto; George W. Jenkins, Richmond; Jennie J. 
Miller, Albany 

Mercantile F. & M.—Smith & Secoy, Caruthers- 
ville; F. F. Combs, Sedalia. 

National, Conn.—Townsend & Townsend. Boli- 
var; Edwin Harrison, Greenfield; Otto Kisten- 
macher, Pilot Grove. 

North B. & M.—Sigler & Calhoun, Kirksville; 
William T. Rollins, Cardwell. 





Orient—Chester L. Patton, Albany; C. T. Gar- 

ner, Richmond. 
¢ ; M. S. Barnett 

& Son, Cuba: H. L. Marbury, Festus; D. N. Mor- 
ris, Hale; Edw. G. Isenberg, Hermann; Sweazea 
& Jones, Piedmont; David F. Walser, Puxico; 
Christ Ruehl, Clayton; Joseph C. Custer, Green 
Castle. 

Star—aA. J. Fisher. Hannibal. 


++ 
ATTRACTIVE FIELD FOR WILDCATS. 

Oklahoma and Indian Territory seem to be 
an attractive field for wildcat companies. The 
National of Dover, Del., was licensed by the 
Oklahoma department and did an extensive 
business until it came to grief and a receiver 
was appointed. The Phcenix Underwriters, a 





wildcat Lloyds, which was recently incor- 
porated in Indian Territory, is doing consid- 
erable business, while irresponsible companies 
from Chicago and the East and also from 
Texas are scouring the field for business. 
++ ++ 
WILL TAKE $1,000,000 ON CAPITOL 

The St. Paul board of underwriters has 
fixed a rate of 34 cents on $1,000,000 insurance 
on the new state capitol. The building is now 
in the hands of the contractors, who have 
been carrying a limited amount of insurance, 
and the $1,000,000 will not go into effect until 
the structure is turned over to the State, 
which will probably be in November. The 
state authorities are much pleased over secur- 
ing what they believe is a very reasonable rate. 
The building is a solid stone structure, cost- 
ing $4,000,000, and the use of inflammable 
substances in the interior has been reduced to 
the minimum. 





TWO DULUTH AGENCIES CONSOLIDATE 





John A. Stephenson and Alexander MacCrae 
Join Interests Under the Name of 
the Former. 





The Alexander MacCrae agency at Duluth, 
representing the Northern, Niagara, Royal 
Exchange, Citizens and Franklin, has been 
consolidated with the Jno. A. Stephenson 
agency, representing the Hartford, Orient, 
Palatine, Phoenix of Hartford and North 
British, the firm remaining Jno. A. Stephen- 
son, with Alexander MacCrae as manager of 
the insurance department. The consolidation 
makes another very strong agency in Duluth, 
as Mr. MacCrae was brought up in the Man- 
ley-McLennan Agency, and is considered one 
of the best counter men in Duluth, while Mr. 
Stephenson is essentially an outside man and 
a very good solicitor. 





MAKES WAY FOR VALUABLE AGENCIES. 

The Union Investment Company of Minne- 
apolis is promoting a number of banks in 
towns in Minnesota, Wisconsin and the Da- 
kotas. It already has a number started and 
owns a controlling interest in each. Back of 
the company are a number of bankers and 
business men. Among them is C. W. Higby, 
western manager of the Hanover Fire. The 
Hanover thus has the first call in appointing 
these banks as local agents and is forming 
some valuable connections thereby. 

7 ~~ 

ANOTHER PITTSBURG PLATE GLASS LOSS. 

The Pittsburg Plate Glass Company sus- 
tained a 10 percent loss on its plant at Crystal 


City, Mo. The Pittsburg Plate Glass Com- 
pany seems to be unfortunate in numerous 
losses, and a number of companies are de- 


clining to write its business at all. 
++ ++ 
EACOCK & CO. GET THE SOUTHEASTERN. 

The Southeastern Fire of Virginia is enter- 
ing Oklahoma and Indian Territory. R. M. 
Eacock & Co. of Oklahoma City will be the 
general agents for the two territories and will 
appoint about fifty general agents. John L. 
Lucas of Chicago is secretary of the com- 
pany. 

++ ++ 
WILL INSTALL CLOCKS AND ALARMS. 

The Minnesota board of control plans to 
install watchmen’s clocks in the state institu- 
tions in accordance with the recommendation 
of Walter Fisher, secretary of the Minnesota 
& Dakota Fire Underwriters Association. 
The board has also decided to install in all the 
institutions fire alarm systems, the lack of 
which was criticised by Labor Commissioner 
O’Donnell in this recent report. Several in- 
stitutions have no watchmen’s clocks and no 
fire alarms, and in others they are out of 
working order. 

++ ++ 
WANT AN INSURANCE BUILDING. 

Omaha insurance men have started an agita- 
tion for an exclusive insurance building. At 
least three local companies have signified their 
willingness to take a floor each, and the local 
men think they could easily fill three more 
floors. 
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LIFE INSURANCE CIRCLES. 


ADOPTS THE AGENCY CONTEST PLAN. 











New Features Being Introduced Into the Pa- 
cific Mutual Life—Pushing Its Deferred 
Dividend Contract. 


The new actuary of the Pacific Mutual Life, 
John F. Roche, who was formerly with the 
New York Life, seems to be instilling some 
of the methods of the latter company in a 
mild way in the work of the Pacific Mutual. 
The agents have just closed a contest, and 
now another ten weeks’ contest is on. The 
present contest involves only the deferred divi- 
dend disability policy contest. An agent must 
write at least one a week to entitle him to 
keep in the’ band wagon. 

The Pacific Mutual has confined its attention 
to annual dividends, but now seems to be push- 
ing its deferred dividend policy. Its disability 
feature is written only on the deferred plan, 
no extra charge being made in the premium 
for it, The old agents of the company, who 
have talked annual dividends, find it difficult 
to get away from their old arguments. 





BUSINESS FOR SIX MONTHS. 
The Life Insurance Courant gives the first 


six months’ business of life companies as 
follows: 

1904. 1903. 
ro: Wyyrre mere . »*$17,010,930 $15,861,703 
Bankers, N. X...ccccce 1 "831,182 1,806,642 
Berkshire ........ ° 2 679, 150 3,111,600 
Columbian | Natl’, “Mass. ** 4": 366,000 2,218,000 
Connecticut General 2/680, 565 2,146,901 
Connecticut Mutual 4,459,020 5, 092,442, 
Conservative, Cal, ..... 7,098,126 5 127,715 
Des Moines .....cccee 2,327,117 1,472,250 
Equitable, Ia. ...... ee 2,263,000 1,850,000 
WORNENE,, TIL occ cases ee 2,807,016 752,360 
Fidelity Mutual, Pa... 12,964,815 11,586,671 
Germania .ccsce coves 9 o0 29,500 8,050,671 
Hartford ...000 cccces *5, 063, 167 6,483,057 
Home Life ..cccccecss 7,271,260 6,528,000 
Manhattan ..c.ccccsee 6 950,000 7,575,000 
Massachusetts Mutual.. 13, 552,905 12,119,988 
Mutual Benefit ........ 26,419,589 23,581,960 
National, Vermont .... 11,212,026 10,226,141 
National Life, U. S. A. 8,251,130 6,846,754 
New England Mutual... 11,298,144 109,574,000 


Northwestern Mutual .. 44,063,020 38,849,849 


Tacific Mutual ........ 9,300,000 7,738,237 
Penn Mutual ........- 35,289,039 30,265,983 
Vheenix Mutual ....... 7,189,574 7,032,500 
Provident L. & T...... 9,000,000 9,841,000 
Royal Union Mutual. eee 2'380,17 7$ 1,884,187 
Security T. & L........ 3,589,003 2,525,996 





Sun Life, Canada ..... 10,828,617 


State Mutual ......... 7,650,000 7,500,000 

Union Central ........ 19,001,879 18,600,000 

United States ........ 3,550,991 4,472,845 
*Life business. **Ordinary. 


WATSON CASE IN MISSOURI. 

It is reported in Hannibal, Mo., that Dr. 
Watson, whose wife was recently found dead 
on a country road near New London, Mo., 
would immediately make an effort to collect 
from the insurance companies the $30,000 in- 
surance carried upon her life. It is believed 
the companies will resist the claim until the 
courts make a finding in the matter. Dr. Wat- 
son, who was atrested on, suspicion in con- 
nection with his wife’s death, was found un- 
conscious near where his wife was lying dead. 
The horse and buggy which they used went 
home, and the only thing wrong about the 
buggy was that the dash board was a little 
bent. Dr. Watson is now in Denver, Colo., 
with his lawyer, but will return to New Lon- 
don, Mo., for the hearing and coroner’s in- 
quest this week. It is said that the relations 
of Dr. Watson and his wife were strained 
and that an accident policy for $16,000 on 
Mrs. Watson's life had been taken out only 
a few weeks ago by Dr. Watson. 

++ +t 
CASHIER'S CONTEST IS ON. 

The New York Life has started a thirty 
davs’ cashier contest, offering a prize to the 
cashier in each department who makes the 
best showing in getting business settled which 
was written during the Buckner home-coming 
contest. 

++ ++ 
MUTUAL IN SOUTHWESTERN OHIO. 

The southwestern Ohio branch of the Mu- 
tual Life of New York, under Manager S. M. 
Brandebury, is preparing to increase its force 
of agents materially during the next few 
months. L. H. Sechler of Dayton has been 
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engaged as — agent, with headquar- 
ters at Ironton. S. Irwin_of Indianapolis 
will spend several pte in Cincinnati assist- 
ing Manager Brandebury to increase the 
agency staff throughout the district. Mr. Ir- 
win has been connected with the Indianapolis 
branch office of the Mutual and has met with 
fine success, 
ae ++ 
SCHRYVER HAS A CELEBRATION. 

The thirty-second anniversary of the M. E. 
Schryver agency of the Union Central Life at 
Polo, Ill., was held at Starved Rock, Ill, a 
few days ago. There were present forty-four 
agents, Secretary E. P. Marshall of the com- 
pany, J. E. Hefflefinger, manager of the com- 
pany at Springfield, Ohio, Mr. Schryver’s 
office force and several invited guests. Two 
days were’spent in the festivities. This agency 
is one of the most important of the Union 
Central and the manager has made a great 
success in his work. 





CONVENTION OF SECURITY MUTUAL. 


St. Louis Gathering Was a Most Successful Af- 
fair—President Turner Gives Some Figures 
Showing Company’s Growth. 


The annual convention of the agents of the 
Security Mutual Life held at St. Louis was a 
great success. The convention party num- 
bered about eighty-five officers, managers and 
agents. Among the officers were Charles M. 
Turner, president; F. W. Jenkins, third vice- 
president and general counsel; Dr. ag = 
Lounsberry, medical director; Wilson Wil- 
liams, director of agencies, and C. H. Jack- 
son, agency secretary. Representatives from 
eighteen states were in attendance. 

Business sessions were held every morning, 
except the last day, from 9 to 11:30 o'clock, 
and the balance of the time was devoted to 
pleasure and seeing the exposition. Walter 
H. Booth of Scranton, president of the Se- 
curity Agency Association, presided at each 
meeting. 

The program was interesting and entertain- 
ing throughout, consisting largely of papers 
and discussions very valuable to those who 
heard them. On Saturday no business session 
was held, the entire day being giyen up to 
pleasure. 

The following extract from the address of 
President Turner shows what the company has 
been doing: 

“From January 1 until June 30 of the pres- 
ent year the company placed upon its books 
a new business aggregating $7,467,300. During 
the same period in 1903 the new business 
placed upon the books amounted to $6,947,460, 
a gain in new business for the first six months 
of 1904 over the same period in 1903 of 
$519,840, or 714 percent. 

“During the first six months of 1904. the 
premium income was $626,930 ; for the same 
period in 1903, $506,306, a gain of $120,534, or 
22 percent. 

“On the 30th day of Sune, 1904, the gross 
insurance in force on a paid-for basis was 
$44,050,000; June 30, 1903, $37,801,856, the gain 
for the fiscal year being $6,248,144, or 164% 
percent. 

“Our invested assets June 30, 1904, amounted 
to $2,444.978. This item on June 30, 1903, was 
$1,358,618, making the gain in invested assets 
for the fiscal year $1,086,360, or 80 percent. 

“Since the organization of the company to 
July 1, 1904, it has paid policyholders and 
beneficiaries the magnificent sum of $2,773,- 
236.10.” 





PRUDENTIAL SUED IN TEXAS. 

The estate of Joseph Nixon has filed suit 
against the Prudential in El Paso, Tex., for 
$25,000, the amount of a policy taken out by 
Mr. Nixon two months before his death. It 
also sues for $3,000 additional to cover attor- 
neys’ fees, etc. Nixon was the proprietor of a 





LIFE ORGANIZER 


An unattached life insurance organizer who 
ean show a successful record in the Metropolitan 
District of New York state or similar territory can 
find an exceptional opportunity for the application 
of his talents profitably — one of the leading com- 
panies by addressing “A. B. C.,’”’ care The Western 
Underwriter Co., 164 La Salle St., Chicago. 
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barber shop in El Paso and died very sud- 
denly a few hours after leaving the shop. He 
took some capsules and died shortly. On the 
policy his occupation was given as a capi- 
talist. 





PREMIUMS AND LOSSES IN INDIANA. 





Semi-Annual Statements of Life Companies on 
Indiana Buéiness as Made to the Auditor 
of That State. 


The following are the Indiana premiums 
and losses of life insurance companies for the 
first six months of this year. 








Premiums. Lo:es. 

\ . SRrerrrrarrercr erie | $41,989 
I ee ae ee 15,361 3,000 
Connecticut Mutual ......... 68,568 71,520 
i REO theses 06sc00 00668 4,549 1,000 
Mawmitable, TOWR «2 .ccccccccses 26,606 5,741 
PE, 2G, Bice astsas ea cmew 308,777 96,449 
Perr 1,000 
Kidelity Mutual 4,500 
Germania ........ 10,617 
John Hancock 14,883 
Bere reer 21,500 
BEM os «5% 60000,08 $ 16,661 
ear ¢ é 6,000 
Life Ins. Co. of Virginia..... 44,269 12,717 
Mutual Reserve .........cee- 38,419 17,226 
Metropolian ........ ceeeeee 549,401 128,503 
Michigan Mutual ......cccces 34,658 12,177 
Mutual Benefit ....... neuwaee 138,597 46,253 
PEUOE, TH. codocceses bscwdse is ree 
a SS a Perr errr re 486,957 193,660 
EE, BOUCORE cvicccwcescuse 76,941 13,581 
MEBMROACIOR. .crcecse - 83,589 8,545 
Northwestern National areeee 10,912 1,833 
Se ME <s ctckicasessceeues © 584,371 195,446 
New England Mutual ....... 118,023 32,124 
PEE dctdecne €ehoneeee \) weer 
SS are ere 51,900 11,000 
Matiemel, U. @. A. .cccecvsere 10,542 2,040 
Royal Union Mutual ........ : * eeaas 
Phenix Mutual ............. 12,345 
Provident Savings 9,524 
Provident L. & T. oe 9,000 
Penn Mutual ..... “a 5,205 6,235 
DEE DE veccsacacecscos 1 EE | usher 
ey | ree 154.896 
Security Mutual ....cccccves 2.000 
SS eae rere 2,509 
eeertte SS. Bi cccsccescese BARB ives 
bo eee 9, 3,212 
i ae woe 19,812 
Se OND sp evececsucaaen 220 
SEE DOME é.ccvscccviwces 2,115 
rrr 4,967 
Western & Southern ........ 27,763 5,069 





DEPOSITED $300,000 IN IOWA. 

C. L. Keeler, officially connected with the 
Northwestern National Life, visited Des 
Moines, Iowa, during the past week and de- 
posited $300,000 worth of securities with the 
state auditor of Iowa. The examination of the 
company by the Iowa insurance department in 
the interests of the policyholders of the North- 


western Life & Savings of Des Moines, which 


was absorbed by the Minneapolis company, is 
still in progress, but it is uhderstood will be 
completed shortly. Much interest is mani- 
fested in Des Moines, especially over the out- 
come of the examination, 
++ ++ 
TO EXAMINE NATIONAL LIFE, U. S. A. 


The Colorado department announces that it 
will examine the National Life, U. S. A. Some 
sort of a rumpus has been raised in Denver 
by an old policyholder of the National Life 
& Trust of Des Moines, who stopped payment 
on one of the ten-year bond policies, and owed 
$75 on a note given to the company. The 
company demanded payment on the note, when 
the policyholder rebelled and started the report 
that the National Life was not able to carry 
out the bond contracts of the old National Life 
& Trust. Superintendent Don Carlos, the 
western superintendent of Denver, is endeavor- 
ing to block the untrue claims made by com- 
petitors and declares that the National Life 
will be amply able to take ¢aré of any obliga 
tions. 


++ ++ 


BENNION AND KELLY GO TO STATE LIFE. 

The Conservative News announces _ that 
Fred Bennion and Phillip Kelly, two of th 
leading field managers of the Conservatiy 
Life, have been appointed managers of th: 
State Life of Indiana for Canada at $25,00 
a year as salary or guaranty for a long term 
It sounds somewhat strange to hear one com 
pany congratulate another on taking away it 
good men, but the Conservative does so 1 
this case and is thus perfectly consistent, inas 
much as it has insisted that field men ough 
to be free to go where they please and thai 
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their first duty is to themselves and their 
families rather than to any company. 

In the foregoing instance it appears that 
congratulations were in order from the Con- 
servative Life. The next day after Berinion 
left San Francisco an inspector of the Con- 
servative went through his books and found 
shortages said to amount to from $650 to 
$1,000. A warrant for his arrest was secured 
in San Francisco and he was later reported as 
arrested in Indianapolis. His friends made up 
his deficit, but the latest reports were that the 
company refused to drop proceedings and that 
he had not been arrested. 

++ a+ 
TAKE ADVANTAGE OF MACCABEES' RAISE. 


The raise in the rates of the Maccabees is 
creating defections from the ranks, old line 
agents seeking members and endeavoring to 
write them on legal reserve plans. One Chi- 
cago agent has written a number already and 
expects to almost clean up one hive. 





TRAVELERS’ MEN TO TAKE VACATION. 


Vice-Presideet Lunger Requests All Salaried 
Representatives to Arrange for Vaca- 
tions for Their Good. 


Vice-President John B. Lunger of the Trav- 
elers has issued the following circular to man- 
agers and cashiers regarding vacations: 

“We note, in several of the weekly reports 
and in other correspondence, that a number 
of our managers are so thoroughly interested 
in the affairs of their agencies that they are 
disposed to remain ‘on deck’ during the sum- 
mer months, awaiting a more convenient time 
for vacation, if one is taken at all. 

“We do not think it is wise for any man- 
ager or any representative of the company to 
go without a reasonable vacation, however im- 
portant the immediate demands upon his serv- 
ices may seem. There is much truth in the 
old saying, ‘All work and no play makes Jack 
a dull boy.’ We expect loyal, efficient and 
conscientious representation from all of our 
employes, both as regards their hours of work 
and the manner in which their duties are per- 
formed. In return our employes have the right 
to expect from us appreciation and considera- 
tion. We should feel that we were lacking in 
those qualities if we did not afford each of 
our employes an opportunity to secure a re- 
pite from his ordinary duties, Besides, free 
dom from details for a while’ enables one to 
grasp his responsibilities in a broader and more 
comprehensive manner. 

“We should be pleased, therefore, to have 
every manager and every field employe on sal- 
ary arrange to take before the middle of Sep- 
tember (if he has not already done so) a 
vacation on the following line: If the party 
has been in service of the company for one 
year or more, two weeks; if for less than one 
year, one day’s vacation for each month of 
service. Where there is only one manager he 
may select his own time for vacation. Where 
there are two or more managers in the office, 
we should like them to confer and lay out a 
schedule under which vacations may be taken, 
care being taken to see that the outings shall 
be planned with due regard to the company’s 
interests. 

“On September 15 we shall hope every em- 
ploye will be in splendid physical trim for an 
ictive fall and winter campaign.” 





COLUMBIAN NATIONAL CONTEST CLOSES. 
The contest of picked teams from the large 
city agencies of the Columbian National Life 
covering June and July brought out much 
ivalry. The Chicago team wrote $600,000, 
the entire office producing $800,000. Manager 
*, W. Ganse of Chicago is proving a master 
and in life underwriting and is securing some 
trong men in his employ. The most recent 
cquisition is E. A. Halsey, former comp- 


‘oller of Chicago and prominent in real estate 
rcles. 


++ ++ 

NEW AGENCY DIRECTOR AT COLUMBUS. 

C. H. Carpenter of the Quebec branch of 
e New York Life has been selected to suc- 
d Maj. James B. Day as agency director 
Columbus, Ohio, Major Day having resigned. 
luncheon will be tendered the agents of the 
inch at the Neil House at 1 o'clock on 
igust 16, that they may meet the new di- 


, 








rector. Agents from all over the territory 
are urged to be present. 

Major Day has not made any announcement 
as to what his future course will be. It is 
possible that he will take a rest before taking 
up active work in any other direction. 





CONTINENTAL IS ISSUING POLICIES. 


New Chicago Life Company Seeking Patronage 
Chiefiy from Persons of Limited Income— 
Some of Its Features. 


The Continental Life of Chicago has now 
gotten fairly under way with headquarters in 
the Security building, Chicago. On May 10 
the organization of the company was com- 
pleted. During the four months preceding 
the day of securing the charter, over 900 ap- 
plications for insurance were procured and 
in the formal application to the igsurance 
department 1,100 applications were presented. 
The Continental is operating as a stipulated 
premium company, with premiums slightly in 
excess of the premium of a non-participating 
whole life policy of a legal reserve company. 
It is only writing a whole life policy. 

When the company was being promoted it 
was the purpose to offer insurance to those 
who, by reason of their supposed hazardous 
occupations, could not readily obtain insur- 
ance in other companies, but as the work has 
progressed the management finds that about 
8o percent of its membership is composed of 
those engaged in the ordinary insurable occu- 
pations. It has now about $500,000 of insur- 
ance in force and it hopes to close the year 
with between $2,000,000 and $3,000,000 of in- 
surance on its books. 

One of the main purposes of the company 
is to solicit business among people of small 
income, as it believes that they are as well 
entitled to protection as those of large means. 
It will pay the face value of the policy in 
ten annual installments in case of permanent 
disability, and will also pay 10 percent of the 
face of the policy on receipt of notice of 
death. 

It is working in conjunction with labor 
unions and other similar organizations to in- 
duce wage earners to take insurance. Most 
of its solicitors will give their time and atten- 
tention to securing business from fhe classes 
of people that can only afford small policies. 
It collects its premiums either annually, semi- 
annually or monthly. 

Its secretary and western manager is J. D 
Knapp, who has been connected with the 
American Temperance Life, the Mutual Re- 
serve and the National Life, U. S. A. Mr. 
Knapp has great hope of the company’s future 
and has men connected with him as officers 
and directors who are giving him their per- 
sonal and financial backing. 





NEW ENGLAND MUTUAL AGENTS MEET. 

The. New Ergland Mutual Life agents at the 
annual meeting of the agency association held 
in New York, elected the following officers: 
President, Amos Wakelin; vice-president, 
A. L. Saltzstein; secretary and treasurer, 
C. H. Flood. The next meeting will be held 
in Boston. The following papers were read: 

“Advertising,” William H. Parker; “Non- 
participating Insurance,” F. A. Savage; “Best 
Method for Meeting Non-participating Insur- 
ance,” S. H. Whiteley; “Closing Applications 
by Conditional Receipts,” H. F. McNutt; 
“Methods of Keeping up Enthusiasm and Se- 
curing Prospects Through Policyholders,” 
A. G. Curtis; “Advantages of General Infor- 
mation Bureau and Agents Exchange to Be 
Conduoted by the Home Office,” G. S. Hast- 
ings; “The Value of a Card System for Pros- 
pects in a General Agency,” Charles D. Mill. 








Are you making money? 
Are you building up an income? 


If not, see what Security Mutual 
can do for you. 


WM. BOSWELL 


Agency Director. CINCINNATI, OHIO. 














Medical Director Edwin Wells also read a 
paper, which was followed by discussion. At 
the banquet toasts were responded to as fol- 
lows: 

“Our Guests,” S. H. Whiteley; “The Best 
Method of Presenting the New England Con- 
tract,” Amos Wakelin; “The Value of Time,” 
A. J. Reeves, general agent Minnesota; “The 
Agent’s Personality in the Business,” F. A. 
Savage ; “Looking Ahead,” D. F. Appel, super- 
intendent of agencies; “The Medical Exam- 
iner,” Dr. E. W. Dwight, medical director; 
“The Youngest Agency,” Albert R Thomsen; 
“Southern Hospitality,” Horace P. McLane, 
general agent: “Milwaukee’s Invitation for 
1905 Meeting.” A. L. Saltzstein; “How to 
Keep a Cash Drawer,” J. B. Whiton, cashier ; 
“Good-Night,” Fred C. Smutzer. 





WANTS TO GET POLICY CANCELED. 


JEtna Life Begins Action in North Dakota 
Charging That A Policyholder Made 
Untrue Answers. 





An action was begun in Federal Court by 
the Aftna Life at Fargo, N. D., against Hath- 
erine Dahle of Minot, for the cancelation of 
a policy issued to Knute Dahle, the deceased 
husband of the defendant. The company 
brings suit on the grounds that the policy was 
secured by making false answers to questions 
asked Knute Dahle in the application blank. 
The suit against Mrs. Dahle is in reality a 
continuation of a suit commenced against her 
husband in Federal Court before his death in 
June last. 

Some time prior to Oct. 28, 1903, Knute 
Dahle made application to the A®tna for a 
$5,000 policy. He stated that he had suffered 
no serious sickness during the preceding seven 
years and had never spit blood. On _ the 
strength of these statements a policy was is 
sued to Dahle for $5,000 in October, 1903. <A 
few months later the company instituted an 
investigation, and found, so the complaint says, 
that Dahle had been very ill a year or so prior 
to his application, had been operated on by 
two Grand Forks surgeons at different times 
and had been treated for hemorrhages. In 
June of this year the A©tna commenced an ac 
tion to recover the policy, offering to refund 
the premium paid and all other expenses the 
applicant had been to with interest. On July 
1o last, while this action was still pending, 
Dahle died, and the court is now asked to 
dismiss the former suit and to issue a writ or 
dering the policy canceled, and to restrain the 
beneficiaries under the policy in question from 
commencing any suit to recover judgment on 
the policy ‘until this suit has been disposed of. 


BUSINESS GOOD IN THE NORTHWEST. 





Minnesota life underwriters say that this 
is a remarkable presidential year, in that busi 
ness conditions do not seem to be at. all dis 
turbed in anticipation of a possible change of 
administration. ‘They say that life under- 
writing in the Northwest, instead of becoming 
demoralized, is getting better as the campaign 
approaches and they predict that more busi- 
ness will be done next fall and winter than 
has been transacted in the Northwest for 
many years. 

t+ ++ 
TO STAMP OUT REBATING. 

Regarding rebating in Kentucky, Commis- 
sioner Prewitt recently said: 

“Blank affidavits will be prepared and trans- 
mitted to each of the insurance companies do- 
ing business in the State and general as -well 
as local agents will be required to state there- 
in, under oath, that no rebating is being done 
by them or any of their representatives, and if 
such affidavit is found to be false or any rebat 
ing is done thereafter a prosecution will 
follow and all franchises will be declared for 
feited.” 

++ +t 
UNION LIFE’S INDIANA DEPOSIT. 

The late Union Life of Indiana, an assess- 
ment company that has been taken over by 
the Federal Life of Chicago, has still $5,000 
on deposit with the Indiana department, to be 
retained there until it is certain that all policy- 
holders are satisfied with the new arrange 
ment so far as any claims they may have 
against the Union Life are concerned. The 
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deposit was made at the request of the Mis- 
souri department when the company was ad- 
mitted to that State. The certificate that the 
Indiana state auditor filed with the Missouri 
department will expire January 1, at which 
time, nothing preventing, the securities will 
be turned over to the Federal Life. 





WILL DRIVE ON MICHIGAN BUSINESS. 





Interstate Life of Indiana Is Preparing for a 
Vigorous Campaign-—Sells a 7 Percent 
Dividend Proposition. 





The Interstate Life of Indianapolis is ar- 
ranging for a vigorous campaign in Michigan 
and seems to be attracting a number of solicit- 
ors. E. H. McConkle of Detroit, the manager 
for the State, is seeking to employ agents to 
take the field. The Interstate is introducing 
itself in Michigan by the assistance of scrip, 
which in a way is customers’ stock on which 
7 percent dividends are guaranteed annually. 
In order to get this scrip a certain amount of 
insurance must be taken. The sale of scrip is 
used to get an introduction into a locality 
and to secure the endorsement of some promi- 
nent men as a nucleus around which may be 
built a good business. The main policy used 
is a guaranteed 33 1-3 percent return dividend, 
it creating something of a lien on the policy. 





LIFE APPOINTMENTS. 
OHIO. 
Alden, 8. 
Lickman, Cleveland. 


M#tna—Chariles E. 
John BE. 


H. F. Arundel and 


Bankers, Ia.—Dana Scott Walker, Lorain; N. 
W. Noble, Franklin. E 
Equitable, N. Y.—Edward P. Cherry, Fred M. 


Robertson and George D. Winnie, 
M. Heaton, Piqua. 

Home—H. Beatty, East Liverpool. 

Interstate, Ind.—Nellie Perkins, Columbus; Rol- 
lin F. Monahan, Dayton. 

Mutual Benefit—James_ B. Milan ; 
Homer R. Lee, Harrisonville. 

New York—Frank E. Runyan, Sidney. 

N. W. Mutual—John W. Drumm, Somerset. 

Pacific Mutual—Wm. A. 
Henry C. Murphy, 
New Lexington. 


Dayton; Edgar 


Warren, 


Jackson, Columbus; 
Lancaster; Frank S. Moon, 


MICHIGAN. 

Aitna—Herbert W. Brown, St. Clair. 

iquitable, N. Y.—A. S. Herenden, New York. 

Hartford—cC, D. Peet, Ithaca; R. G. Barnum, 
Mt. Pleasant. 

Mass. Mutual—George A. Davies, Saginaw. 

N. W. Mutual—Glen M. Porter, Cedar Springs; 
L. E. Baxter, Kalamazoo. : 

New York—N. B. Knowles, E. N. 
Holcombe, Saginaw. 

Provident L. & T.—J. A. Schaad, Flint. 
Provident Savings—John Galvin, Detroit; T. 
Marshall, Milan; Kurt A. Netzel, Royal Oak ; CUE. 

ford W. ‘Alderton, Saginaw. 

Royal Union Mutual—H. A. Lewis, Pentwater. 

Sun—Chas. A. Palmer, Grand Rapids. 

Security Mutual—Walter 8S. Sinsheimer, De- 
troit; J. R. Woods, Detroit. 

Security T. & L.—P. L. Pierson, Detreit: G. W. 
A. Smith: Grand Haven; Henry Klyen, Holland; 
S. A. Lockwood, Lapeer; Chester G. White, La- 
peer; A. A. Keiser, Petoskey; A. J. Eggleston, 
KE. F. Rhinevault and Alleyn Husband, Saginaw. 

Travelers—George K. Lawrence. Battle Creek ; 
M. 8S. Clayson and Thomas E. Mitchell, Detroit ; 
Edward CC. Humphreys, Grand Rapids; Frank W. 


James, Hancock. 
INDIANA. 


New York—Frederick Arnott, Newland; A. W. 
Taylor, Stillwell; N.°S. Norwood and Frank 
Cruger, Indianapolis; C. D. Easton, New Albany. 

N. W. National—R. A. Reed, Summitville; H. 
G. Cornell, Terre Haute. 

United States—Frank W. Olin, Indianapolis. 

MINNESOTA. 

Equitable, N. Y.—Charles Bennett, 
Ewers, J. G. Mills, F. 
and P. W. Henkie, St. 
wlis; John R. R. 
Srownton ; 


Brooklyn ; 


Isaac FE. 
R. Sherman, Fred Waldon 
Paul; J. A. Moore, Minnea- 
Mills, Duluth; R. Mackay, 
John O. Parry, Mankato; Gilbert Bratt- 
land, Ada; Thomas A. Vanasek, New Prague; FE. 
J. Kleckner, Owatonna. 

Home—William Austin, Biscay ; Camille Bisson, 
Henderson; Mary L. Southworth, Wabasha. 

Mutual, N. Y.—-W. H. Carpenter, Duluth. 

New York—Elmer Keeler, Lake Benton; L. M. 


Mithan. Warren. 
N. W. Mutual, Wis.—Jesse P. Adler, 
polis. 

Security Mutual—O. H. Aygarn, Halsted. 
Security T. & L.—John M. Ballard, St. Paul. 
WISCONSIN. 

Fidelity Mutual—J. P. Pierron, Fredonia; C. M. 
Foley, Milwaukee; F. A. Dole, Appleton; M. L. 
Bacon, Antigo. 


Home—Rolland C. Cooke, Waukesha. 
Mass. Mutual—Herman A. Muller, 


Minnea- 


Muller's 


wake. 

Mutual, N. Y.—W. H. Carpenter, Duluth, Minn. ; 
Hugo A. Dummer, Delavan; Frank T. Cary, Dar- 
lington; Daniel C. Gifford, Lake Geneva: Ludovic 
8. Cherovsky, Milwaukee: Allsworth Ford, Ber- 
lin; Hugh J. Monson, Kenosha : G. E. Thorp, R. 
PD. Gorman, Monroe; E. C. Brown,’ Lake Mills; 
C._A. Loveland, Jr., Platteville. 

New York—Archie Barrett, Bruce; Henry F. 
Arnemann, Eau Claire: Harry A. Price, Markesan ; 

Grant Cook, Eagle Point. 

N. W. Mutual—Henry M. Armstrong, White- 





water; Henry T. Flagg, Malcolm M. McKenzie, 
Racine; Oscar E. Hiller, Waldemar C. Wehe, Mil- 
waukee ; Harry A. Vedder, Marshfield. 

ie benix Mutuai—Samuel Jansch, Forest Junc- 
tion. 

Security Mutual—Carl A. Johnson, Milwaukee. 

Security T. & L.—R. C. Cook, Waukesha. 

Travelers—Jay P. McDermott, Fond du Lac. 

Union Central—H. V. Stahl, Bayfield. 

MISSOURI. 

Kansas City—B. D. Smoot, O. 
Harry G. Landis and W. T. W 

Mass. Mutual—Q. J. Burford, Ironton. 

Mo. State—Carl T. Matteson, Lexington. 

New York Life—Merritt R. Hughes, Independ- 
ence; Ernest H. Young} Sedalia; Albert Nathan, 
James B. Hutchens, Joseph L. Kick, Geo. N. Gar- 
vin and D. C. McKinnon, St. Louis; William M. 
Glover, Charleston; Thomas J. Pyle, Mound City ; 


G. Robinson, 
ood, Kansas City. 


David F. Hughes, St. Louis; Thornton J. Ma- 
gruder, Morely; Claud ‘Tramel, El Dorado 
Springs; John TT. Pritchett, Mexico; Frank E. 


Brown, Slater. 


N. W. National—R. H. Ragiané, Kansas City ; 
J. H. Belt, Springfield, Ill; R. E. Perry, St. 
Louis. 

Royal Union Mutual—J. B. Cunningham, Ex- 
celsior Springs. 

Security Mutual—William J. McPheron, Kan- 
sas City. « 

Travelers—Robert G. McKibben, Wellsville; 


Robert B. Sanderson, Bowling Green; Charles M. 
Wilson, Montgomery City 
United States—J. F. 
worth, 


“Rose and E. H. Ellings- 


Kansas City. 





VALUE OF INTELLIGENT PUBLICITY. 


It Is Shown in a Change in Sentiment Among 
Some Cincinnati Men About Re- 
ceiving Rebates. 


The value of intelligent publicity in curing 
the evils of a business was illustrated recently 
in Cincinnati. In its issue of June 23 THE 
WESTERN UNDERWRITER published an item re- 
garding rebating in Cincinnati which came to 
the notice of the insurance editor of the Cin- 
cinnati Enquirer. He consulted several insur- 
ance men, one of whom had the good sense to 
point out very clearly that rebating is illegal 
and that a rebated policy is void, and the fol- 
lowing Sunday the Enquirer contained an 
article which stated the law in a very intelli- 
gent manner. The article attracted much at- 
tention on account of the extensive rebating 
that has been practiced in Cincinnati, although 
it was deprecated in some quarters for fear 
that the publicity would cause a spread of 
the evil. Nevertheless it had a good effect in 
two cases that can be vouched for. A few 
days after the article appeared an agent “got 
in” on a case where several other agents were 
competing. At the first interview the prospect 
briefly asked for a statement of his propo- 
sition. “I want the cheapest policy you have,” 
he said. “I don’t want any of this rebated 
stuff, but give me the lowest rate you can.” 
In a few days he gave his application for 
$75,coo and paid the full premium. While 
no mention was made of the anti-rebate law, 
there is no doubt that it had strong influence 
in the case. 

Another case was that of a man who car- 
ries several policies which amount to about 
$30,000, and who received rebates on all of 
them. At the time the Enquirer article ap- 
peared he was considering the purchase of 
another policy for $10,000 and expected to get 
the usual “discount.” His attention being 
thus brought to the cloud on his insurance, he 
asked if the statement of the law was correct. 
He was assured that it was, and the strong 
impression that had been made on his mind 
was reinforced by anti-rebate arguments of 
another sort. The result was that he paid the 
full premium on a policy for the first time 
in his life, although he would have had no 
difficulty in getting another rebate. 





STATE MUTUAL'S NEW INSTALLMENT POLICY. 

The State Mutual Life has — a new 
installment contract, providing for the pay- 
ment of twenty installments, or, at a some- 
what higher premium based on the age of the 
beneficiary at the time the insurance is taken, 
for continuous installments, twenty payments 
certain. It is issued on the whole life and 
twenty-payment life plans. 

++ ++ 
UNION CENTRAL'S DIVIDENDS. 

The first dividends of the Union Central 
Life on the 3 1-3 percent basis are being paid 
this year. They are about two or three points 
below the dividends paid by the company 


when its policies were written on the 4 percent 





basis. The Union Central is now almost ex- 
clusively an annual dividend company, and as 
such its dividends are commanding much ad- 
miration. It is a hard company to meet in 
competition when its dividend record is com- 
pared. 





POWER OF THE THREE BIG GIANTS. 


Chicago Inter Ocean in an Editorial Tells of the 
Strides Made in the Business and 
Wise Management. 





The Chicago Inter Ocean, in an editorial 
with the caption “The Insurance Power,” says: 


That a man should die in Chicago possessed 
of a $500,000 life insurance policy is a develop- 
ment of the times. Not only had Chicago to 
grow as a business center and its citizens greatly 
to increase in wealth to make the event possi- 
ble, but a wonderful development in size and 
strength was also necessary on the part of the 
great insurance companies of the country. 

Of Chicago’s rapid strides much is known to 
its citizens. But few outside of eastern finan- 
cial circles have any adequate conception of the 
enormous growth and amazing power of the 
leading life insurance companies of this country. 

President James W. Alexander of the Equita- 
ble Life Assurance Society, in a recent address 
to the students of Yale University, stated that 
the companies doing life insurance business in 
the State of Connecticut had accumulated funds 
amounting to more than $2,175,000,000, and the 
insurance in force in these companies was more 
than $8,700,000,000. Some figures recently col- 
lected by a New York financial paper regarding 
the three principal life insurance companies of 
New York City—the Equitable, the New York 
Life and the Mutual Life—are equally startling. 

The revenue of these three companies dur‘ng 
1903 amounted to $239,321,593. This is a larger 
income than the aggregate revenues of any of 
the nations of the world, with the exception of 
the United States, England, Russia, France, 
Germany, Italy and British India. It is larger 
than the entire internal revenue receipts of the 
United States last year. The total net earnings 
of all the national banks in the United States 
last year amounted to less than half of the in- 
come of these three life insurance companies. 

The assets of these three companies, com- 
bined, on December 31, 1903, reached the start- 
ling sum of $1,135,699,744. This figure is al- 
most as large as the assets of all the national 
banks in the State of New York, and is nearly 
one-half of all the money in circulation in the 
United States. Furthermore, the assets of these 
companies are growing at a tremendous rate 
In the ten years since 1894 they have increased 
107 per cent. If the same rate of growth is 
continued, in 1931 they will have assets of over 
$10,000,000,000. It is estimated that the assets 
of these companies to-day amount to over 1 per 
cent of the entire wealth in the United States. 

The importance of these three companies in 
finance and business can hardly be overesti- 


mated. They own $44,000,000 of the bonds of 
national governments. They hold bonds and 
mortgages amounting to $188, 000,000. They 


own real estate throughout the country valued 
at $84,253,000. Their total stock and bond in- 
vestments are over $658,000,000. Their loans 
are upward of $105,000,000. They have cash in 
banks amounting to #70,000,000. They are the 
greatest loaners and investors of the world. 

These three companies are governed by four 
quiet, conservative and powerfm men They 
are President Alexander and Vice-President 
James H. Hyde of the Equitable, President R. 
H. McCurdy of the Mutual and President John 
A. McCall of the New York Life. These men 
have extensive connections ramifying throughout 
the banks, railroads and large corporations of 
the country, so that in effect the conduct of the 
three life insurance companies is closely allied 
with and is practically a part of the financial 
machinery of the country. 

It is fortunate that this is so, and that the 
policies pursued have thus far been wise and 
conservative. For in the hands of adventurers 
and speculators these three insurance companies 
might become agents of incalculable harm. 





WORKING AN OLD SCHEME. 


Some of the agents of the Equitable of New 
York in Iowa are reported as working an old 
scheme which many life insurance men do not 
approve. Policyholders of some years’ stand- 
ing, especially those whose dividend period is 
nearing completion, are solicited to take out 
new insurance for amounts largely in excess 
of their present policies, with premium pay- 
ments deferred until the distribution period 
on their present policies, when the deferred 
premiums will be deducted from the settle- 
ment. To many the offer is attractive, as the 
amount of insurance is increased so largely, 
but to the close observer it appears that the 

“mortgage” placed on the old policy will 
likely be of such an amount that it will wipe 
out any balance due him and leave him with 


a larger insurance policy than he can afford 
to carry. 
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Reid & Dinsmore have opened a branch office 
of the Interstate Life of Indiana in the Union 
Trust building, Cincinnati. 

F, E. Richmond has moved from Peoria to 
Bloomington, IIl., to become district manager 
of the Fidelity Mutual Life. 

J. A. O’Shaughnessy, second vice-president 
and agency manager of the Minnesota Mutual 
Life, becomes first vice-president. 

Winslow Russell, one of the general agents 
of the Pheenix Mutual Life at Boston, becomes 
assistant superintendent of agencies. 

W. T. Griffith, formerly with the Old 
Wayne Mutual, becomes general agent of the 
Mutual Life of Illinois in Indiana. 

E. N. Mayer, manager of the Prudential at 
South Bend, Ind., goes to Minneapolis for the 
company, being succeeded at South Bend by 
F. M. Hoffman. 


. C. Mead, formerly with McClintick & 
Smith of Peoria, Ill., has become district 
manager of the Royal Union Mutual Life, 
with headquarters in Pekin, IIl. 

Willard Carvel, a prominent attorney of 
Oskaloosa, Iowa, has withdrawn from the law 
firm of Carver & Wooster, to accept a general 
agency appointment in that city. 

The Central Union Life of Indianapolis will 
begin writing business in September. It is 
understood that this company is being pro- 
moted by the Old Wayne Mutual contingent. 

Frank H. Ueberrhein, assistant secretary 
of the Mutual Life of Illinois, will leave the 
office to become district manager at Peoria, 
Ill. He was ene of the organizers of the com- 
pany. 

E. H. Patten of Aurora, Ill., who went to 
the summer school of the Equitable in New 
York, recounted his experiences in an agency 
meeting of Denney & Barr’s men in Chicago 
this week. 

Frank L. Thurber of Cleveland, whose field 
for the Union Mutual Life has been extended 
to cover all Ohio except two points, will 
shortly reopen an office of the company in 
Cincinnati. 

Charles H. Ross, for thirteen years general 
agent of the Connecticut Mutual at Burlington, 
Iowa, has moved to Des Moines and associated 
himself with the agency of Charles B. Van 
Slyke of the Mutual Benefit. 

The Western Union Life of Chicago, which 
took over much of the Old Wayne Mutual 
business, is treating it as substandard and put- 
ting a lien on each policy. The average age 
of the Old Wayne’s risks was 75. 

Hon. T. D. Long has resigned his position 
as registrar of public lands in the State of 
Montana, and gone to Des Mbines, Iowa, to 
become associated with the Central Life As- 
surance Association in its agency in that city. 

A. S. Johnston, Michigan state agent for the 
Mutual Benefit Life, who has been given 
charge of a considerable portion of western 
New York for that company, has admitted 
Donald Clark, cashier of the Detroit office, 
into partnership in the Michigan state. agency. 

The Minnesota Mutual Life has appointed 
J. J. O’Callan, 208 La Salle street, Chicago, 
special agent to cover the northern part of 
Illinois. George W. Root of Winona, Minn., 
has been given charge of Winona and. vicinity, 
and E. L. Rutledge has been appointed to 
cover southwestern Wisconsin. 

Joseph Boehmer of Joliet, Ill., has been_ap- 
pointed special agent of the Northwestern Mu- 
tual Life, with headquarters at Bloomington, 
Ill. He was formerly district agent at Joliet. 
H. M. Crosbie succeeds him at Joliet. H. D. 
3oehmer becomes district agent, with head- 
quarters at Aurora, III. 

B. W. Gubtil of Saginaw, Mich., is seeking 
reinstatement in the Bankers Life of Iowa. 
He overlooked his April assessment and cid 
not pay it until May. Then he paid-a fine of 
50 cents and furnished a medical certificate, 
so he alleges, but the association sent his 
money back. He has brought suit. 

Clarence C. Sutton, alias Max Seligman, 
vho was recently convicted of obtaining 
noney under false pretenses, in soliciting in- 

urance for the Equitable Life of New York, 

nd was sentenced to the penitentiary for 
our years, has submitted his appeal to the 
Supreme Court and hopes to get a hearing 

t the September term. He operated in Des 

loines. 





AMONG THE CASUALTY MEN. 


AUTOMOBILES AS ACCIDENT HAZARD. 








President Dunham of the Travelers Instructs 
Agents to Exercise Great Care in Insur- 
ing Owners of Automobiles. 


Automobiles are becoming common enough 
to constitute a considerable hazard to acci- 
dent insurance companies. Common. sense 
does not always go with the amount of capi- 
tal necessary to possess one of the devil wag- 
ons, and many liability companies have de- 
clined to issue their policies on such risks. 
The machines are usually considered more 
hazardous to the innocent bystanders than to 
the occupants, but recent accidents have shown 
personal accident companies the danger of 
insuring careless owners. The following cir- 
cular to agents from President Dunham of 
the Travelers was possibly inspired by the 
recent Rogers accident in Connecticut, which 
cost the company $20,000: 

“The use of automobiles which is rapidly 
increasing will cost accident insurance com- 
panies many thousands of dollars. Until the 
construction and ‘management of these vehi- 
cles are_better understood, mistakes will be 
made and accidents will hapuen. 

“An extra rate to cover the hazard is not 
expedient, because the proper use of an auto- 
mobile is one of the customary diversions of 
outdoor life. Its improper use is not insur- 
able upon any terms. 

“Agents are, therefore, instructed to apply 
to those who own or use automobiles the 
company’s well settled principles of selection. 

“Insurance must not be written or con- 
tinued upon persons who expose themselves 
to danger by fast or reckless driving. 

“Although the automobile as a_ practical 
vehicle is still in its experimental stage, and 
although the insurance hazard is yet untried 
by experience, the Travelers is willing to in- 
sure against the normal exposure resulting 
from its use by responsible men, but all 
cases presenting an unusual or extraordinary 
risk, whether from inexperience, recklessness, 
bravado, imprudence, or unsteady nerves, 
must be strictly excluded.” 





CASUALTY BUSINESS IN INDIANA, 
The following are the premiums and losses 
in Indiana of various casualty companies for 
the first six months of this year: 





Premiums. Losses. 
American Bonding ..........3 6.115 $ 1,908 
American Credit Indemnity... 10,510 1,168 
tna Life (Accident)........ 31.946 14.52% 
American Surety ............ 4,051 
AStna Indemnity ............ vewe 
Meammers BUrety occ cccwccccs 
Central Accident ............ re 
Casualty Co. of America...... 29 
City Trust, Safe Depos. & 8. cane 
Employers Liability rr 18,323 
Fidelity & Casualty .......... 18,07 
Fidelity & Deposit .......... 6.921 
Hlartford Steam Boiler ....... 1,309 
Lloyds Plate Glass .......... 1,260 
London Guarantee & Accident. 6,265 
Metropolitan Plate Glass R81 
Maryland Casualty .......... 14,288 
National Surety ...........-. 909 
Tis De PMMOD GIONS co cciccccens nS 
ee. OS aaa 2,142 
Ocean Accident & Guar....... 11,332 
Pacific Mutual (Accident) .... 


Preferred Accident 
Standard Accident .......... 
Title Guaranty & Trust 
Travelers 





Ceekeeed w45s oe ds 15,466 
ee Pea cece 
U. 8. Fidelity & Guaranty 3,710 
U. S. Health & Accident ..... 6,630 
a ee rrr 10,890 


UNION MUTUAL CASUALTY’S POLICIES. 

The .Union Mutual Casualty Company of 
Cleveland will issue contracts governing both 
accident and sickness, the premium to be paid 
monthly in addition to a membership fee of $5 
to be paid but once. Under one form of policy 
costing $1 a month for all classes the indem- 


FOR SALE 


Accident Insurance Agency at Cleveland, 
Ohio, premiums aggregating about Six Thou- 
sand Dollars, in one of the largest casualty 
companies. Address ‘‘K,’’ care the Western 
Underwriter, Johnston Bldg., Cincinnati. 








nity varies from $15 to $60 for accidents and 
from $20 to $40 for sickness, and death bene- 
fits run from $100 to $600, according to the 
class. Under another form accident benefits 
range from $15 to $100 a month and benefits 
for sickness from $15 to $60 a month, while 
death benefits vary from $100 to $1,000. The 
cost of this insurance varies from $1 to $3 for 
the ordinary policy and $1.50 to $3.50 for the 
special policy. The ordinary does not pay 
sick benefits for a week after sickness begins 
and the special pays for the entire time, with 
benefits for partial disability. Practically all 
diseases except a few chronic ones, and acci- 
dents, including sunstroke, freezing and blood 
poisoning, are covered. Double benefits for 
travel accidents and a 10 percent accumulation 
feature after the first year for payment an- 
nually in advance are provided. 





AUTOMOBILE LIABILITY INSURANCE. 


Plans of the Four Companies Writing This 
Class of Business—-Experience Is Not 
Yet Complete. 


There are four companies writing automo- 
bile liability insurance—the AZtna Life, Trav- 
elers, Standard and Maryland Casualty. There 
has not been enough of this class of insurance 
written yet to get an average. Some com- 
panies have sustained losses that have wiped 
out all their premiums and others have had 
but few losses. Juries are no doubt preju- 
diced against automobile drivers and will give 
a verdict against them. Until this prejudice 
is mitigated the liability companies can expect 
judgments whenever a case is in court. 

The Travelers and A£tna have an elaborate 
system of classification attempting to discrim- 
inate between the different styles of cars. In 
Boston, New York and Chicago the charge is 
$45 for electric carriages for private use and 
$35 outside of these cities. For steam car- 
riages they charge $60 in the three cities and 
$50 outside. For gasoline cars they charge 
$50 and $40. For each additional horsepower 
they charge $2.50 and $2. For touring cars 
of thirty horsepower and not above forty they 
charge $150 in the three cities and $125 out- 
side. For cars above forty horsepower they 
charge $200 and $150. For demonstrating 
cars they charge $100 and $75. For commercial 
vehicles, not passenger or newspaper delivery, 
their rates are $75 and $60, For newspaper 
delivery the rates are $150 and $100. For 
public cabs or carriages carrying not more 
than two passengers the rates are $350 and 
200. For public cars intended for more than 
two passengers, $400 and $250. 

The Maryland Casualty makes the same rate 
in all cities as follows: Electric carriages, 
$50; steam or gasoline not more fhan ten 
horsepower, carrying not more than two per- 
sons, $45; steam or gasoline touring cars, not 
more than twelve horsepower, carrying not 
more than six persons, $50; for each additional 
horsepower, not above thirty, $2.50; touring 
cars of more than thirty horsepower and not 
above forty, $150; touring cars of more than 
forty horsepower, $200. 

The Standard writes only pleasure automo- 
biles. It charges $50 for a machine not over 
ten horsepower, $2.50 extra for each additional 
horsepower up to fifteen; $5 additional up to 
twenty ; $10 additional up to twenty-five. 





LIABILITY MATTERS AT CLEVELAND. 

Liability matters have settled down to a sat- 
isfactory basis in Cleveland. The Travelers 
does not belong to the liability board, because 
of objections to being under obligations to any 
organization, but is causing no trouble: The 
rules allow other members to use the rates 
shown in the Travelers Manual. No com- 
plaints have been made within the last few 
weeks. 

++ ++ 
WILL TEST OHIO DEPOSIT LAW. 

A mandamus suit has been filed in the Ohio 
Supreme Court against Superintendent of In- 
surance A. I. Vorys_by the Fidelity & Deposit 
Company of Baltimore, to compel him to allow 
the withdrawal of a deposit of $30,000 made 
for the security of policyholders under a law 
passed in 1893 and which was repealed in 1902. 
Superintendent Vorys has refused to allow 


the withdrawal of these deposits as yet on the 
ground that they form a portion of the con- 
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tract with the assured in each risk -written. 
The company denies this. It will be a test case 
that will determine the disposition of deposits 
made under this law. 

++ ++ 


CASUALTY APPOINTMENTS. 


OHIO. ; 

Zitna Indemnity—Driver Bros., Lima; H. I. 
McLain, Massillon; Scott & Peck, Bryan; Homer 
H. Sparks, Newark; John T. Bridwell, McArthur. 

Central Accident—Katherine M. Hood and Ed- 
ward J. Worcester, Cleveland. 

Casualty Co. of America—John T. Bridwell, 
McArthur. 

Employers Liability—A. 


Altaffer 


Roy Kennedy, Cincin- 


nati. n 
Fidelity & Casualty & Canfield, Nor- 


walk. . 

Fidelity & Deposit—Lewis B. Houck, Mt. Ver- 
Circleville. 
Hamil- 


Leist, 
Hunter, 


on, a : 
Federal Union Surety—C. A. 
© amen Eastern Casualty—Alex. 


* Metropolitan Plate Glass—M. A. Spencer, Cin- 
cinnati; Frank A. Hutchinson, Columbus. 

National Accident—W. H. Post, Marshallville. 

National Surety—C. H. Woodmansee, Batavia ; 
Davis, Hinig & Co., Cleveland; Chas. G. Smith, 
Columbus; Evarts Tremaine Company, Cleveland ; 
John Heckle, Cincinnati. 

North American Accident—Jacob Welty, Ash- 
land; George W. Rue, Hamilton; Cliff S. Young, 
Lancaster: W. A. Kline, ‘Westerville; Harry A. 
Porter, Bowerston; L. G. Stewart, Jewett; Thad. 
J. Burrows, Lorain; Joe M. Clark, Junction City ; 
J. J. Baker, Louisville; Lew W. Lawrence, New- 
ton Falls; Lewis Clawson, Mason. 

Philadelphia Casualty—Chester G. 
Findlay ; Michael Morrow, Tiffin. 

U. 8. ‘Casualty Charles E. Godden, 
Clarence A. Hiil, Canton. 

U. 8. Fidelity & Guaranty 


Batavia. 
MICHIGAN. 

American Relief—Lester J. Beebe, Bannister ; 
John A. Morrison, Cass City; George Aton, Char- 
lotte; H. H. Bailey, Detroit; T. J. Woolcox, Iron- 
wood; John M. Se anlon, Montrose ; Myron Hansen, 
Silverwood. 

American Mutual Aid—P. J. Wilson, 

F. W. Heinicke and B. R. Fisher, Detroit; 
Piatt, Mt. Pleasant. : 

Casualty Co. of America—George W. Ames, Bay 
City; A. F. Young, Charlevoix; N. F. Jenison, 
Lansing; Wright & Nimnely, Mt. Clemens. 

Fidelity Accident & Protective—A. J. Bradford, 
Baldwin; Charles W. Babcock, Copemish; A. 
Miller, Clifford ; David Perie, Freda: Peter As- 
gaard, Ishpeming; W. F. Richards, Lake Linden; 
B. 8S. MeQueen, McBain; C. Jennings, Ne- 
gaunee; J. E. Dewitt, St. Johns; Guy Chiesmar, 
Sherwood; George A, Hood, Saginaw; J. E. Rowe, 
Woodville. 

Federal Union Surety—J. H. Cole, Lansing. 

Michigan Benevolent—William Southwell, Glad- 
win 

Title Guaranty & Trust—Frank W. Cole, Crys- 
tal Falls; R. S. Sheldon, Houghton; J. A. Sulli- 
van, Ironwood ; R. F. Miller, Iron Mountain ; : =. 
Doyle, Menominee. 

U. S. Accident—L. W. Rich, 
Pach, Kalamazoo; Byron Cannon, 

MISSOURI. 


Casualty Co. of America—Nat §. 
i 


Risser, 
Clarksburg ; 


Samuel M. Sprague, 


Adrian ; 
Fred 


Cadillae ; 
Langston. 


Harry 


Givens, Galla- 


n. 
Continental Casualty—F. C. Bradford and §S. H. 
Ware, S*. Louis. 
Maryiand Casualty—J. A. Helferstein, 
ville; Digges & Garanflo, New Madrid. 
North American Accident—W. J. Vouwie, J. E. 
Henderson and Conrad Blank, St. Louis. 
Title Guaranty & Trust—William T. 
Sedalia; Walter C. McDonald, Warrensburg. 
U. 8S. Casualty—-H. T. Rogers, Cainsville. 
Columbian Relief Fund—Michael Vollmer, St. 
Louis, 


Union- 


Wallace, 








National Masonic Accident—Edw. 
Paris. 


Northern Accident—F. M. Soekeld, 
INDIANA. 
Bankers Surety—Seidensticker & 
dianapolis; Liston & Benfield, Sullivan. 
Casualty Co. of America—H. A. Roberts, In- 
dianapolis. 
Standard 


Rimerman, 


Aurora. 


Root, In- 


Accident—L. A. Fields, Goodlaws. 

Travelers—Wallace C. Holland, Indianapolis ; 
Claude E. Wilkinson, Carmel. 

U. S. Casualty—Chas. F. Skehan, Anderson. 

MINNESOTA 

Ruplogass Liability—H. B. 
W. J. Griffin, St. Paul. 

Great Eastern Casualty—J. E. 
tonna, 

Title Guaranty & Trust-— 
Peter. 

U. 8. 
luth. 


Smith, Faribault; 


Hanson, Owa- 


-Peter Weisgerber, St. 


Health & Accident—T. J. Forrestall, Du- 

WISCONSIN. 
Protective—Walter L. Bergelin, 
Bay, Claude E. Hinman, Sun Prairie. 

Central Accident—William K. Galloway, Eau 
Claire; William R. Greenwood, Chippewa Falls. 

Equitable Accident—Theodor 8S. Jesky, Mil- 
waukee. 

First National 
land Center. 

Globe Fraternal 
denville. 

La Crosse Mutual Aid 
Sac; J. C. Hutson, 
La Crosse; J. L. 
Janesville. 

Metropolitan 
Marinette. 

North American 
Green Bay. 

Northwestern Accident & Benefit—Daniel A. Sul- 
livan, Milwaukee; A. J. Westenhaver, Madison. 

Ocean Accident—Ralph Potter, Milwaukee. 

Preferred Accident—-W. E. Walker, T.a Crosse. 

Title Guaranty & Trust—Otto R. Krueger, Ju- 
neau; A. F. Kellogg, Portage; R. M. Lamp, Madi- 
son. 

Union Accident & 
Norshland; George FE. 
Charles L. Nott, Lodi. 

U. S$. Casuaity—C. F. Klein, La Crosse. 

Wis. Casualty—Roy J. Heaney, Fond du Lac; 
Thomas J. Hoesly, Stratford; Edw. J. Juckem, 
Chilton. 

Woodmen 
B. EB. Aikin, 


Badger Green 


Accident—Fred Y. Parfrey, Rich- 


Accident—O. A. Evenson, Bel- 
Jacob Senty, Prairie du 
Spring Green ; W. J. Boyeott, 
Snyder, George H. Robinson, 
Plate Fred W. Baker, 


Glass 


Accident—E. J. ‘Townsend, 


-Erie Hermanson, 
Black River Falls; 


Jenefit— 
Benton, 


Accident 
Hillsboro. 


++ ++ 
RUMORS OF REINSURANCE. 

Rumors are to the effect that the Bankers 
Accident Insurance Company of Des Moines, 
an assessment organization, is negotiating for 
reinsurance of its business. Its report to the 
auditor for 1903 shows a loss in business in 
force of nearly 30 percent during the year, and 
a loss in net ledger assets. The company 
has been carrying as assets over $40,000 in 
membership notes of lapsed members, which 
the auditor has deducted as “not admitted.” 
It is believed that there has been a heavy loss 
in business since the beginning of the year. 

++ a+ 
IMPAIRMENT IS MADE GOOD. 

President Bland of the United States 
Fidelity & Guaranty has issued a statement 
explaining the impairment found by the Mass- 
achusetts department. Owing to the very large 
business done in 1903 amounting to $1,955,267 
in premiums, the reinsurance reserve required 


George Rumary, Brooklyn; 





was $1,014,065. This fact, together with the 
refusal of Massachusetts to admit as assets 
certain special deposits - other States and a 
marking down by it of $40,000 of the value 
of the stock of the Lawyers Surety Company 
held by the United States Fidelity & Guaranty, 
showed an impairment of about $63,000. The 
company promptly created a “special reserve” 
of $100,000, which will be held in future. The 
company’s statement of June 30 shows assets 
$3,316,842; capital stock, $1,700,000; cash 
collateral deposits, $112,899; reinsurance re- 
serve, $1,014,067; surplus over reinsurance re- 
serve, $480,876. 
ae + 

BONDS ON DELIVERY WAGON COLLECTORS. 

Some of the bonding companies have come 
to the conclusion that it does not pay to bond 
drivers of delivery wagons who are empow- 
ered to collect account at less than 1 percent 
with $500 as the minimum bond and not allow 
any return premium in case of cancellation. 
There have been a number of losses under 
such bonds, small but amounting to consider- 
able in the aggregate. 


CASUALTY NOTBS. 

The Woodmen’s Modern Protective Asso- 
ciation has applied for admission to Iowa. 

The Pennsylvania Casualty Company of 
Scranton, Pa., will apply for admission to 
Missouri. 

Complaint has been made that solicitors are 
selling policies of the Brotherhood Accident 
Association of Boston in different localities of 
Kansas. It is not licensed in that State. 

The Woodmens Modern Protective Asso- 
ciation of St. Louis, writing accident and 
health insurance on the fraternal plan, has 
been authorized to begin business in Minne- 
sota. 

The Employers Liability Commentator for 
am contains a full front page picture of 

Geo, W. Chandler, of Chandler & Tackels of 
Detroit, the state agents of the company for 
Michigan. 

Manager Ruffin A. Smith of the Kansas 
City office of the National Surety has resigned 
and will go to Alabama to live on account 
of -his health. The National will soon an- 
nounce his successor. 

Wickes & Arnold, Chicago general agents 
of the Fidelity & Deposit, say their company 
did not get the bonding of the officers of the 
Mystic Workers of the World as reported. 
The firm bid $3 per $1,000, minimum premium 
$1. Some company took it for less. 

Stewart & Bowman, managers of the Na- 
tional Surety at St. Louis, report a large in- 
crease in new business and expect to double 
the amount of business this year over last 
year. This company now has offices in the 
suite of the Insurance Agency Company in the 
Century building. 
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Co. of Milwaukee. 


H. L. PALMER, President. 
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Liabilities, including $25,897,879 
surplus accumulations held 
to meet tontine and semi- 
tontine contracts, . . . . 
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the United States. 
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J. W. SKINNER, Secretary. 
Organized 1857. 
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$5,614,763.90 


Company. 








2 een 











EN’ OOO 








Bees te kenity jams 
taining life supplement $1.¢0 oor yom. 











‘ 


re ie a § 


Life Underwriters’ Supplement 


Co The Western Underwriter 
Secu CHICAGO AND CINCINNATI 3 





Subscri 
and su 


ion to the weekly issue 
ement $2.00 per year. 











Single Issue 20 Cents 


‘xe ‘eg ve Educational and Semi-Technical Features Discussed. «© < ‘* 





7 

N dealing with lost policies there appears 

to be considerable variation in the prac- 

tices of different companies. Of course 
the underlying idea is the same with all 
companies, viz.: a desire to do the fair thing 
by the policyholder and at the same time safe- 
guard the interests of the company, by can- 
celing its liability under the original policies, 
which might turn up at some future time. It 
is in the details of handling lost policies that 
the companies: differ, not in the principle. 

With a view to learning the practices of the 
various companies THE Lire UNDERWRITERS 
SupPLEMENT recently addressed a letter to the 
actuaries of a large number of them, asking 
the following questions : 

“Will you be kind enough to inform us 
what the practice of your company is in case 
policies are lost? 

“Do you issue new policies or merely cer- 
tificates ? 

“Are the priviliges of the policyholder under 
the new policy (or certificate) the same as 
under the old, as regards loans, paid-up in- 
surance, etc.; or is he required to give a 
bond in order to avail himself of these priv- 
ileges, that the company may be indemnified 
against liability through the later appearance 
of the original policy?” 

The replies to these inquiries so far re- 
ceived form quite a complete compendium of 
information on this subject. ‘To those who are 
really seeking information about the practices 
of companies these letters should be interest- 
ing: 


~ 

J. L. English, secretary of the AZtna: “In 
case policies are lost by the insured our prac- 
tice is to issue a certificate showing the kind 
of insurance, the amount of premium and the 
date when payable, etc., so as to give him all 
the information that is practically needed for 
the continuance of the insurance. In special 
cases we have rarely issued duplicate policies, 
but we do not make a practice of loaning under 
lost policies. When such policies become 
claims by death or maturity they are usually 
paid by taking a bond or agreement from the 
payees to protect the company against a second 
claim.” 

John W. Pulis, comptroller of the Baltimore 
Life: “It is our practice to issue a dupli- 
cate policy to any one. of our insured upon ap- 
plication and certification that the original has 
been lost. The duplicate is an exact copy of 
the original, but is marked ‘duplicate. We 
have never had any trouble on account of this 
practice.” 

W. C. Wilson, president of the Bankers. Life 
of Nebraska: “The rule of this company is, 
where the policy is lost, to duplicate it on the 
application of the insured, stating the circum- 
stances in regard to the loss of the policy, 
each case being considered by itself and the 
facts connected with its loss. We require no 
bond when this duplicate policy is issued.” 

Johnstone D. Veitch of the actuarial depart- 
ment of the Bankers Life of New York: 
“When a policy is lost, it is the custom of this 
company to wait a year before issuing a du- 
plicate, although this is not a fixed rule. 
The duplicate is issued upon the filing of a 
bond of indemnity, the privileges under the 
new policy being identical with the old.” 

Rolland Hills, secretary of the Canada Life: 
“When a policy has once been issued by the 
company and delivered to the assured, it is 


not our practice to issue duplicates thereof, 
but on receipt of a declaration from the life 
assured or the parties interested, to the effect 
that the policy has been lost or destroyed, and 
that no assignment or other dealing has been 
made in connection therewith, we invariably 
issue a certificed copy of the original policy. 
We take no indemnity against the possible 
liability to the appearance of the original policy. 
If, however, a policy issued by the company 
is lost in transmission through the mails or 
before it reaches the life assured, if a declara- 
tion be submitted to the company setting forth 
the facts, we will then issue a duplicate of the 
policy.” 
an 

George E. Bulkley, actuary of the Connec- 
ticut General: “We have a regular form of 
affidavit for execution by the insured, in 
which it is stated that the policy has been lost, 
due search fer same has been made, and that 
it has never been assigned execept as stated. 
Upon the same blank there is an indemnity 
agreement in which the insured, for himself 





Norice.—The heavy demand from gen- 
eral agenis and managers for extra copies 
of THE LIFE UNDERWRITERS’ 
SUPPLEMENT seems to indicate that 
many are not aware that the Special Life 
Insurance Number can be subscribed for 
independently of the regular weekly is- 
sue of THE WESTERN UNbERWRITER. The 
subscription price is $1 per year, and a 
number of general agents have it sent to 
their men at their homes. 

















and his heirs, promises to indemnify the com- 
pany for any loss it may sustain on account of 
the loss of the policy. Upon receipt of this 
document duly executed, the company issues 
a certificate of loss, but does not issue a du- 
plicate policy. It is our custom to treat this 
certificate just exactly as we would the ori- 
ginal policy.” 

John D. Parker, assistant secretary of the 
Connecticut Mutual: “This company has not 
had a large experience in the matter of lost 
policies. In the event of loss, however, it is 
its custom, in its discretion, to grant certifi- 
cates of loss upon satisfactory proof of loss, 
or destruction, of the original policies, if same 
be in force, and if they have not been assigned. 
This certificate in no wise modifies the ori- 
ginal contract.” 

~ 

Samuel Frost, recorder of the Equitable of 
New York: “We herewith enclose specimen 
copy of certificates issued by the society when 
a policy becomes lost. ‘The notice on the sec- 
ond and third pages of this certificate ex- 
plains under what circumstances the society 
would be prepared to issue duplicate policies. 
We do not invariably either insert or omit an 
indemnifying clause from duplicate policies, 
each case being considered on its merits. 
Where a loan is desired under a duplicate is- 
sued with a bond of indemnity clause, a bond 
furnished by a responsible surety company for 
double the amount loaned, will be accepted. 
As to paid-up policies, and cash values under 
lost policies, whether duplicates have been is- 
sued or not, each case is considered on its 
merits. An affidavit of loss, setting forth full 
particulars of loss, being necessary as a rule. 


lt Certificates, such as the inclosed are, of course, 





simply declarations of fact, and are not ne 
gotiable for loaning purposes.” 

The certificate referred to reads as follows: 
“The Equitable Life Assurance Society of the 
United States hereby certifies that a contract 
(Numbered ..) assuring the life of .. in the sum 
of .. was issued under register date of .. and 
that premiums have been duly paid to keep said 
contract in force, subject to its conditions, np to, 
but not including the day of 19, New 
York, ...., ...% Recorder, 

“Notice regarding lost policies. 

“Duplicate policies will not be issued where the 
actual loss or destruction of the original contracts 
cannot be reasonably determined. Experience has 
shown that in the large majority of cases the re 
covery of the original policy is merely a question 
of time, or possibly of very thorough search on 
the part of the person in whose possession the 
policy was at the time of its alleged loss or dis 
appearance, 

“The society, therefore, in pursnance of its ac 
gustomed method, furnishes on the first page 
hereof a certificate descriptive of the contract al 
leged to have been lost or destroyed, and an ac 
knowledgment of the due payment of premiums 
thereon to the date to which they stand as paid 
on its records, 

“An official certificate such as that furnished 
will be found sufficient evidence of the existence of 
the contract; but in any case where it may be 
necessary to supplement the same with a copy of 
the contract itself, such copy may be obtained 
upon application to the home office of the society 
and payment of a reasonable policy fee to cover 
cost of writing. 

“Requests for the issue of duplicates of policies 
unassigned or unencumbered in any way will be 
considered in special cases where satisfactory evi 
dence is submitted showing the original contracts 
to have been destroyed or permanently lost, but as 
the loss or destruction of a policy cannot of 
itself invalidate the contract, a duplicate is in 
most cases unnecessary.” 

a 

Cyrus Kirk, vice-president of the Equitable 
Life of Towa: “It has been the practice of 
this company, upon a satisfactory proof of loss 
of policy, to issue a duplicate. The privi 
leges of the policyholder after the duplicate 
has been issued are about the same as he 
would have had if the original policy had not 
been lost, although we endeavor to be a little 
more careful in dealing with the policyholder 
after the duplicate has been issued. Of 
course, if we have any positive evidence of the 
destruction of a policy by fire or otherwise, 
then we feel free to deal with the policyholder 
in the same manner we would have done if 
the policy had not been lost. I am of the 
opinion, however, that the better plan would 
be to issue certificates, and I think that some 
of the companies follow this practice.” 

F, X. Quinn, assistant secretary of the Fi- 
delity Mutual Life: “The practice of this 
company is, upon filing proper affidavit, to re- 
place a lost policy with a copy of same, to 
which is attached a certificate setting forth 
that the same is a true and correct copy of the 
original policy. Under such copies all bene- 
fits are allowed except loans or cash value, 
if any, in which case we require the bond of 
a surety company indemnifying us against any 
claims for such loan or cash value on account 
of the original policy.” 

Henry Abels, secretary of the Franklin Life: 
“In case the policy is lost and the insured and 
beneficiary furnish an affidavit reciting its 
loss, this company will issue a duplicate of 
the original policy. It has been our custom 
to grant the same loan and non-forfeiture 
values under the duplicate that the insured 
was entitled to under the original.” 

Hubert Cillis, vice-president of the Ger- 
mania Life: “In case one of our policies is 
reported to us as lost.or destroyed, we re- 
quire particulars as to such loss or destruction 
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in the shape of an affidavit by the parties in 
interest, upon réceipt of which, properly ex- 
ecuted, we issue a certificate of insurance set- 
ting forth the issue of the policy and con- 
taining a copy of its conditions and agree- 
ments. If a loan should be applied for on 
such a policy we have granted the same oc- 
casionally subsequent to the issue of a dupli- 
cate policy conditioned upon our being fur- 
nished with a satisfactory indemnity bond for 
double the amount of the insurance/ and the 
same requirement is insisted upon by us in all 
cases as a condition precedent to payment of 
such policies when maturing.” 


Lucius McAdam, actuary of the Hartford 
Life: “The practice of this company with re- 
gard to policies alleged to be lost is to issue 
a duplicate policy so marked, after the filing of 
affidavits showing the facts as to the loss, and 
a bond of indemnity against liability under the 
original. The same privileges are granted to 
the insured and beneficiary upon the duplicate 
policy as if it were the original and only 
policy .in existence.” 

Ellis W. Gladwin, secretary of the Home 
Life: “Where a duplicate policy is issued we 
reqire a satigfactory bond of indemnity, ex- 
ecuted by two responsible sureties, who can 
justify in double the amount of. the policy, 
unless there are attendant circumstances, such, 
for instance, as the Baltimore fire, where we 
are thoroughly satisfied that the policy has 
been destroyed. In such a case, we some- 
times make an exeception to our rule and is- 
sue a duplicate policy without the formality 
of a bond.. We will always issue, provided 
we have the forms in stock, a copy of the pol- 
icy with certificate attached showing the date 
to which the premium has been paid. While 
the loss of the original policy does not in 
any manner invalidate the insurance, yet we 
do not make loans or grant surrender values 
thereunder, unless, as above stated, we are 
furnished with a bond of indemnity. If pre- 
ferred, we will accept a bond from any reliable 
surety company.” 

aN 

O. J. Arnold, secretary of the Illinois Life: 
“It isthe practice of this company to issue 
certificates of loss on affidavit of loss and in- 
demnity agreement executed by the insured. 
The certificate of loss gives the holder the 
same privileges that the original policy does.” 

John Sidney Davenport, Jr., actuary of the 
Life Insurance Company of Virginia: “This 
company has no special rule in reference to 
policies that have been lost. We have had 
very little call for these, and have so far 
treated each case individually.” 

J. H. Griffin, secretary of the Manhattan 
Life: “The practice of this company in regard 
to lost policies is as follows: ‘First: When 
the policy is merely lost or mislaid 
and we receive a_ satisfactory affidavit to 
that effect (on the form furnished by 
the company) we issue a certificate of lost 
policy, under which the insured has the same 
privileges as under the original policy, except 
that the company does not make any loan on 
these certificates. In ease of any settlement 
by cash surrender or death, the company 
usually requires a bond of indemnity by re- 
sponsible sureties. Second: Where - satis- 
factory evidence is given that the original pol- 
icy has been destroyed such as by fire and 


there is on question as to the absolute de-~ 


struction of the policy, we issue a duplicate, 
under which the insured has the same privi- 
leges regarding loans, paid-ups, etc., as under 
the original policy.” 

Douglas H. Rose, actuary of the Maryland 
Life: “It is the practice of this company 
when policies are lost not to issue new policies 
unless a bond of indemnity is given. We 








have, however, issued unsigned copies when 
requested, provided a satisfactory affidavit 
were furnished of the facts and circumstances 
as far as known attending the loss of the 
original policy; As we are not in-the habit 
of issuing new policies except when bond of 
indemnity is furnished, we would not be will- 
ing to make a loan or give cash value without 
such, bond. As to paid-up insufance, we 
would make a memorandum of the fact that 


the .policy was entitled to paid-up insurance 


upon our records.” 

H. M. Phillips, secretary of the Massachus- 
etts Mutual Life: “It is the practice of our 
company to issue certificates of insurance 
when the original policies issued by us have 
been lost or destroyed, provided the insurance 
thereunder is then in force. We occasionally 
issue a duplicate policy instead of a certi- 
cate when satisfactory information is sub- 
mitted giving positive and unquestionable evi- 
dence that the original policy has been de- 
stroyed. In either case, when the insurance 
becomes a claim or it is surrended for cash, or 
a request for a loan thereon is made, the 
company reserves the right to require a bond 
of indemnity sufficient for its protection.” 

aA 

G. W. Sanders, actuary of the Michigan 
Mutual: “In cases where the insured re- 
quests a duplicate policy we require an affida- 
vit setting forth the fact that the policy was 
duly- delivered to the insured, but is not now 
in hiS possession, and after diligent search for 
and failure to find the same he believes it to 
have been lost or destroyed, and further stat- 
ing that the policy was never assigned nor in 
any way transferred in whole or in part to 
any person or persons other than the insured 
and beneficiary named therein.” 

E. E. Rhodes, assistant mathematician of 
the Mutual Benefit: “Upon receipt of satis- 
factory evidence that the policy has been lost 
or. destroyed, the company issues a substitute 
for the original policy. It is not, however, 
the company’s practice to make cash loans 
upon its policies unless the original policy is 
produced; or conclusive evidence furnished- of 
absolute destruction, or a sufficient period of 
time has elapsed between the loss of the pol- 
icy and the request for the loan to justify the 
company in waiving its usual rule. The com- 
pany is willing to pay the cash surrender 
value of a policy which has been lost or de- 
stroyed, but in such cases it may require a sat- 
isfactory bond of indemnity to protect itself 
against the possible production of the policy 
in the hands of a third party claiming an in- 
terest therein. This requirement may be 
waived under similar conditions to those 
stated above.” 

Robert Groeber, actuary and superintendent 
of the Mutual Life of Baltimore: “This com- 
pany in the case of a lost policy issues a du- 
plicate policy upon an application of the pol- 
icyholder. The privileges of the latter under 
the duplicate are the same .as under the ori- 
ginal.” 

ae 

William J. Easton, secretary of the Mutual 
Life of New York: “In reply to your first 
inquiry regarding lost or destroyed policies, 
the custom of the company in such case3 is 
to issue a copy when we have the form, 
otherwise a certificate representing the lost 
policy is issued. On all copies there is placed 
an endorsement stating that it is as nearly 
as possible a copy of a policy which appears 
upon the books of the company, as being still 
in force. Regarding your second inquiry as 
to whether the privileges are the same on 
copies or certificates concerning loans, etc., 
there is an endorsement made on all copies and 
certificates that the company reserves the right 
in cases of any cash payments without the pro- 





OULD a contract direct with a young, progressive, up-to- 
date Company, offering opportunities for the development 
of.your own ideas in Agency work, piaoing no limitations or 


restrictions upon your energy, appeal to you? 


company having 


an absolutely clean history, with only high-grade business on its 
books and a policy contract involving a proposition that is sure to 


attract and interest. 


If so, address: 


AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS . 
New operating ia the states of Ohio, ladiana, Iilino's, Penusyivania, Michigan, Tennessee, Missouri, Texas and Kansas. 








duction of the original contracts to require 
from the payee a bond of indemnity from a 
satisfactory surety company. In all cases sat- 
isfactory affidavits are required from all the 
parties in interest as to the loss or destruc- 
tion of the policy before copy or certificate 
will be issued.. In cases of loans the penalty 
in the bond of indemnity is double the amount 
of the paid-up value of the policy at the time 
the Joan is made. In cases of surrenders, 25 ~ 
percent is added to the amount of the policy, 
and in cases of endowments and death claims 
25 percent is added to the amount-to be paid. 
This of course is not the usual penalty in a 
bond of this kind. The penalty is generally 
double the amount of the liability, but as the 
risk is very slight we make the penalty as 
low as possible.” 

E. R. Carter, actuary of the National Life, 
U. S. A.: “In the case-of lost policies this 
company requires an affidavit signed by the in- 
sured and beneficiary, or beneficiaries, in all 
cases, and the company reserves the right to 
indemnify itself in certain cases if the cir- 





CROWN OF A USEFUL LIFE 


The crown of a useful life is not to 
acquire as much influence as possible. It 
is to throw away as much influence as 
you can, letting it disappear into the lives 
of other men and other women.—Robert 
E. Speer. 











cumstances seem to justify it. The company 


-issues a policy which is an exact duplicate of 


the original policy, and regards the duplicate 
in the matter of loans, paid-up insurance, etc., 
in every way the same as the original policy.” 

O. D. Clark, secretary of the National of 
Vermont: “When the question of the issu- 
ance of duplicates comes up, we judge each 
particular case on its own merits, and, if the 
affidavit regarding the loss or destruction 
seems. to us sufficient evidence of the real loss 
or destruction, we issue a straight duplicate 
policy. Unless, however, we consider that the 
evidence is very clear, we decline to issue, as 
it has been our experience that so-called losses 
of originals are. simply mislayings and that a 
systematic search is all that is necessary. We 
have a particular form of blank to use for af- 
fidavit regarding losses, and, if this does not 
cover any particular ngtter. fully énough, we 
ask for additional information. We have 
never required bonds of indemnity where du- 
plicates have been issued, and usually treat the 
duplicates the same as we would the originals, 
though the question of loan has to be deter- 
mined very frequently by the form of policy 
used. On_our issues for about ten years we 
have clearly stated that no assignment would 
be recognized unless made on the company’s 
forms and recorded at the home office, and 
when loans are asked upon these forms, we 
are not ag particular about the gganting of 
them as upon older forms where there might 
be more question regarding the rights of a 
previous assignee without previous notice to 
the company.” 


an 

John C. McCall, secretary of the New York 
Life: “In case of lost policies the New York 
Life Insurance Company, on satisfactory evi- 
dence that the policy has been lost or de- 
stroyed, will issue a copy of the policy, with 
certificate of issue. Generally speaking, a lost 
policy does not in any way affect the com- 
pany’s responsibility under the policy, and car- 
ries with it the privileges of the original pol- 
icy, except that in such cases the company 
requires a bond from a satisfactory surety 
company before any disbursements against the 
policy can be made.” 

W. W. Taylor, secretary of the North 
American Life of Toronto: “In the case of 
a new policy just issued, and which is lost in 
course of transmission, we usually receive 
sworn evidence showing loss, or non-receipt of 
same by the applicant, and issue a new policy, 
that is, an original duplicate. If, however, the 
policy is lost subsequent. to this time, we 
merely issue a certified copy, which is nof an 
original. In other words, it is a kind of cer- 
tificate. The same indorsements are on it as 
to loan and paid-up values, etc. excepting 
that the same does not bear the seal of the 
company, and does not bear the personal sig- 
nature of the company’s officers, as in the case 
of an original policy. We have a printed form 
of declaration or affidavit to be used in stich 
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a case, and by the terms of which the appli- 
cant for the certificate or copy agrees to in- 
demnify the company from any loss.” 

C. A. Loveland, actuary of the Northwest- 
ern Mutual: “The general practice of the 
Northwestern is. to issue certificates for cases 
in which it is made to appear by proper affi- 
davit-of insured and beneficiary that original 
policies have been lost beyond recovery, but 
if it is made to appear that within the per- 
sonal knowledge of the interested parties the 
policies have been actually destroyed, the 
company will issue copies or possibly dupli- 
cate policies. The ordinary certificate of loss 
continues to the insured. all benefits under 
the original contract except the Joan privi- 
lege, which is not granted for the reason that 
the rules of the company require a deposit of 
the policy with the company as collateral se- 
curity during the*continuance of the loan. 
In cases in which copies of policies or dupli- 
cate policies are granted the loan privilege is 
allowed if the evidence furnished conclusively 
shows actual destruction of the original con- 
tract. It is not the regular practice of the 
company to require bond in the cases above 
mentioned, but in special cases bonds may be 
taken if the circumstances seem to warrant 
that course. In all cases the parties must 
show by affidavit that there has been no as- 
signment or other transfer made of-* which 
the company has not gd notified.” 


Jobn | FE. Roche, actuary of the Pacific Mu- 


‘tual: “The practice of the-company is to 


issue certificates, which certificates allow the 
policyholder the privileges of the original pol- 
icy. Were a request made for a loan by a 
policyholder who had lost his policy, but who 
nevertheless holds a certificate for same, we 
would be inclined to require a bond covering 
the amount of the loan.” 

Barker, actuary of the Penn Mutual: 
“Regarding the issue of new policies where 
policies are lost, I have to say that in such a 
case we require the advertisement of the loss 
of the policy once a week for six weeks, and 
then a satisfactory bond of indemnity before 
the issue of a duplicate policy. We accord to 
the duplicate policy all the rights and privileges 
which the original policy had.” 

A. A. Welch, actuary of the Phoenix Mu- 


. tual: “When a policy is lost we issue a cer- 


tificate unless it can be shown that the policy 
has been irretrievably lost or destroyed; that 
is, if we know that fire or other cause has 
destroyed a contract we are quite willing to 
write a duplicate. If, however, the policy has 
merely ‘disappeared,’ we usually write merely 
a certificate. We allow the same privileges 
under the: certificate or duplicate policy as 
were granted under the original contract, no 
restriction being placed on them whatever. 
When an affidavit regarding a loss is made 
the insured agrees to inderiinify the company 
on account of any loss which may occur to it 
occasioned by the issue of the duplicate policy 
or the certificate of loss.” 


aN 

Joseph Ashbrook, manager of insurance de- 
partment of the Provident Life & Trust: “If 
a policy is lost, we will issue a duplicate policy 
upon being furnished with a satisfactory bond 
of indemnity. The duplicate carries the priv- 
ileges of the original policy. If a bond of in- 
demnity were not furnished, we would furnish 
a copy of the original policy, but we would 
not pay the cash value, grant a loan or issue a 
paid-up policy upon ‘this copy; a bond of 
indemnity would be necessary.” 

John K. Gore, actuary of the Prudential: 
“In all such cases we make the issue of a 
substitute or duplicate policy conditional upon 
an affidavit by the insured that to the best of 


WANTED 


By the Ohio Agency of The Franklin Life, 
under the management of L. I. Morse, 
Wheeler Bidg., Columbus, Ohio, 


An Associate Manager. 


Must be a man who ean help secure and train 
agents and produce annually not less than 
One Hundred Thousand business. 


His remuneration will be first year and re- 
newal commissions on personal business in 
addition to five per cent on all the business 
of the Agency. 





his knowledge he original policy has been 
lost beyond hope of recovery. If the original 
policy was issued prior to 1901, we issue in 
its place a so-called substitute policy. The 
terms of this substitute policy are substan- 
tially the same as embodied in the 
original contract, but the policy itself is not 
an exact duplicate of the original policy for 
the reason that such features, if any, as have 
been added to our contracts up to 1901 and 
which have been made retroactive have been 
embodied in the substitute policy. On account 
of this difference, which, however, favors the 
insured, it is our practice to require that the 
insured sign an agreement that the substitute 
policy shall in whole and in part constitute the 
contract entered into on the date of the origi- 
nal policy. In all cases where the original 
policy was issued after January 1, 1901, we 
issue -an exact copy properly certified in leu 
of the original policy. You will observe that 
the above answers in the affirmative your 
question whether or not the privileges of the 
policyholder under a new policy, as regards 
loans, paid-up insurance, etc., are the same 
as under the old policy.” 

James V. Ballentine, assistant secretary of 
the Provident Savings: “Our attitude on this 
question is to be as liberal as possible with 
our policyholders and cause them the minimum 
of trouble, notwithstanding the loss of the 
policy. In the event of a policy being lost, we 
call for a formal affidavit to such effect, con- 
taining also a request that a duplicate policy 
be issued and an agreement that if the original 
poliev be found the duplicate will be returned 
to the society for cancelation. On receiving 
this form, we generally issue a new policy, the 





IN COMPETITION WITH DEATH 


Always bear in mind that you are in 
competition with Death; whose agencies 
are numberless, and whose agents never 
sleep. That is why when you canvass a 
man who has no insurance, or an amount 
of insurance that is not commensurate 
with his needs, you should not leave with- 
out his application, until every possible 
Do-it-now argument at your command 
has been exhausted.—R. W. Stevens. 














same in every detail as the original, but marked 
as a ‘duplicate.’ In some cases, where very 
old policy forms have been lost and we have 
only.a small number of blanks on hand, we 
have perforce to issue a certificate reaffirming 
the conditions under the original contract. 
By following the above course, we are enabled 
to grant the policyholder all privileges which 
he held under the original contract, including 
loans, the right to paid-up assurance, etc.” 
~w 


W. M. Radcliffe, secretary of the Register 
Life & Annuity: - “Whenever policies of this 
company are lost or destroyed, we usually 
execute duplicates of the same, retaining all 
the privileges of the original policy. We make 
it plain, however, that it is a duplicate and 
that no other policy of like number and 
amount shall be recognized. We also stipu- 
late with the insured that in the event that the 
original policy is found, same shall be at once 
returned to us for cancelation.” 

Sidney A. Foster, secretary of the Royal 
Union Mutual: “Tn the event of the loss of 
a policy by the holder, a duplicate policy is 
issued on presentation of proper affidavit on 
the part of the insured.” 

A. B. Howe, assistant general manager of 
the Security Mutual Life: “I enclose here- 
with blank form used by us in_cases where 
policies are tost or destroyed. Upon receipt 
of a blank properly executed we issue a dupli- 
cate policy which entitles the insured to all 
the privileges of the original policy.” 

The blank to which reference is made contains 
the following form of statement addressed to the 
company and sworn to by the insured before a 
= public : 


is to certify that licy No, ...;, here- 
tofore issued to me by said company, has n 


lost or destroyed, and I hereby make application, 


for a duplicate to be issued to me in place and 
stead thereof; and in consideration of such dupli- 
cate being issued, I do hereby release and dis- 
charge the said company from any and all claims 
and demands of every name and nature, now or 
hereafter arising in any way, under and by the 
terms of the said original pelicy so ost or 
destroyed, which policy I do hereby cancel, sur- 
render and discharge. 

“I do further certify that the beneficiary under 
said policy so lost or destroyed is 


and that such beneficlary has not been changed 
or attempted to be changed by me, and that said 
policy has not been assigned. 


‘original policy. 








“This to bind my beneficiaries, = heirs, exe- 
cutors, administrators and assigns 

Ernest M. Blehl, actuary of the Security 
Trust & Life: “In cases of lost policies this 
company secures from the insured, beneficiaries 
and -assignees an affidavit setting forth that 
the policy nas been lost and releasing the 
company from any and all interest therein. 
Request is also made for the issuance of a new 
policy, which takes the place of the one that 
was lost. Upon receipt of the paper, exe- 
cuted in proper form, the comipany issues a 
new policy, in which all the rights and privil- 
eges appertaining to the original policy are 
granted. The policyholder is not required 
to give bond in order to avail himself of 
these privileges, but in the event of any sur- 
render value being taken on the duplicate 
policv, all the parties in interést must release 


- the company before the value will be paid. If 


the original is found it is of no avail, owing 
to the release which the company has on file, 
but the policyholder agrees to return it to the 
home office of the company. if it comes again 
into his possession.” 
n~ 

Edward J, Sartelle, actuary of the State 
Mutual: “Our method of procedure depends 
upon the conditions of the particular case. If 
a claim upon the company has been made or 
is about to be made either by reason of the 
death of the insured or by his having outlived 
the endowment period, or if a cash surrender 
value is to be paid, we require a bond if the 
policy itself cannot be produced’ If, however, 
the insurance is to continue, we require an 
‘affidavit and agreement’ from the parties in 
interest, and issue to them a ‘certificate of 
insurance.’ ” 

The affidavit and agreement is made by the in 
sured, assignee and beneficiary, and states the 


particulars of the loss and agrees to indemnify 
the company for any loss: it may sustain by 


_ reason of issuing the certificate of insurance. 


a certificate of insurance ey > - follows : 


19. 2 witnessath that, whereas, an cabanvit of loss 
of poliey No. insuring the life of 
being for the CN aE ite ate ee and upon 
which the annual premium of $...., which is due 
on the .... day of every year during the continu- 
ance of the policy, has been paid to ......, 19 
and an indemnity agreement on account of said 
loss, have been received and filed in this office. 
That said policy will continue to be in full force 
and effect, as if no loss thereof had occurred, stibject 
to each and every term and condition of said 
original policy, and of the affidavit and agree- 
ment above named. In case. the said policy shall 
become a claim or demand is made for its cash 
surrender value, the State Mutual Life Assurance 
Company reserves the right to require a bond of 
indemnity sufficient for its protection.” 


Paul S. Knowles, assistant secretary of the 
State Life of Indianapolis: “In case a policy 
is lost or destroyed which is issued by this 
company, we isstile a new policy upon an affi- 
davit from the insured that such policy has 
been lost, and that in consideration of the 
issuance of a duplicate therefor he releases 
all right, title and interest in and to said 
This duplicate policy is ex- 
actly the same as the original with the excep- 
tion of the number. After the duplicate pol- 
icy is issued we accord it the same rights 
and privileges as we did the original. We 
rely upon the affidavit of release under the 
original policy, and the fact that we give the 
policy a new number prevents any question 
being raised as to the insured’s rights under 
the policy which was first issued.” 

~ 

H. J. Messenger, actuary of the Travelers: 
“In all such cases we first obtain from the 
insured and beneficiary an affidavit setting 
out among other things that the policy has 
been lost or destroyed; that they believe it 
irrecoverable, and that it has never been 
pledged in any way to any person or corpora- 
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tion unless the company has been duly noti- 
fied. The parties further agree if the original 
policy is at any time found to give immediate 
notice thereof to the company. Upon the 
strength of this affidavit we fssue a new policy 
which is in all respects as near as we can 
make it an exact duplicate of the original. 
If the original was a policy issued several years 
ago and we have no samples of that issue in 
stock, the duplicate issued may vary slightly 
from the original, but only in minor details. 
Of course all the values of the original policy 
appear exactly in the duplicate as well as all 
the privileges granted the insured or the bene- 
ficiary. It has never been our practice to re- 
quire any bond from the insured or the bene- 
ficiary to indemnify us in case of a possible 
double liability because of the reappearance 
of the original policy, and I do not think any 


such claim has been made against the com- 
pany.” 

E. P. Marshall, secretary of the Union Cen- 
tral: “The rule of this company is, when a 


policy has been lost or destroyed, to have the 
policyholder and beneficiary furnish the com- 
pany with an affidavit setting forth the fact 
of the loss of the policy, and upon return of 
same, properly executed, we. isfue a dirplicate 
of the original policy. No bond of indemnity 
is required.” 


aN 

Sylvan B. Phillips, assistant secretary of the 
Union Mutual: “We require an affidavit to be 
furnished setting forth clearly the circum- 
stances in each particular case, aiid if the fact 
of loss is well established it is our custom to 
issue a duplicate of the original policy, stamp- 
ing the same ‘duplicate.’ This duplicate pol- 
icy gives to the policyholder the same privi- 
leges in all respects as the original policy. 
This is our usual rule in such matters, but it 
is sometimes varied in’ the case of old poh- 
cies, where we have no form upon which a 
duplicate could be written, in which case we 
issue a certificate.” 

\. Wheelright, secretary of the United 
States Life: “When a policy is lost we re- 
quire a joint affidavit by the insured and the 
beneficiary embracing the fact and circum- 
stances of the loss and nonassignment of the 
policy. Upon receipt of this we will issue 
a certified copy of the policy, if we have any 
of the blanks on which it was written. If 
not, we give a certificate containing a descrip 
tion of the policy as to its main features. In 
case we made a loan on such policy or gave a 
cash-surrender valve therefor, we would then 
require a bond indemnifying us against any 
claim ot loss by reason of having made such 
a loan or given such cash-surrender value. 
We would not require any bond in case of the 
issue of paid-up insurance, which would not 
be until after the policy had lapsed.” 

Isreal C. Pierson, actuary of the Washington 





Life: “In the case of the loss of a policy 
the owner is required to furnish an affidavit 
as to the facts, and a bond of indemnity 


against possible liability through the later 
pearance of the original policy satisfactory to 
the company. We then issue a new policy du- 
plicate of the original.” 

Js 


ROYAL UNION’S NEW FEATURE. 

The Royal Union Mutual Life of Des 
Moines has introduced new feature in all 
its deferred dividend policies. In case of 
death, it will pay, in addition to the face of 
the policy, $25 percent of all premiums paid 
and also the dividends apportioned. An extra 
rate is charged for this policy, to cover the 
25 percent feature as term insurance. The 
payment of the mortuarv dividend is not cov- 
ered in the loading, the company figuring it 
can justly pay this. The rate on the regular 
20-payment life policy of the company at age 


ap- 


35 is $35. With the new feature the rate 
is $37.10. The guarantee and agreements 
are: the same in all policies. - 


DO NOT LIKE SINGLE PREMIUM POLICIES. 


Some companies do not like single premium ! 


insurance very well. Several years ago, when 
an eastern general agent made a specialty of 
that form and was selling a large amount of 
it, one prominent company sent a circular to 
its agents saying that while it would accept a 
reasonable amount of single premium business 
it did not care for much of it. No reason was 
stated. An agent in speaking of this subject 
said that that letter was pretty good evidence 


that a single premium policy is good for the 
assured. 











NEW YORK LIFE’S DIVIDENDS 
AND ITS PRESENT ESTIMATES. 


San Francisco, Cal., August 5, 1904—To 
the Editor :—Knowing your purpose to work 
for the best interests of legitimate insurance 
and your desire for the bringing about of 
clean methods in soliciting for life insurance, 
I desire to ask you to give your opinion upon 
the representations now being made by a well- 
known. company—the New York Life. 

That company is this year settling its non- 
forfeiting tontine policies on the 15 and 20 
year basis (non-forfeiting as to reserve, not as 
to surplus). It has published these results 
and has also published certain estimates for 
the use of its agents. In most cases these es- 
timates exceed the actual results and in view 
of the fact that interest rates are declining 
and are much less than the average for the 
past twenty years, it seems remarkable that 
any company should promise more surplus for 
the future than it has earned in the past. To 
be sure the present premiums exceed those of 
the old policies in most cases, but the increase 
is wholly in the net premium to create the 

3 percent reserve and since the loading shows 
no increase, does not justify an increase in the 
estimate of, surplus. Following are some of 
the actual results and estimates: 

Actual Estimated 





a Kind. Period. rege a, 
5 Life. 15 % 
Life. 20 
0O.P. L vo 
| SA es 1 End. 5 
3. .20 End, 20 





St BSCRIBER. 


This correspondent has merely brought up 
what has puzzled many another agent. since 
the illustrations of the New York Life were 
found to be in many cases larger than the 
actual dividend settlements ai the present 
time. It is safe to say that very few persons 
believe the New York Life will make good 
under these new estimates. They have be- 
come so accttstomed_to having companies do- 
ing most of their business on the accumulation 
plan fall short on their settlements of the es- 
timates that they look for it in all casés, 

This paper has no reason for singling out 
the New York Life for criticism in this mat- 
ter, for it believes that that company is likely 
to pay as sood dividends as other companies 
of the class and better than some. “The main 
difference between it and some of its com- 
petitors is that it takes no pains to keep its 
actual settlements and its estimates for the fu 
ture from falling into the hands of its com- 
petitors. 

What the New York Life will do in the fu- 
ture THE Lire UNDERWRITERS’ SUPPLEMENT 
does not preted to say. It must be remem- 
bered, however, that there are some factors to 
be considered which appear favorable to the 
cpuapany ’s chances of paying larger dividends 

1 future than at present. For about twelve 
vekts the company has been at heavy expense 
buying out: general agents’ contracts and in- 
stalling branch offices with salaried managers, 
in other words, building and starting a great 
machine, which it is believed can do the work 
more cheaply that the old system. With this 
initial expense largely out of the way, the 
company ought to make a saving on loading 
in the future. 

It is true that the tendency of interest rates 
has been downward for a long period with 
the exception of the last couple of years, a 
cessation in the downward course which will 
probably prove cnly temporary. Should the 
trend continue down, however, it is likely that 
the margin of interest earned over interest re- 
quired will grow slightly larger in the case of 
the New York Life, as the ratio of its total re- 
serve which is on a 3 percent basis, increases. 

The above is not stated as reasons why the 
New York Life will pay larger dividends fif- 
teen and twenty. years hence than at present, 
but as possible causes which might enable it 








A CAPABLE MAN 


Can obtain some excellent outside territory in 
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to do so. This paper looks upon dividend esti- 
mates as- a delusion and a snare in most cases, 
without much regard. to the company that 
makes them or the time for which they are 
made. And it has a very little better opinion 
of statements of annual dividends paid in the 
past, such as some of the best companies put 
out, for in scarcely one case in ten will the 
agent that shows them explain to a prospect 
that they were paid under different conditions 
of interest or forfeiture or both from those 
existing now. Future dividends, whether an- 
nual or deferred, are something that can be 
only estimated or guessed at. When it comes 
to guessing, there is but little preference to be 
given to a guess for each of a series of years 
or for the period in a lump. 

st SF SS 


SOME VALUABLE WORKING PLANS 
OF AGENCY ASSOCIATIONS 


Agency associations of life companies are 
becoming a feature of life insurance -work. 
They afford an opportunity for men to get 
together and exchange plans and opinions. 
Many a general agent has left a convention 
with new ideas and methods to work out for 
himself. Again, it is inspiring when men en- 
gaged in a common cause assemble for their 
own good. ‘There is enthusiasm in numbers. 
It helps agents to get in touch with home office 
people and be inspired with the spirit of head- 
quarters. 

Some companies, engineered by small-bored 
officials, seem to look with disfavor on agency 
associations, because they think there is dan- 
ger in general agents assembling, in that they 
make demands on the management or scheme 
to uproot some snugly ensconced official. This 
idea has largely beer exploded. General 
agents are asking no more than their rights, 
and if officials are incompetent it is time that 
they are relegated to oblivion. The general 
agents are the Jung power of the companies : 
they are in close touch with the public and 
have a strong clientele of friends. 

There is another phase of life agency asso- 
ciations that can be well developed, and that 
is the collection and dissemination of valuable 
information. ‘There is much desirable know]- 
edge regarding other companies, such as esti- 
mates, dividend payments, literature and the 
like, that can be gathered, sent to a central 
bureau and then sent out to géneral agents. 
One association is figuring on a plan of this 
kind. The president believes that general 
agents, located here and there, are in a position 
to get this information, and by using a central 
body the combined efforts of all members of 
the .association will bring results. Again, 
plans of work and competitive methods can 
be given and disseminated to members. Much 
information of this kind can be sent that the 
annual convention is not able to cover on 


account of lack of time. 


These features of an agency association can 
be worked into a valuable adjunct, and it 
might be well for officers to organize in this 
direction. 

cs SF 
CONSTRUCTION OF IOWA LAW. 

The auditor of Iowa has ruled that comn- 
panies cannot issue advance dividend policies 
where a lien note is given on the first year’s 
premium. The department takes the ground 
that the reserve for the first two years is not 
sufficient to meet the loans. The Iowa law, 
according to his construction, prohibits a com- 
pany from holding such loans as assets. Even 
were stich loans held as assets, the policy- 
holder would not be the loser, as he has no 
equity in the policy of the usual company 
until the third premium is paid. It must he 
admitted, however, that the reserve would 
not be sufficient to meet the first two loans, 
especially in case of a preliminary term policy. 

The advance dividend contract is a ready 
seller. It provides for a cash payment of 75 
percent of the ‘premium, for example, and a 
note for the balance, the note to be a lien on 
the _ policy. 

The expectation is that under such condi- 
tions the liens. will be wiped out by the ac- 
cumulations. 

The main objection offered to such policies 
is misrepresentation on part of agents, they 
not explaining the lien feature. It narrows 


down simply te the honesty of the agent. 
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COMMENT ON SOME FEATURES 
OF THE MONTH’S WORK. 








NE of the features 


life insurance reports of the Wisconsin 

and Massachusetts departments. Both 
devoted considerable space to the controversies 
the commissioners had had with the Pru- 
dential over its close relations with the Fidelity 
Trust Company. Mr, Host of Wisconsin ex- 
amined the Prudential at a cost of $21,000, but 
struck a snag when he undertook to discover 
anything of importance concerning the sol- 
vency of the Fidelity Trust. He also struck 
one injunction suit, one civil suit for about 
$20,000 and three or four libel suits, which he 
has instituted as the result of the comments 
on his Prudential examination. The civil 
suits and the libel suit are not mentioned in his 
report, however. 

Mr. Cutting of Massachusetts investigated 
the Prudential and struck the same snag as 
Mr. Host did when he tried to learn anything 
about the selvency of the Fidelity Trust. 
Mr. Cutting, like Mr. Host, gave no- 
tice he would refuse the company a 
license to do business in his State. The 
company, however, offered a compromise 
plan under which it agreed not to have more 
than 50 percent of its surplus so invested as to 
be dependent on the stability of one bank o1 
trust company. TMe company offered Mr. 
Host the same proposition, but, as he did not 
accept it within a few hours of its being of- 
fered, but requested that it be considered a day 
or two later in connection with other matters 
in dispute, the company filed its injunction suit 
before the day came, 

Mr. Cutting does not speak in terms of 
approbatidn of this agreement, but appears to 
consider it a temporary makeshift. He de- 
sires that the laws of Massachuetts make pro- 
vision to cover such cases. Mr. Host is much 
more bitter in his comments, and he proposes 
that the law of Wisconsin be so amended as to 
make all stock life insurance companies go 
upon a mutual basis as soon as their business 
shall reach a volume where the stock is no 
longer necessary as a guaranty of solvency. 

Mr. Host’s proposal is very radical. He 
would root out an entire system because some 
companies have abused it or, at any rate, have, 
in his opinion, abused it. 

ok bd 


Last month the Knights of the Maccabees of 
the World made a change in their rates, as did 
certain other fraternals of less size and influ- 
ence. Some of these bodies at least are still 
in a prosperous condition as fraternals go and 
could have run several years without serious 
difficulty, but those at the head of them have 
shown wisdom, in which the delegates to the 
governing bodies have shared, in tackling the 
one great question before they reach a point 
where the orders would be wrecked. The day 
of low rates in big fraternals is certainly pass- 
ing, but meanwhile most of the States have no 
laws to prevent others with inadequate rates 
from springing up to embarrass the older ones 
in their efforts to get on a safer basis. and to 
catch the suckers which continue to be born 
and grow up to full. size of body if not of 
mind. 

Meanwhile old-line agents in some places are 
taking full advantage of the dissatisfaction 
which has arisen among some of the members 
of the Maccabees to insure them in com- 
panies that will not raise the rates. It may not 
be to the credit of ‘these members that it should 
be a move for their own good which alienated 
them from their order, but it is to their credit 
that, having seen what may happen, they go 
where it will not happen to them again, It is 
one thing to take members from an old order 
by selling them shoddy, cheap goods as the 
new low priced fraternals do, and quite another 
to take them into substantial companies where 
their interests will be looked after. 


The past few adie yet the close of 
numerous contests: The Travelers’ convention 
contest, which has been on since last spring, 
the close of the year for the Illinois Life’s 
$100,000 Club, the Buckner home-coming con- 


of the past month | test of the New York Life, 
was the appearance of the text of the | with a hot finish in midsummer. 











and others closed 
Meanwhile 
others are starting. The Prudential has a 
bontis contest on among its ordinary agents 
and the Security Mutual has just announced 
one which has already started for its 1905 con- 
vention. 
* * * 

A change is apparently going on in the Con- 
necticut Mutual. There is a belief not only 
among men connected with that company but 
among others, that in future it is going to write 
more business than it has been doing for some 
time past. The convention of general agents 
at the home office early in the spring was one 
of the first signs that the company is intro- 
ducing some new methods. Then came the 
new policy forms, ry a considered an 1m- 
provement on the old, in removing some re- 
strictions and still setiatuadiae the interests 
of the company. Among other features was 
the giving of thirty days’ grace in the pay- 
ment of premiums after the first, which on 
July 1 was made to apply to old policies also, 
as far as possible. 

The company has several old general ageuts. 
Some of them are not doing much, but the 
company cannot honorably cancel their con- 
tracts, so it has. been letting them hold their 
territory and do but little. As they die or re- 
sign, however, it replaces them with younger 
and much more energetic men and it is un- 
derstood that its new contracts with general 
agents retain for the company the right to es- 
tablish a new general agency in the same ter- 
ritory in case the present incumbent does not 
do business enough. There is no danger of 
the Connecticut Mutual's doing anything rash 
in the way of introducing innovations, but 
many admirers of the fine cld company are 
glad to see it put on a little more steam. 


ee. 
LIFE INSURANCE SOLICITORS 
ARE GIYEN SUGGESTIONS 


By I: G. 

There is no more philanthropic or more 
honorable oceupation on earth than jhe one 
you have adopted as a means of making a 
living for yourself and family and creating 
an estate you may be able to leave for the 
sapport Of vour family after you are called 
away from the struggles of this world. It is 
naturally the aim ancé desire of every man 
io make a success of his efforts, but unfor- 
tunately only three out of each hundred do 
sc. Are you numbered among the three or 
the ninety-seven? If among the latter, there 
is some discernible reason for your failure 
to achieve success, for there is always a cause 
for every effect. Miny a man has proven a 
failure in ufe simply because he got out of 
sympathetic touch or accord with his voca- 
tion. Many thoughtless persons have con- 
racted the banefui habit of speaking in terms 
of derision cf the life insurance solicitor and 
have thereby caused many in the profession: 
to fall by the wayside, with all their bright 
hopes and anticipations wrecked and _ blasted. 
lf such has been your experience, do not let 
such trivial influences prevent your future 
strccess. 

You are a promoter and builder of estates 
and should never lose sight of the fact that 
each individual case of failure ‘in your per- 
sonal work is very liable to result in financial 
loss and distress for the family of your pros- 
pect; that thought should stir you on to 
more strenuous and determined labor to suc- 
ceed. 


DIETERICH. 


an 

It frequently becomes necessary to enter a 
new field. It is advisable in such cases to 
enter your new territory armed with some 
strong personal letters of introduction to the 
more prominent and influential citizens of 
the community. If you are able to carry such 
letters, do not let anything prevent your pre- 
senting them very. soon after you get into the 
town, or you may be placed in a very embar- 





rassing positioa to explain the reason for 
your delay or neglect in the matter. 

One of the leading officials of one of the 
“big three’’ companies, a man of worldwide 
record as a personal producer of desirable 
husiness, once gave the writer the benefit of 
his personal experience in such particulars, ws 
follows: “Knowing I was going to a new 
town I secured good letters, among others 
to the president of the First National Bank. 
At that time I stood in awe of bank men to 
such an extent ihat on reaching the door of 
the bank with ney stiong letters of endorse- 
ment. my courage oozed away, I was struck 
with stage fright or buck fever, and I turned 
away, walked down the hill to the shop of the 
village cobbler, from whom I secured an ap 
plication for a $1,000 policy. I then walked 
up another hill to the shop of the village 
blacksmith, from whom I received an applica- 
tion for another $1,000 policy, and thought 
I had done well for the first morning in the 
town, and the results were good. Early in 
the second week of my stay in the town I 
obtained sufficient courage to enter the bank 
and present my letter to the president, who 
embarrassed me greatly by saying, “Why, Mr 
T—, I am pleased to meet you, but why iiave 
you delayed so long in presenting these let 
ters, of which you should be proud? I have 
noticed you very frequently during the past 
ten days or two weeks, as a stranger in town, 
pass by my window. I am now contemplat 
ing making some radical changes in my hte 
insurance and will be pleased to have ihe 
benefit of your experience and advice, jor | 
really know little or nothing about the Wus'- 
ness. If you will call in this afternoon about 
4 o'clock I will be through with my day's 
work and can and will gladly grant you an 
interview. The engagement was kept) with 
the result of an application for «a $10,000 
twenty-payment life policy, which was instru 
mental in helping me to secure several other 
good applications from friends and acquaint- 
ances of the banker. Had I gone “into the 
bank as my first move in the town, I would 
have had the benefit of that application during 
my entire canvass of the town.” 

a 

Remember, let no man in any community 
he so prominent or influential as to scare you 
It is that class of men that your time and 
energy should be spent on, As a factor toward 
success in your efforts, always look your pros 
pect in the eye while you are talking to him, 
for otherwise you cannot determine whether 
you are m iking a favorable impression on his 
mind. If you find him looking out of the 
window, apparently interested in the number 
or color of horses passing on the street or 
the people on the sidewalk, it is proper for 
you to courteously resent the insult of inat- 
tention by politely saying, “I beg your par- 
don, Mr. B—, but you are not following my 
argument. I do not wish to waste your time, 
neither can I afford to waste mine. As I have 
another engagement for this hour, I will bid 
you good morning and will call on you again 
at 4 o'clock this afternoon, at which time | 
hope I may have your entire attention.” 

Post yourself on the figures connected with 
the $1,000,000 policy taken by F. H. Peavey 
of Minneapoks and the $500,000 policy of the 
late Charles Netcher, proprietor of the Boston 
Store at Chicago. No money either of those 
gentlemen invested in real estate, stocks, 
bonds or mortgages made so profitable a re 
turn to their estates as did the money devoted 
to paying the premiums on those policies men- 
tioned. 

Be scrupulously careful never to make any 
statement in your canvass which cannot le 
substantiated. 

While you are promoting and building es- 
tates for others, be careful to build for your 
self a reputation as a man of sterling integ- 
rity and honesty, so that each of your business 
acquaintances will have to say, “Well, if B 
said so it is just about a cinch it is so, for 
he is truthful and very careful in his state 
ments.” Such a reputation is worth. more 
than money to any man. 

Aim high or you never will strike the 
higher levels. Your vocation does not need 
any excuses for its existence, therefore hold 
your head up with the knowledge that none 
are in a more honorable calling than yours. 

s+ ss Ss 

The positive character that determines to 
attain the thing desired must approach more 
nearly the goal than the vacillating, hesitating 
thinker who fears failure—Dorothy Quigley. 
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NEW FORMS OF UNION CENTRAL 
VARY BUT LITTLE FROM OLD. 


The new policy forms of the Union Central 
are identical with the old except in four or 
five clauses which are quoted below... The 
“‘incontestability” clause is changed only in 
wording, so as to avoid any misunderstanding 
as to its meaning. Under the old form the 
words “except as hereinbefore provided” were 
sometimes contended to refer back to the first 
page of the policy, while the intent of the com- 
pany was that they should refer to the condi- 
tions as mentioned in the new form. The 
new form says, “The company: will pay two 
post-mortem or post-maturity dividends on all 
policies entitled to dividends,’ which is merely 
an agreement to do what the company has 
been doing in the past. 

The clauses which have been changed come 
under the head of “Privileges and Guaran- 
ties” and are as follows: 

1. INCONTESTABILITY. Except as provided in 
the foregoing conditions numbered L., IL, IL, 
and 1V., or for non-payment of premium 
when due, this policy shall be incontestable 
after three years from date hereof. 

VI. Extenvep INsurANcE. In case of de- 
fault in the payment of any premium after 
three full years’ premiums have been paid— 

(A) Provided there be not outstanding or 
unpaid any note given for a premium or part 





of a premium, or for a loan upon the 
security of this policy, no- surrender for 
a paid-up policy having been made as 


above provided, this policy will be continued in 
force as a paid-up non-participating term pol- 
icy, dating from the last premium anniversary 
to which premiums have been fully paid, for 
such time only as is named in table “B” below ; 

(B) If there be outstanding any note given 
for a premium or part of a premium, and no 
other indebtedness, then the policy shall be 
deemed to have lapsed on the last premium 
anniversary to which premiums have been paid« 
in cash, and the provision for extended insur- 
ance shall apply as if such note had not been 
given; 

(C) If there be any other indebtedness, 
then the amount of the policy shall be reduced 
by the amount of the total indebtedness, and 
the balance continued in force as a paid-up 
non-participating term policy for such time 
only as the excess, if any, of the reserve value 
of the extended insurance for the current year 
over such indebtedness is sufficient to provide 
for on the same basis of calculation. 

If the death of the insured shall occur 
within three years from the date of such de- 
fault, and while the aforesaid extended insur- 
ance is in force, there shall be deducted from 
the amount payable thereunder a sum equal to 
the regular premiums, with interest, that 
would have been paid, had the orginal policy 
been kept in force. 

VI. Casn Loans. Upon legal assignment 
of this policy to the company as collateral se- 
curity, the said company will loan thereon, af- 
ter three or more full years’ permiums have 
been paid, and while it is in full force and ef- 
fect, the amount stated in table “C” below, any 
indebtedness to the company, together with the 
next succeeding year’s pr enim, if any, being 
first deducted; if the policy is fullly paid up 
by its terms, the deduction shall include one 
year’s interest in advance. In case of default 
im the payment of interest or principal of such 
loan, the company reserves the right to pur- 
chase the policy for not less than an amount 
sufficient to pay the debt in full, and in the 
event of such purchase will grant to the policy- 
holder extended insurance in accordance with 
section VI. C above.’ No loan will be made 
upon this policy for a less amount than $50. 

& & 

DIAGNOSE YOUR CASES CAREFULLY. 

An expel iced agency manager, who has 
also been a large personal producer, holds 
that one of the-most important things an agent 
has to do is to diagnose his cases. When a 





A progressive and strong life company, 
whose plans are attractive, whose 
business is large, has a vacant place 
for the right kind of manager. Any 
application addressed to ««‘M. F.’’, care 
of{this paper, will be tréated as con. 
fidential. 





man is sick; the physician does not go to him 
and off-hand tell him what he needs. He 
learns his symptoms, asks many questions and 
gets the patient to do most of the talking. 
Then the doctor, having learned what the 
trouble is; is prepared to prescribe. So he 
holds the agent should get the prospect to 
talk, and from him learn as much as possible 
about his financial condition, his income, 
whether he owns his home, how large a family 
he has, and various other points. Then, if 
the agent knows his rate book and his_com- 
pany’s policy forms, as he should, he-is. ready 
to fit that man with the policy that he needs 
and proceed to do his utmost to sell it to him. 


2 sc SF SF 
USES OF THE GRAVEYARD. 

When a solicitor has canvassed a prospect 
until there seems to be no further use to 
continue that line he places the card in the 
“gaveyard.” That does not necessarily mean 
that the prospect is dead, but sleeping. The 
solfcitor has grown tired waiting and the pros- 
pect has wearied in being called on. He is 
placed in abeyance in order that both ends 
may rest. Once a prospect always a prospect 
is a very good motto. Months after the card 
has been consigned to the “graveyard,” when 
some new inspiration comes to the solicitor, 
it is a splendid plan to interview the “grave- 
yard” prospect again. Ofttimes the interim 
has served to good purpose and the man may 
he in a receptive mood. J. B. Thorsen of the 
Equitable in Chicago, who wrote the late 
C.D: Rogers, the Chicago engraver and printer, 
took his card from the “graveyard” after he 
was looked upon as an almost hopeless propo- 
sition. Mr. Thorsen discovered the psycho- 
logical moment and results came. 

s&s ss & 
AUTOMATIC PAID-UP POLICIES. 

After a policy be¢gomes paid up for non- 
payment of premiums but very few companies 
let it participate in the savings. Dividends 
would be very small coming, almost entirely 
from excess. interest earnings. _The Massa- 
chusetts companies all pay dividends on such 
policies, but they are very small and are not 
advertised. The A&tna life formerly turned 
such policies over to its stock department and 
allowed the salvage to go to the stockholders. 
The Connecticut insurance commissioner 
brought action against the company, resulting 
in a large sum beimg returned to the mutual 
department. 

In case of paid-up policies of this character 
almosf all the companies allow the’ full re- 
serve to be used as a net single premium. 
Some companies, however, in computing the 
insurance that it will purchase, use. the re- 
serve as gross single premiums. and thus have 
the loading on the net premium to return to 
the company funds. 

& & 


WORK IS THE OPEN SESAME. 


In. his August letter to Equitable agents, 
Second Vice-President Tarbell says: 

“The one thread that runs all the way 
through the warp and woof of the lives of 
these men (Roosevelt, Fairbanks, Parker and 
Davis) is work, work, work. And why not? 
It is the open sesame to all that is worth striv- 
ing for; to health and strength, mental and 
physical; and to everything that the world 
holds good in the way of fortune. If as a 
young man you have not learned that, you 
have not found the key which unlocks all 
doors you now think closed to you; and if as 
a man advanced in years you have not learned 
it, you have lost the key to the best that life 
held for you. If you haven't it, let me say 
to you-that it is never too late to seek and 
to find, and that in so doing you will re- 
ceive more of life’s blessings than can be se- 
cured in any other way.” 

2 Ss 


DON QUIXOTE PERFORMANCE. 


A manager, speaking of a man who has long 
been connected with his company, said re- 
cently, “He has never made much of a success 
of the business, although he understands it 
thoroughly. Every case he writes is written 
in competition, which he creates himself. His 
first move is always to build up a wall of op- 
position by attacking every other company in 
the business, then he has to batter the wall 
down before he can close the case. It is a 
Don Quixote performance that does not pay.” 





RELESTATEMENT DEPARTMENT oF 
A LIFE COMPANY IMPORTANT 


The reinstatement department of a life in- 
surance company has become a. very valuable 
feature in its work. This department handles 
all the lapses and endeavors to get such re- 
instated. As soon as a premium falls due 
and is unpaid the matter is turned over to the 
reinstatement department.. Usually a month's 
grace is given for the payment Of the premium. 
The department notifies the policyholder that 
his premium is unpaid, and requests that it 
be settled. Before the month has elapsed an- 
cther notice is sent out urging him not to 
delay in paying his premium. If the thirty 
days ‘expire, a health certificate is sent re- 
questing that it be filled “out and the premium 
be sent in. If no attention is paid to this, the 
matter is taken up and each case made a per- 
sonal one, being followed up by letters. After 
all the information has been secured-as to the 
kind of policy, the record of the policyholder 
and such other knowledge as will be of inter- 
est. A letter is usually sent to the agent in 
the locality requesting that he personally visit 
the policyholder and if possible get him re- 
instated. The agent is told that it will be to 
his advantage to have as much business in 
force in his community as possible, and every 
lapse, in a way, is a detriment to his prospects. 
The manager ‘of this department of one of the 
life companies says that this feature of a com- 
pany’s work is a very valuable one and it re- 
sults in decreasing the lapse ratio to a consid- 
erable extent. The plan is to make each policy- 
holder feel that the company has a personal 
interest in him and regr®ts to see him depart 
from its ranks. The manager points out the 
fact that the success in reinstating lapsed poli- 
cies depends largely on the way in which the 
business was written. 

If policies are secured under high pressure 
or by misrepresentation it is almost impossi- 
ble to do anything with them. A-great bulk 
of the lapses occur when the second premium 
comes due. After two or three premiums are 
paid there is usually some good cause why a 
policyholder lapses, and the reinstatement de- 
partment then endeavors to suggest means 
whereby he can keep the policy in force if any 
plan presents itself. By this follow-up system 
the policyholder is unable to get away unless 
every resource. has been exhausted to keep 
him on the books, 

se. s SF 


WAS NOT AFRAID OF GETTING SHOT. 


Among the prospects that a representative 
of the New York Life called on in Indianapo-_ 
lis recently was Policeman Hanford Burk. 
On being urged to close a contract Mr. Burk 
said he was paying for a home, had about all 
he could carry and did not believe he was 
able at present to take on life insurance. 

“Well, but if something should happen to 
you, who'll pay for the home?” the agent 
asked. 

“Oh, I am not going to die,” 
answered the sturdy policeman. 

“Yes, but you might get shot,” said the 
agent, but the policeman answered he was 
not much afraid of that. The following night 
he had an encounter with a burglar, who put 
four ullets into him and he was sent to the 


city hospital awaiting the outcome, which was 
doubtful. 





laughingly 


se 
NEW YORK LIFE ON FRATERNALS. 
The New York Life in a recent Bulletin 
takes the following view of fraternalism, 
which is quite optimistic, from an ofd-line 
standpoint : 


To sum up the invariable experiences of those 
who have insured in fraternal orders: 

(+) As the cost in fraternal orders increases, 
members realize that they could more easily have 
invested in old-line life insurance in their younger 
days than stand increasing assessments in old 
age; they relate their experiences to others and 
thereby become missionaries for solid old-line life 
insurance. 

(2) Members of fraternal orders most affected 
by increasing cost are usually past the meridian of 
life and take good care to advise others not to 
follow in their footsteps. 

Organizers and agents of fraternal orders, 
when they realize the transient, unstable and un- 
businesslike nature of assessment lodges and asso- 
clations, transfer their allegiance to regular com- 
panies and become enthusiastic workers in the 


cause of old-line life insurance. 
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PREMIUM REDUCTION POLICY 
ISSUED BY THE TRAVELERS 


——S 





Number XXXXXX. 

Description, 20 payment life. Age 35. 
Amount, $1,000. Premium, $35.07. 
THE TRAVELERS INSURANCE COM- 

PANY OF HARTFORD, CONNECTICUT, 

by this contract of insurance, in- consideration 

of the sum of thirty-five and seven-hun- 
dredths dollars paid, and upon condition that 

a like sum shall be paid annually on or be- 

fore the eleventh day of August in each year 

for twenty full years, or until the prior death 
of the insured, and of the application for this 
insurance, .which is made part of this con- 
tract, does hereby promise John Doe, the in- 
sured, of Prudence, in the County of Wis- 
dom and State of Satisfaction, to pay one 
thousand dollars, at the home office of the 
company in Hartford, Connecticut, upon ac- 
ceptance of satisfactory proof of the death of 
the insured to Mary Doe, wife, as beneficiary, 
or to such other beneficiary as may be desig- 

nated by the insured as hereinafter provided. 
Provided this contract is not assigned, the in- 
sured may at any time and from time to time 
during its continuance, change the beneficiary, 
to take effect only when such change and the 
written consent of the company thereto are 
endorsed hereon at the home office of the 
company, whereupon all rights of the former 
beneficiary shall cease. If there shall be no 
beneficiary living at the death of the insured, 
the proceeds of this contract shall be paid to 
the executors, administrators or assigns of the 
insured. 

A grace of thirty days during which the 
contract will remain in full force, will be al- 
lowed in the payment of all premiums except 
the first, subject to an interest charge at the 
rate of 5 percent per annum. 

While. the insurance under this contract will 
automatically remain in force as herein pro- 
vided in case of the non-payment of any pre- 
mium or interest the company will reinstate 
the contract at any time, if not previously sur- 
rendered, upon written application by the in- 
sured to the company at its home office, evi- 
dence of his insurability satisfactory to the 
company, payment of aH premiums that would 
have become due if the contract had been con- 
tinued in force, with interest thereupon at the 
rate of 5 percent per annum, and payment or 
reinstatement of any indebtedness existing at 
the date of lapse. 

Options AT THE END oF TWENTY YEARS. 
At the end of twenty years from the date the 
insurance begins the insured may continue this 
contract in force, or take in settlement thereof 
one of the following options : 

1. A caslt payment-Of~ 3.5. ecseccecces $600 

ee, Rees See per * 

payable annually during the natural life 
of the insured. The first payment to be 
made at the end of twenty years from 
date the insurance begins. 

*[In the rs secured by this paper the amount 
of the annuity was left blank.—Editor.] 

Spectra, Conpitions.—This contract is ab- 
sdlutely free from conditions as to residence, 
occupation, travel, time or place of death. No 
permit or extra premium will be required 
from the insured for military or active service 
in time of war, or in time of peace. 

Casu Loans.—On demand in writing to the 
home office of the company, the insured may 
borrow, on the sole security of this contract, 
the amount specified in the accompanying 
table for the year in which the loan is taken, 
subject to interest in advance at the rate of 
5 percent per annum, provided: the contract 





NOT TO INSURE IS GAMBLING. 


The man who says, “I will not insure 
my life—I will take chances on living”— 
is simply gambling. The term of life is 
not computable, for there is no law of 
mortality which governs the life of a sin- 
gle individual. The combining of a large 
number of lives brings regularity of dura- 
tion, with respect to the whole, out of 
irregularity with respect to the individual, 
and that is all it does—The Pelican. 




















has been in forcé two years; the contract. is 
assigned to company as security according to 
the term of the company’s loan agreement, and 
the premitmis on the contract are paid in full 
to the anniversary of the insurance next suc- 
ceeding the date whén the loan is made. The 
amount available at any time includes any 
previous loan then unpaid. 

Taste or CaAsH Loans.—The cash loans 
stated below apply to a contract of $1,000. 
This contract being for $1,000, the cash loans 
available in any year will be ofe times the 
amount. stated’ in the following table: 


After Ex- After Ex- 
piration of. Amount.  piration of. Amount. 
IE, “400 Be & oak 1 re st hie brews 27€ 
(2. Ree ere $ "3512 4 308 
3 we ee ea oe 58 13 Ps cc vekeae 340 
4 E) Mxkegl ine ae $2 14 RTT 374 
| Etetaee srt 108 15 a, < aletsjo be 408 
6 DY ig fitch EOS a 133 16 ts » 6p eae 444 
7 2 ale giens’ 160 17 RT ees * 481 
ee ere res OR Se Arr 519 
9 oie ety Wee 216 19 = 0 sbeneed Cee 
BR eee ye a ee ee 600 
AUTOMATICALLY NoN - FORFEITABLE FROM 


Date or Issue—If any premium or interest 
is not paid on the date when due and if 
there is no indebtedness to the company, the 
insurance will automatically remain in force 
for the term specified in column 3 of the ac- 
companying table, including the period of 
grace. If the contract has been in force two 
full years or more, paid-up insurance will be 
granted in lieu of such extended term insur- 
ance for the sum specified in column 2 of the 
accompanying table, on the insured’s written 
request therefor and the legal surrender of 
this contract to the company at its home office 
within six months from date to which the 
premiums were paid; or, upon similar w ritten 
request within six months, the company will 
pay the cash surrender value specified in col- 
umn 1 of the accompanying table. If there 
is an indebtedness to the company, such in- 
debtedness will be deducted from the cash 
surrender value of the contract at the date to 
which premiums were‘paid and the balance 
will be applied, without any action on the part 
of-the insured, at the single -premium term 
rates of the company for the then age of the 
insured to purchase a paid-up term extension 
contract for an amount equal to the face 
amount of this contract less the indebtedness. 
In lieu of such automatic term extension, pro- 
vided the insured makes written request there- 
for within six months from date to which 
premiums were paid, the cash surrender value 
of the contract, less the indebtedness, will be 
paid in cash or applied to purchase paid-up 
insurance according to the company’s tables 
of single premiums. 

TABLE OF SURRENDER VALUES. — The 
amounts stated below in columns 1 and 2 ap- 
ply to a contract of $1,000. This contract be- 
ing for $1,000, the cash surrrender values (col. 
1), paid-up insurance (col. 2), under this con- 
tract will be one times the amounts stated in 
the following table: 





Ba 000 In- 
urance Ex- 
Cash Sur- Paid-up "tended for. 
After Ex- render Value. Insurance. Column 8. 
piration of. Column 1. Column 2. Yrs. Mos. 
Fr ag rr ghd vs 1 
2, Sowerere $ 35 $160 4 <a 
Bite ae er 150 6 s 
. ee ee 200 9 5 
5 “3 « 108 250 11 11 
’ Behe 1838 800 14 2 
7 me: 160 850 16 2 
BS. 188 400 17 10 
9 * 216 450 19 4 
16>>* 246 500 6 
Pais 276 5650 21 7 
+ ie 808 600 22 7 
pe a: 0 650 23 5 
ms 874 00 24 8 
1.7 408 50 25 1 
if “06 6 
7 oy =a 
18 es 519 ono 28 8 
19 ® 559 950 29 11 
ee See options at 20 years. 


GENERAL Conpitions.—All premiums are 
payable at the home office of the.company in 
Hartford, but will be accepted if paid to an 
agent in "exchange for a receipt signed by its 
president or secretary and countersigned by 
the agent designated therein. No agent can 
make, alter or discharge this contract or ex- 
tend the time for payment of premiums, nor 
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can this contract be varied or altered or its 
application or conditions waived or extended 
in any respect, except by the written agree- 
ment of the company, signed by the president, 
one of the vice-presidents, secretary or assist- 
ant secretary, whose authority will not be del- 
egated. (2) If the age of the insured was 
incorrectly stated in the application for this 
contract, the amount payable hereunder shall 
be the insurance which the actual premium 
paid would have purchased at the true age of 
the insured. Age will be admitted on satis- 
factory proof. (3) If any premium is not 
paid on or before the date when due, the lia- 
bility of the company shall be only as herein- 
before provided. (4) No assignment hereof 
shall be binding upon the company unless 
made by an instrument in writing endorsed 
upon this contract or attached hereto, nor un- 
less a duplicate is furnished to the company 
forthwith upon its execution. The company 
shall not be held responsible for the validity 
of any such assignment. Any claim made 
under aif assignment shall be subject to proof 
of interest and extent thereof. (5) Any in- 
debtedness, including any balance of the pre- 


.mium for the insurance year remaining unpaid, 


will be deducted in any settlement of this con- 
tract or of any benefit thereunder. 

INsuRANCE Bectns.—This insurance begins 
on August I1, 1904, and the insurance year, 
the provisions for cash loans, cash surrender 
values, paid-up and extefided insurance all re 
late back to that time. 

This contract is incontestable after one year 
from date of issue. 

In witness whereof, The Travelers Insur- 
ance Company has caused this instrument to 
be signed by its president and seeretary or as 
sistant secretary, at Hartford, Conn.,.this 11th 
day of August, 1904. 
> . . President. 

Vaann gs debbie ick» MUORRIT,: 
Riper To Be ATTACHED TO AND Form 
k or Poricy XXXXX Issvep to 

Joun Doe. 

At the beginning of the second year from 
date of issue and annually thereafter the com- 
pany will apply to the reduction of each an- 
nual premium payment made as required by 
this policy a sum equal to 18 percent of the first 
annual premium as follows: 


A Part 


‘First annual -premium ; . $35.07 
Annual guaranteed reduction commenc- 

ing with the second premium. 6.31 
Annual premium after first year....... 28.76 


When premiums are paid in semi-annual or 
quarterly installments, the reduction shall be 
in like proportion. 

(Signed) The Travelers Insurance Company. 
Secretary. 

PROVISIONS FOR INCOME TO BENEFICIARY.— 
The insured may change the mode of payment 
of the proceeds of this contract as a death 
claim, at any time within five years from date 
of issue, if not then assigned, from payment in 
one sum, as provided on the first page, to pay- 
ment by annual installments, as stated below. 

The following tables are based upon a con- 
tract of $1,000, and will apply pro-rata to the 
amount payable under this contract provided 
the amount is not less than $1,000; if the 
amount is less than $1,000, these installment 
benefits shall not apply, but the proceeds of 
this contract shall be payable in one sum only. 

Limitep INcome.—Annual installments lim- 
ited to number stated below; any number 
from five to twenty-five may be selected by the 
insured. 


Amount of. Amount of 

No. of In- Rach In- No. of In- Rach In- 
stallments. stallment. staliments. staliment. 
Pe 6354 80-¢b» 6 $ 58 Beha ae dtesbas 190 
Le ee er 68 | Beet eS 107 
ST e 70 aD. sc0tetwarde 116 
OFS aS ae \- 7 BP veeehudce sd 127 
ne! Ws oa nes wien 76 ee 140 
. EPP PTL Ie 80 T  tc.de bs ses 158 
MP0 cgs 8S aewn 84 © ‘cine vce obet 181 
a~ led w-09'c 9 6.6:0% os Di cw os canecs 214 
*Illustration : If coment is to. be made by 


twenty installments, the amount of each instal!- 
ment will be $68 for each $1,000 of insurance. 


Lire INCOME TO BENEFICIARY.—Twenty an- 





LIFE INSURANCE REGISTER 


We are now putting out the most mod- 
ern and satisfactory life insurance regis- 
‘ter on the market. It will pay agents to 
investigate it. One hundred pages; $4.50. 
Send for sample pages. 

THe Western UNperweiter Co., 

Cincinnati. 
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nual installments at least to be paid, but in- 
stallments to continue during entire lifetime of 
beneficiary. (Payment in this manner cannot 
be selected if there is more than one bene- 
ficiary under this eee 4 


Each 
Each 


of 


Installment. 
of 


Death of In- 
Installment. 


Age of Beneficia ry; 


mount 


“Age of Beneficiary 
: at Death of I 
Amount 


rts 
or 


Detel-! 


SAGNENSANENSNE 


Tilt me Go Cote bo 


56 


If at the death of the insured 
30 years of age last birthday 
the amount of each annual installment will be 
$48 for each $1,000 of insurance, payable during 
the entire lifetime of the beneficiary, but if-the 
beneticiary should die before the twenty, install- 
ments shall have been paid, the remaindr of the 
twenty installments will continue to be paid an- 
nually to the executors, administrators or assigns 
of the beneficiary. 


*Illustration : 
the beneficiary” is 


* * * 


The insured having changed the mode of 
payment to annual installments, may at any 
time subsequently change the number of in- 
stallments; entirely revoke any change, or 
again make the proceeds of this contract pay- 
able in one sum. 

The payment of the first installment shall 
be made immediately upon receipt and ap- 
proval of proofs of the death of. the insured, 
and subsequent installments shall be paid an- 
nually thereafter. 

If the beneficiary should die before all in- 
stallments have been duly paid, the remainder 
of the installments shall be paid thereafter to 
the executors, administrators, or assigns, of 
the beneficiary. 

No change of mode of payment, or revoca- 
tion of any change, shall take effect until en- 
dorsed on this contract by the company at the 
home office. 

The beneficiary can neither assign nor com- 
mute unpaid installments, unless such right is 
given by the insured to the beneficiary in writ- 
ing, and is indorsed on this contract by the 
company at its home office during the lifetime 
of the insured. 

st SF SF 
THEGOOD SALESMAN OBTAINS HIS PRICE 

The following paragraph is taken from the 
Bulletin of the United States Fidelity & 
Guaranty Company, but it is a good thing for 
life insurance agents to remember: 

“To meet and vanquish the rate-cutter the 
agent must know his business. The good 
salesman is not the one who disposes of his 
wares by underselling his competitor, but 
rather the one who obtains his price by prov- 
ing that his gocds are worth the money 
which he asks for them. By securing more 
business at higher premiums the agent not 
only benefits the company but also increases 
his own commissions.” 


Fs Fs SF 
VERY CHEAP INSURANCE. 


In a recent issue of the Mutual Life State- 
ment appeared in the list of claims paid the 
name of John S. Gould, grocer, Chicago. The 
face of the policy was $5,000, the amount of 
the claim paid was, $6,106 and the net cost 
of the insurance $494.92. The executor of the 
estate of the assured insisted that there was 
a mistake in the net cost as given, as the 
policy had been in force forty years. 
to the company brought out these facts: 


a 4, 1862. The gross 

$2,485.25, out of which $1,991.03 was paid by 
dividends, leaving the net cost-as given in the 
statement. 








A letter | 
The | 
policy was a five-payment life dated Septem- | 
premiums were | 





WOMEN, IT WOULD SEEM, HAYE 
AN INSURABLE INTEREST 


It has always been a question with life in-- 


surance agents why companies will not insure 
married women, even though they have no 
direct income of their own. Companies which 
write female risks confine their acceptances 
to women who pay their own premiums, and 
hence have means that belong to them or else 
are receiving a salary. It would seem that 
there is little moral hazard in writing the wife, 
as she does her part in making the home and 
the living. A great many believe that.she has 
an insurable interest, even though her husband 
pays the premium. Most wives have allot- 
ments of money given them to spend as they 
desire, and this might be used in part in pay- 
ing for life insurance. It would seem that 
in case of the death of a wife, where there 
are dependent children, the husband is thus 
put to an extra expense, and oftentimes is 
unable to care for his family satisfactorily. 
There are surely not very many cases where 
moral hazard would enter. 


s&s SF SF 
WHEN TO SPRING THE APPLICATION. 
Some very successful agents have a way of 
overpowering a prospect, getting an ‘applica- 
tion filled out while a running conversation 


is going on and then getting it signed by what 
appears to be overwhelming of one will by 
eanother stronger one. Some others, equally 
successful, scarcely ever employ such tactics. 


One of the latter class said recently that he 
does not believe in producing an application 
until he has made the man want the insurance. 
“Convince him that it is what he needs, make 
him want it, then get the application filled out 
and he will want to sign it.” 

es SF 


FIDELITY MUTUAL’S LIFE POLICY. 
In a recent issue of THE WESTERN UNDER- 
WRITER mention was made of a new policy 


issued by the Security Mutual Life, under 
which the policy becomes paid-up for the full 
amount in case of the total and permanent dis- 
ability of the insured. An agent of the Fidelity 
Mutual calls attention to the fact that his 
company has been issuing such a policy for 
several years. The Fidelity policy also be- 
comes paid-up through total blindness or total 
loss of hearing of the policyholder. Instead 
of a paid-up policy the insured can secure a 
guaranteed life annuity, or he can take part in 
an annuity and part in a paid-up policy. 
se 
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EQUITABLE’S DOUBLE ENDOWMENT. 

Equitable men occasionally find they can use 
the double endowment feature when the com- 
pany refuses to accept an applicant for a single 
endowment. The feature of a double endow- 
ment is the payment of double the face of the 
policy at maturity. For instance, the rate on 
$10,000 at age 35 is $524.70 for a regular policy. 
For a double endowment the rate is $866.40. 
If the assured dies he gets $10,000. The idea 
of the double endowment is to protect the 
company. against premature death in case of a 
sub-standard risk. If the endowment matures, 
the assured has shown that his health is not 
impaired and then secures the extra $10,000, 
together with the earnings. This extra $10,- 
000 is equal to all the additional premiums 
paid out at 3% per cent interest and, of course, 
is a pure endowment. 


Ft Fe SF 
TOTAL DISABILITY POLICY. 


The agents of the Fidelity Mutual Léfe are 
making considerable of a point in soliciting 
applicants for total disability policies by show- 
ing the advantage in carrying such a line in 
connection with other life insurance. When 
a man becomes totally disabled he can either 
make his policy paid up or have it converted 
into an annuity. The annuity may carry the 
rest of his life insurance and thus save it in 
case he lacks funds to meet the premiums. 
For example, if a man at age. 35 takes out 
a $1,000 disability policy and he becomes to- 
tally disabled, he gets an annuity of $55 a 


year. 
cs SF SF 


The principle of life insurance is good. 
Selling it to fellow men is one of God’s 
noblest acts. 








Underwriting at Pikeville, 


(From the Pikeville Picket.) 


When you are buying life insurance and 
the agent. tells you of the great dividends 
forget not the beatitude, “Blessed is the man 
that don’t expect anything, for he shall not 
be disappointed.” 











You ought to have been present at a little 
seance between our financial editor and a life 
insurance agent the other day. The agent 
drifted in here ffom Kokomo and had what 
purported to be the greatest proposition on 
thé market. We would probably have ac- 
cepted it cheerfully, but Bond, the financial 
editor, is kind of a cynical cuss and not as 
tenderhearted as we are. 

The agent approached Bond on this line: 
“Mr. Bond, I am representing the Universal 
Securities Company. The stock of this cor- 
poration is $10,000,000, paid-up and non-as- 
sessable. This comppany owns the stock of 
the Mundane Mutual Life Insurance Company 
and has a general agency contract calling for 
a renewal commission on all business written 
in the life insurance company for all 
time to come, in addition to a good 
commission on new _ business. As a 
prominent man and one of influence in 
this community, I want to interest you 
iv this. Our plan is this: We will sell you 
from one to ten’ shares of stock at par value 
$100 per share. In order to get this stock it 
will be necessary for you to take $1,000 of life 
insurance for each share purchased. Now I 
want to show you something of the profits that 
may be expected on this stock. One hundred 
dollars invested in stock of the Prudential In- 


.surance Company twenty years ago has now 


an investment value of $17,200. The same 
amount invested in the Metropolitan has an 
investment value of $12,500; in the Aétna, 
$23,460; in the Canada Life, $46,260: in the 
Equitable over $30,000. This simply shows 
the immense profits in the life insurance busi- 
ness. Remember the Universal. Securities 
Company owns the Mundane Mutual Life In- 
surance Company and will get these profits. 
| In addition to that it will make all the profits 
of a general agent, and as you are doubtless 
aware, there are millions in that. For how 
many shares may I take your subscription, Mr. 
3ond ?” 

“Well,” said Bond, “I guess I will go the 
limit”’—the agent got out an application blank 
and looked happy—‘only I want you to answer 
a few questions before I sign an application.” 

“Certainly, I shall be delighted to do so.” 

We will not attempt to give the answers. 
The scene became too harrowing. Here are 
some of Bond’s questions: 

“When was the last sale of Equitable stock 
made at $30,000 a share? 

“Tf W. A. Clark, the Montana copper king, 
has the largest income of any man in the 
world, how much can a man afford to pay 
for a prospect hole? 

“If John D. Rockefeller is worth $300,000,000 
how much income a month can be guaranteed 
from a four-barrel oil well in the Beaumont 
district ? 

“If John Wanamaker has built up his busi- 
ness in say forty years, how long will it take 
a pack-peddler to become a millionaire? 

“Now, my friend, if you will answer these 
questions: satisfactorily to me and prove also 
that your life insurance company has the same 
amount of brains at the head of it as the com- 
panies you have mentioned and your securi- 
ties company has the same ability as Edward 
A. Wood of Pittsburg, Plymton & Bunting of 
Boston and Kimball & Norton of Chicago and 
a few other successful general agents I might 
name, I will take ten shares of stock and 
$10,000 of insurance.’ 

The agent was just going out of the door as 
he finished, and the ticket agent at the depot 
tells us that a man answering his description 
bought a ticket for Wapakoneta, Ohio, a few 
minutes later. 


The Mutual and Equitable have pulled out 
of the main part of Germany because the reg- 
ulations were too exacting. The Equitable is 
having similar troubles in Milwaukee and the 
territory thereunto adjacent. The only part 
of Germany left, where the companies can en- 
joy peace, is Cincinnati, 
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‘| FOX & NIELSEN, Gen. Agts. Northern Ohio, - 


THE WESTERN 


UNDE RW RITER. 








AGENTS WANTED 


BY 
OF NEW YORK 


Exclusive Territory 


Liberal Contracts 


TRENGTH 
ECURITY 
OLIDITY 

R. P. WOODS, Agency [anager Ohio, Kentucky, 


Indiana and West Virginia. 
222 West 4th Street, - CINCINNATI, OHIO. 








“MUTUAL LIFE 


- P i OF N I INSURANCE COMPANY 


OF HARTFORD, CONN., 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies 
ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Illinois, - . The Temple, Chicago. 
0. W. BAIR, Gen. Agt. for Southern Ohio, - Union Trust Bidg., Ciacinnati. 
Garfield Bidg., Cleveland, 
McDONALD & WINGFIELD, Gen. Agts. for Kentucky, Keller Bidg., Louisville 
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MARSH, ULLMANN & CO., Resident Managers for Illinois, 
139 La Salle Street, Chicago. 


THE LESLIE H. WEBB CO., General Agts., Northern Ohio, 
Chamber of Commerce Bidg., Cleveland. 


THE GENERAL UNDERWRITING CO., Gen’! Agts., Southern Ohio, 
First National Bank Bidg., Cincinnati, 


DETROIT INSURANCE AGENCY, LTD., General Agts., Michigan. 





Hammond Bidg., Detroit, Mich. 


THB SPRINGFIELD UNDERWRITERS 
FAUTUAL FIRE INS. CO. 
SPRINGFIELD, O. 


LINES TO ASSURED ) 
LARGE bother TO AGENTS \ M E A N 
Agents wanted in every Ohio County seat. Surplus lines solicited. 
Write for folder ‘‘Profit Sharing im Fire Iusurance,” 








LAW FIDELITY AND GENERAL 
INSURANCE CORPORATION unireo 


LONDON, ENGLAND 


Subscribed Capital - 

Paid Up Capital 

Cash Assets, over all Liabilities 

Additional Liability of Shareholders 

Security to Policy Holders = - - 
We take pleasure in announcing that the above named Company has decided 
to resume the writing of business in the United States through this office 


We shall be pleased to consider applications on strictly surplus iines of 
insurance at tariff rates. 


Bremer, Du Four, Ring & wine Co. 


Fire Underwriters 80-82 William St., New York 


$360,575 














WESTERN AGENTS 


Atlantic City 
Fire Insurance Co. 
of Atlantic City, N. J. 


Tide Water 
siesetitiite tu eir 
ef Maryland 


LONDON GUARANTEE AND AGGIDENT GO. 


(LIMITED) 
OF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER, 


W.M. UMBOERSTODR & 60, 


=— SPECI FR 


SURPLUS LINES 


159 La Salle Street 


S FOR PLACING 


Chicago 





Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
a 43 ye tor and Teams Insurance. 
Oneantaep 1869, 
CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gen’! Agents [Minols, Missouri and Indiana. Gen'l Agent Michigan, 1229 Majestic Biér,, 
New York Life Building, Chicago. Detroit. 


INSURANCE SUPPLIES 


We handle all kinds of insurance supplies that the local agent 
needs. 





Write us for prices on anything in that line you want. 


THE WESTERN UNDERWRITER C0., 164 La Salle St., Chicago 





INDEPENDENT FIRE UNDERWRITERS °¢%2!No1s. 
FORT DEARBORN FIRE ASSOCIATION S£u%o's. 


Underwriters Liability Unlimited. 
Estimated Assets, $350,000 00. 


Losses Paid Over $50,000. 


W. B. RENTON & CO. 


GENERAL AGENTS, The Temple. 





Surplus 
Lines 
Solicited. 


184 La Salle Street, 


1 _ GHICAGO. 


Organized | 
1902. 





THE WESTERN UNDERWRITER. 














__THE— THE SCOTTISH NATIONAL INSURANCE COMPANY 
UNION CENTRAL LIFE ” 
INSURANCE COMPANY 


CINCINNATI, OHIO 














The Great Policyholders’ Company 




















OFFICERS OF DIRECTORS 
Assets, January 1, 1904 ............. $38,795,143.78 Davin Houd, Vicor and | AMERICA | syexaxpee. naxxan, 
SR dic uh cash ankwsauaegiobas 32,615,645.78 A. W. HANNAH, Asst. Treas. Home Office | Wy US KESSLER, 
; JOHN C. EVERETT. Secy. F JOHN G.C ‘AMEBELL, 
SII ioe tee teas 6,179,498.00 A. J. SALOMON, Asst. Secy. CHICAGO, ILL. | Epw. F.KE 
JOHN ©: EVERETT. 
| 
No fluctuating securities—Largest Rate of Interest—Low Death Rate. Incorporated Under the Laws of IIlinois—Licensed April 14, 1903 
Large and increasing Dividends to Policy holders. 
Desirable Contracts and Good Territory Open for Live Agents. pone pp _ + - sy t rs 3 "52,525.07 
SURPLUS as to Policy Holders, 152,525.67 
Address outa M. PATTISON, President. 


NEWBURGER & CO., Mgrs. 159 La Salle St., CHICAGO 























HANDLERS OF ALL tne ot 


FIRE and MARINE SALVACE. atts,  SASELQAPITAL, = $290,000.00 





























ASSETS, - - 487,880.22 
SURPLUS TO POLICY HOLDERS 250, 196.7 I 
PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : NSURANCE COMPANY WRITES 
Nos. 207 and 209 No. 1005 : Fire, Lightning and Tornado 
‘ ss 
MADISON STREET, WASHINGTON AVE., STATE Insurance 
CHICACO. ST. LOUIS. - ILLINOIS COOK COUNTY DEPARTMENT 
LONG DISTANCE TELE. 1. F. SMALL, Superintendent ; ipa > tenn 
PHONE, MAIN 276. BELL TELEPHONE, 3081. E. W. BROWN, Pres. GEORGE L. WILEY, Sec’y. 
x -_ ome 








THE ANCHOR FIRE INSURANCE COMPANY] | 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL . ‘ ‘ . ‘ ; P $200,000 

ASSETS. , ‘ 475,574 

SURPLUS TO POLICYHOLDERS ~ ‘ ‘ ° 232,853 
JUDGE M. DONNELLY, President. F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 


RELIANCE 


LIFE INSURANCE COMPANY 
of Pittsburgh, Pennsylvania 











THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most ‘productive territory. Its policies, 
rates and guaranteed settlements, in connection with 











JAMES H. REED, President | 











ASSETS OVER 


its financial strength, always win in competition. 
$2,000,000.00 
¥. R. PALMER, President. 
ee J. A. O'SHAUGHNESSY, 2d Vice-President and Field Manager. 
erritory 


DOUGLAS PUTNAM, Secretary. 


Address A, F. MCDONALD, 34 Vice-Pres. 4. W. COCHNOWER, Assistant Secretary and Actuary. 











